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Context of Omni-channel:
Focusing on Mobile Technology and User Characteristics
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TH(Daunt and Harris, 2017; Flavian et al., 2020).
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A=A olaistE Aol TR THFang et al,
2021; Frasquet et al., 2023). &2} 4ago] A& 7
Aol AQ Ee A =8-S A4Es] g s

ETota AA AFS AT 5 gloke Hollx
SHAIZE Aok olel g o] = Aol gk A&
“THneed for touch)’} &2 AH|AE 2819 &3S
39 8}= o] =t} Peck and Childers(2003b)=
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o] &R} BAAQ FAAAE Hltka 3l
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(Rapp et al., 2015; Rodriguez-Torrico et al., 2017,
Shi et al., 2020). & tHrh &7 AP AT A
Eutd7leo] g2 AT o] &2 A
A 54 YA Tl M Fgaalew
A7E el gkovt B A7t JPHA= Ao
(Rodriguez-Torrico et al., 2017). ¥ A<= o] F
S FAl e goEH "E”‘Oﬂ d¢ =
< WEES A S

oj¢} HEo], aFo] Fujelre] X o
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27 4, 71243 F DR A B8 598
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A &ch(Fang er al., 2021). YA 3-8 v
A o] ket SAA ket Ad 3 B2
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Zlo]al, ehdstar, w@%qE £33 33
TH(Juaneda-Ayensa et al., 2016). ]| &
o] Zyzte] AtAA dAd A &8kl 2 o
A Ao #AS T3 AtiDholakia et al.,
2010; Verhoef et al., 2015).
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TH(Frasquet et al., 2023; Gensler et al., 2017). &5
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% 8.8} Ch(Frasquet ef al., 2023). o}-&
n e} Fuf 717] GA] &7 F7IE =
THE HEst= T8 8Qlolth

22017 e xe}l Afdo] BAstE AelA
7 A2 AME HE S F75he slo] B8
3lT}. Koo et al.(2004) vholE X EH ] HA
2dS B2 2291 A 2 Z2el FAl= A
2 08 BAMge] Bttty A5t A1
o2 221l HAle AGAPESKH AR A s
AFFA, AHl=FA, AFAE2 2pele] F) 73
AAke] Bastn @ xahdl A= AFRFM
&, 7H4, 94 Z2 A2, 22 F a7l 7]ekst
Aol dositta FHIch

&3 AAQRld #3}ed, Frasquet and
Miquel-Romero(2021) o] A o] v &=, ol
e e F4, W2 JE, nE, AR Hys
7 A dha AR gk e 5(2018)
BAA &£FHo]l BEAE A7 &7 it
229 Ay os Frhsttha FEoh
Sung and Park(2019)= Z=F7 ©]-8-2 =7} A&
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v 71715 ©]&38tA = AtHRodriguez-Torrico et
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(Gao et al., 2015).
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SUAMZOIN 2392 W0l HF

T8 HElem, 53] Alzbd ekt B
el AA| AYMEA AHILE 0] & F
AH] 2= A A (service connectivity) S 73 3}
. Kleijnen et al.(2007)2 ErtLdA el 71X S
S/ Zubd ARz FEpdoew
A7+ H 2] A (time convenience)™} ©]-8-A} Al (user
control)E A A g t}. Childers et al.(2001)-2 =r}
A7]719] o]go] AHAol|A EE&H o] HAA
Q1 AHl A AEE ThsstAl st 283 7HA|
(utilitarian value)E = 4 Atk FE3
Newell and Newell-Lemon(2001)-& A7+ E£11
A= Al A 53] A7 A A 71
£33 AT 5 gl Aptoln], mured A
o 4 7= Aot xR &
Aol A, AZEA) A FEE M A g58 F
ek, o] AL AZHAIGE o B, whA oo,
FEAGTA, a7AR A2 dg F AR TA
st AHl2oA §L 323}t (Hourahine and
Howard, 2004).

T O 2utdr)ed dA58e AA) T
A AH2E o] 88 F AUE
2, °]5/d(mobility), 4182~ A J(service ubig-
uity), SAHEA 0 2% A H ) Shankar er
al.2003)2 Entd 713 FZE9] o] o]FA o
Jom, o] o]§A7t & AddXET A
AF o AN Av] BEET DT 5 A @
oha Fg3ch H5P013)E wukA Aol
A o184 AZE A FFE FE 2ot
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£ S7/MZda 5

o

it og afe HAA HAS ATste
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THRook, 1987). 52 FrjE v$- 3
7+ &4 3Hemotional activation)$} 2
Q124 %A (cognitive control) Z &7 l:vllﬂ-(Arnould
et al, 2002). HHAol] AgH o= B} o= o]
3 EAE x| Z & A 2~0]tMorrin and Chebat,
2005).

FTEY Ee Agd P9de 2HA AF
(consumer personality)©l] 2]3l] 27 ¥ th(Weinberg
and Gottwald, 1982). 53 AH|A= A8 =2

A8 2 auxte}t b2t 54 A8lAle T
oA de @714 e e EARFS AE
stk BRI 2, A8 A AR 552 999 &
712 Bl HFokal B A zlS 7t 224
22 58 STHPuri, 1996).

FE5HE 71ol0] JusA g, FFH ol
SEEERES B e BRI

et al, 1998). o] Ao 7|9k}, Rodriguez-Torrico
et al 017y 540 257 39 Ad=Et

Atk S840l =2 2P 554 PE
g 7bsAo] ok T2 Q1Y SR S5
99 A9alolt) o)A Y FEAL AuAY =
AlA, BIAIER, TF2 Tlet e FE AN
she @augol

SHAE AT Tl EAHTE T84
7 BX &7 Ad S HdEstal o] g-she Hlxo
FES F£ A2 Z YEF)tHRodriguez-Torrico et
al, 2017). o] EAL 71E AH|AEYE ATl A
LPE AFHJAATE, YA FlolXe= B

O‘_L4

7 AFARI HAE gt F Auxte o)
Al g &7 FAetAt FRFHE 98
AES A% v ETHPeck and Childers, 2003a).
H X857} 74g Anzbe AlgF gl FoAd
7Fs/d 0] ETh(Puri, 1996).

TAHOE ABA7L AlFl HEFshe olfre

S 12 % 7)(instrumental motive)2} A}7] =3
% 7](autotelic motive)E YFE 4 ATH(Peck
and Childers, 2003, b). ©72 E7]0] o3 E]x&
T AFol thek e} o] Y-S ol
Ak AFEE AEse 2HIAe] WA 5718 9v
gt} o9} iAo A7) BA 7 Frld 9%
HA ST Al tigt 3% 1 AAE E71AY
AEst7] 98 AFS AEse AR WAl
E71E ov)gith

HA &7 Fee AF 7HE e o ue} 2po]
7} &7 3kc}k. MaCabe and Nowlis(2003)-& A H] 2}
o] HAEF7F A AFA 8 AFET A8
AFAA ZstA Y, 1822 4543
AFTF7F LeJE T 2 xekQl AdeA =t

o FAYoh

T3 AF] e HASFY Fee AL
EAgE JNQIA Sl wet AlES A BAY
AR = 9ol tigt AE 7t DdebzlthPeck and
Childers, 2003a, b). = 54 A|Zo|yT= 729
A& e t24 Yehd 4 AT} Peck and
Childers(2003a)= EJX| &7} 738k |27} Al
S AEE F gle A5l AFF7L gk 244l

2 A7} &Y= A 3kt Dholakia ef al.(2010) 7ol ZhAasttkar A ek oAl Tl EjX &7}
SUAE LA s AelA] AR B o E A8 2pHlARE EAARE S 188
5o, HAEF e AHETE olg)she 2o woll AFH7 P AE s AFS F53
T3t xRk FUAd S0 S5 A 3tk o5 WA E Z78 2 (augmented real-
2 &HRtY] AYH P95 Futele aFY F ity, AR) 7|&2 AUl HASTE SHA7| &
R Zeubel| 9k t T8-o] D}k Gatter et al.(2021)S H X &7}

SHA HASFE LHATE AlF HEste & =2 &HIATE AR 1S o] 83HA o B2 A
7t ARE A3 Fu|AA ] o] &3t Ao it A e 48 4 Aok £33 AR 2
N5 2 AoE th(Peck and Childers, 2003a; WA, &7 =& LA A E8 A vj A AEH L o
2015). X &= A A FujEFE 7px 3 2 A 5 e AT ARE AFTL $ 7] "ol
390 AT H26H H1E
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ok oM HAE&F7} A Avake AlFe] #
st AR g5 /A8t AlES AF g4
st JrislHA ARE IS5 e aFY &5
< Stk

F7HoZ B AFe MAFAES T F
8 MyPHSE a3t §413H4ko] £ (Diffusion of
Innovation, DOl &4l 841 gake] JFS o
TP, ABRF PFe] Fas Q5SS AAIE
THRogers, 1995). A5 7918 414 (personal
innovativeness) 2 M 2% 7|&5F8S 2Aste 5
LQHFE AAIJTHYi et al, 2006). /A A4S
o' M2 ITE A& BHelje /i A=

B E M (Yi et al, 2006), 71| o] &4 FE&&
AR s= A WHEo|tHOliveira et al., 2016).
2148 58 (compatibility), 3271 (per-
formance expectancy), =% 7| t)|(effort expectancy)
o} A A2 7]Es T8l e P9 EY 4
A<l o =] o] tHOliveira et al., 2016; Yi et al.,
2000). HAldo] =& o]8A = TlaS HepA T
obs ol 719 &S A4 3t}(Oliveira er al,
2016). Oliveira et al.(2016)> Entd ZA| o4 A
oA Aol & o] 8t 33 A7)
7t o0, =gl At FASTh
2 A= galAo] =2 2vA) &3 /8ol A
T 0¥ 7eES ol &dted Y Aes

7]t gtk
2.4 X[ZtE AE"

AP AN A2te P8-S 44 2 BoE
2 AY &0 WA 27t g aiolt) 22
Q1 &g o A AZ4E TS Ao ze FAZ
& 3FS w)zltH(Pavlou, 2002; Pavlou, 2003). Pavlou
002)= HAPFAYNA A=W o HAE
QQlEo] & Azt EUHE, 23 Atz A
<9, MF 45, ge Y el At
& S7M711, o) & B A4E AES 7

Z

=
A Ak F7gth Pavlou(2003)= A%

il

B> Lok

2 90l FoloEg Basln, 2okl 2
Aol gt 2127k A2t AHS W e 294
olgt FAJth m7IAE Pavlou and Gefen
(2004)> A 7+E 1ol AR E = FH
alolm, 28l &FolA AxZ AFAE
(&, d=d qAYEY] a4, 2T Z A~
o] A, A87tE BEAA, T Aol #
| 2pL2 S Zstslal o] & Bl A4 RS
A F doka HEth o] X F 284Sl e
A A FEE JHRAES AT Ao
22l Fujg Y E FHHsh= 83 Aotk

22hQl oA A2t L HESE AR}

7HA Azl FAHHR] QIS F= AR B
=]

740l FA2A JES vHE 82102 A7tE 9
J 3} 0122 =¥ (cognitive effort)S A A gt ¢
A w8 2utd T)Eoly 7)7] &89 5344
(complexity)ol| 4] B8} (Lee et al., 2003), $1A]
A wE Bupy AMu2 o] &of| A wlg- F Aol
EZ A7Idh A2 AP AR VA E =
ol &g thu] vlgo 2 v#HTHSweeney ef al,
1999). T Sro] ABlzhs Bubd oA 9o
Ferstd], Aol = &4 gk A& Aok st
7] wjE-o]t} Newell and Newell-Lemon(2001)& &
v A A r] 9] Fito] AnlAte] F A 7}
e} o bt FEIo 53 =3 AR
&4 gigt 87t =2 5318 A FFelA=
Au) 2o uf-¢ ®7+5lcHHourahine and Howard,
2004).

AH|AE AFY AAGA R FFefehA o A
AEE =4 A7ske Aol AthelAd], 1
4, 2021). 77 A&B[RRE Rl A ZlgH A
FTAH 7HA 0] @ xRl YA stE A5
Zb21e] dete] g2ls 7hzIth RiHo| &FR2
T A A B A A, 7] ohE Al Ful

[

=2

H
B3Ao] ofxs] EAgT) YRR &%
Gl A Azt AL 8] FujAge] JF
H A Fawgolth
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|& 23 o] &A} Apo A &
AHA7F @zl uf S WSt
27 rstar, wj7g QoA Eupd7]7]E o]
o JH &5S FYste AS vt Rapp et
al, 2015). 1ejE2 &£ 7|[2Ho0 = Futd
7)€ EA4T o]&xF 549 o) JEFS v
T Utk Zutd Ve FoEAAL oA &
A AU E A} A7t Adglo] Al oHA
A o8& g dvk= Holtt o]y gt AuH|=4
AAE wnld Mujxe] 7P 223 EA o7 A
7] TH(Collier and Sherrell, 2010; Fang, 2019; Shi
et al., 2020, F54, 2013). o} FHIAMB|AE
Aol Q%= AIZFS Aok 5 Stk HollA
A7 o)A o] vl - 732 F THKleijnen et al., 2007,
Mathwick et al., 2001; Tojib and Tsarenko, 2011).

o]-8-2} 7HQ1IEAJell #3}od, Rodriguez-Torrico et
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bR Es
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ME|AH AN
(Service Connectivity)

AlZbE o M
(Time Convenience)

0

o
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i
0z

o

x| 27
(Need for Touch)

(Impulsiveness)

WA AN
Personal Innovativenes:

=0
a2y

(Showrooming)

53 H5(+)

al.2017)& 2UAd Ao ST &
A ANA o, 247 394 2 BAA g3}
Adha FA. ok Anlake] /fE AN
o] 71&0] 8-S AR FRWFOIN(Yi e al,
2006). M2 &% APS F3slele B4 9A
SUAE o] 8olA Fag o) o]d & A
TE ol&A 54 249 FausR HAST,
F58% A MAFNEE aHsi

)

=
e ol=s 71 A

LR=0
Tk 2HAE Azl 919
o FujsiLle] FAAQA FEFS = A
o} o]de =9 E <" 1>d =248}

on Mo
o

K3 l‘lr l“ﬂ rlO

f

oo N g Hu o
=
o
(i

=

Mz 2o ARG SRS,
o187V e T ADE 7re] BAGE AR
AL BB mitd71Ee] BASHe] T8

xlztel 218
(Perceived Risk)

(ag 1) o7z 3 ot
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o]

3t ZuldA A AFAEL o]y s EAJo] AN
A

Ake] 712 Aea Fesele 43 e 2
< 73Z 3 TKChilders et al., 2001; Kleijnen et al.,
2007; Shankar et al., 2003; ©]/343, 23S, 2021;

24 2013).
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HE: Aulzd e a9 9ol J32

w3 Aolch
R R R T P DR KRN E R LR
A3} o] Wad A7+ dota) Foh mukel
71%9) ol 247 Al 2E ol g3k A%
& et EgHoln A HY AR 7
Sabl @tk TeER AR e o xeel v
AL sl AL FASAL Ao Lk
M8 o8 4 A Adstel 7R Yo
Aoz sueEc
motd Az BAHOR Q8] AL 4 3l
ARV eI AL e Bk T1ES ol

3= ARIA7} S8k 4] 7FX] o] tiTojib and
Tsarenko, 2011). Entd 3 A “g8o A Al7HA 9
Ao wutdAAH Y 712 A7+S o] (Kleijnen
et al, 2007), AAAQ HH|AE AZEHE AH| A}
A ALHAE ATse Aoz vein

(Childers et al, 2001). 53] A]7tol] W78k AH] Az}

Al MRS TR ol A wl¢ T3 e

2 Z-g-3th(Newell and Newell-Lemon, 2001).
A A= Bupd 7719 28o] £ &

A10] S1-2 AT, Femindes e al(Q018)

BA=Y F3S Axse AA Y Bl &

o] ZatA A s, atd el A ulg 144

ok E}—‘jjr’ﬂ £ Age Zukd7]ed Az Aol

&8l 2224 g AT E B2 5

i
)
et

Zﬂili 7}*\%% *,zixé gt

o

H2: AJZEEOA L eF ol F(H)e] &< 7
]

(Gatter et al., 2021). £3] A=
AF B} A UH TR
=UAE o] &ollA HAE&Fe} FEHL
Aol G F= 2HIA RIS Fad SAHT
o] tRodriguez-Torrico et al, 2017). YHFZ O 2 &
YA 2lake A8 908 ek ATl
. oleig AR wsle HrpRAol 2714
£ 9] ekt 2L HALTE 7171 Lulgo]
A %% YERATH(Peck and Childers, 2003a). &
HAET LBl AlES HAE F e 49l
Apzle] el TS A2l7HS ZH=ThPeck and
Childers, 2003a). 18] 11 &< X & AH|z}9]
A7 229l S UA g AES T
A T F7HeIE 28 BEE F2 A& &H
A= AFS TAREA 419 ko] gals 2E
= U3 el AFe] TRV 2 9l
2

ATHPeck and Childers, 2003a). 72-2 = 2}o]| A
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Konus et al.(2008)2 22} HEAE AHA7} F
2o S 2] 98l AR B A ia]'?l
3 omerl A4S BT olgdm, 5L uY
Al A o1 A HiZbsict wgith F2 28
QA AgE FujelA 221 SRAEFS &
TFoll 7L e 7ol o]-&¥ thWolfinbarger and
Gilly, 2001). Rodnguez-Tom'co et al.(2017)2 U}
g o]§o] HAEF7} F& AHAol| A W3]
gtk FATE L5E AR Ve AES 7MY
o2 Bt AR E AL F YT E o
ZH|AF] HASTE RYste 98-S & 4 9t
I FASTH(Gatter et al., 2021). ] H AH]A}2]
AEol g BAET= o473 Fasty L=
¢ S WA ske 8 F7]olth 1HER
¥ Q7 BAST 20049 £29e ZHA

Roleh
T E OE SUFEN T ST
A, vA A oo Bl AgY FES
Hhehs £70E AR Ao s qdE. 55
A2 Qo] =dhA] B, ¥ 0|, viAg

2 FuiE dhe A n|gth(Weun e al,
1998). o] A |8F3}od, Rodriguez-Torrico et
al.2017)2 S&73°] &4 B9t vddrn
A gt} Rook(1987)2 S84 =2 AHAP) =
2R A5 ~°4§} 57 sﬂﬂﬂ 57}6}5}51 ’%
B3l o]y ==L

=t} agEE 4£FY
o Butd7)7|E B3l o B2 Xéi% %Mﬂa'j’—
PolE AdsE A9 BEE TH 3
(Rodriguez-Torrico et al., 2017), &£F7 9] 7+
7VAE AR 7HAE ARG
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(Rogers 1995) a1 F N
Aale AAMG Z ol thYi er al., 2006). 7H
QAL oW =& ITE A =s] Hels A
o] A& A (Y] er al., 2006), 7|E] T8

S AAshe A4 WMo tHOliveira et al., 2016)
ueld B A3s solgalio] =& An|Rr} o

I 71ES ol Eshs TS TV Ao

(Kang, 2018; Rapp et al., 2015). ©] wj&o] ZxF7
2 g FelE FAAA Lzl wfge] uf
<o f3ecloz A&t

gl £FHE S&iﬁ}"] T ﬁé%‘
A= FHE A7) Frasquet ef al.(2023)2
Frio] Y A QzefleA —‘LE}C’] zH
d2 WSk 75l §rEA] A AL oy

ok 340k of e ekl o] WD
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FHAM oA

qn
0.

Nag Aue F, Lol oS Agse Ao
2 4HA AtHRodriguez-Torrico et al., 2017). ©|
A aFHE xRl widol A AFs A w
° 2 ZRlstal HF P& 2st= AHAte] &
2l Pl EE TV Ao Z 7giEth o]
09 7Hds AR

Hb: 27782 oo HF(+)o d&Fe v
%

22l oM AZE AFL 2u|Ake) )
s A= FH 2o thPaviou, 2003;

Pavlou and Gefen, 2004). Shi ez al.(2020)2 =4 2}
d &FoA AHAPE QEALS 5575 4Y
=7} AgHs I £FH

oA A AEFE g
A7171E o] &3l 2l
So| 7Fsstth AHA}

A8 3 A7k Aol Arkel W, A

o, 2021). P AvlAke Lt S )

ET43 7o) @ Zehelo|A =

A28 Bete] 202 7w

FohgAo A WA, 7o} ke AEHE
=

2 AaAds TolAde) Bk oA Az
3w e 271 ARG Re] w22 5 9
o}, e2hel FoldAA o 43
As7) WEolty. T2 2HA7} Folo] B3
A8e 57 Az A9 aso] £l 7
s 9le] vAE mahe ke Aot old o
o) 7He ANFT,

& A4 Fskn Fhske A ekl 29 B ATE HYATERE 35E FBEL of
H3) A|Zte} o] AQ w3 A el HelAdo] A f3to] B A el 2 4 3 Ay
A AT 2EAE o] mE ARIPS  E ZPAG BE PR AP 74 HEE
FHaslstaAl sFe Fofgi. o]-&3t, 1482 X8 2¥A ¥ 183 74

2HRbE AlFY HAGART el e o A L g ¥R SAHYPH<E 1> FX).
(E 1) A7 5%

arus ZAYE Bz

- o] 8 AF AIZEY il AdEgle]l a3t BulUMHIAE o] §ste AR .
Collier and

O ve ZHtdAHIEE AA] oY EA o] &3t

Ao e maanas o)F 22 W AE T Sherell(2010), Tojib
CRF @ meaueaE 9 o188 & Adu Aels o
@ =upAHzE Wb Bad duic 088 4 ek TReo)
- olgA mHl Az BAPOE Q8] e APl E A%
D ZPHEES o1&, BHYANZ o8& 1o NS Bl s £
A7y el A et Tojib and Tsarenko

@ b2 o] gL ol A v
@ ahAAu 2 o] §e 1}e] AZhS
@ BApAu 2 o] §e

e sk
Aks) Fo.
Aol sade Ak FolEth

(2011)
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R
(E 1) dPusel SHOHIZ)
S =432 BaEd
CAF] e ARE 248 5o FEOL o Bt A @ 4B A=
D dE AFE wO FUF Fol 2a1olA Fulstor ohgol st pock and
@ U A AES AR wARA £ Qe o] AFS s} Socn an
BAST | o7k AR, Childers(2003),
® Ut AES wAR Fo polslo} salo] AT Rodriguez Torrico et
@ W7k P R AES FAF Ao, ke eakled o we AFe| MO
ol Rolth,
- Olg AL SASaA i, SN Holm, AN FUE ST AT .
= > ) e o Rodriguez-Torrico et
= 2z i or AL = 3
g |DUE ST ATS TG W AfSA @5 AL TS Bl | 2017), Weun er

@ U= %—.f?— oz AES Fujsts AL Tolait)
@ Ue AES g nq1 Wo| Mzbelx] =)

al.(1998)

S8 AZE ZALANSE AR At 94

D e A2e ZolAAE 2o Ba) S o, of8A HHIAE o8 &
A obr gk,

@ A7 715 S, e A2e muleulas B A8E) i Hold:

@ dAoE, e NRe THIANAE AEssn FA8R e

@ e Aze THANNAE WA ALg) BE A Eoldth

Oliveira et al.(2016),
Yi et al.(2006)

SolgAVF S xerel WgS MRSl AFS A4 BT AAA FuhE
A3 Wy Qo)A mutd 7142 olgdte] AEYRE At B

D e 2z igolq AES FURUA ArEEo T Bl JRE
NEPERIESELS

@ Ut o ool ZrlEECR B4 AFY JuE Fopit:

Eo L Rapp et al.(2015)
@ v vl QtollA, FF /‘U} Eo =2 AFAEE AU A FAFS.
@ Y= AnEZoZ QHYAA © & ATo] 9dEA 3}
5 e W eIA, AFIRE o 30 e 2elEES olgan
o] A7} AME AP o 97 rteAo] = A4Ee A=
AZE D Lehel 2B AFTHE 9940 B Pavlou and
38 @ &gl &£Fox e AEFFTuE D2 &40 F £ gtk Gefen(2004)
@ 2 &£goA e AFTule o] & Holuh
oJgA} L2kl &3S B3 AFL Pty FAY dx
® e 289 £3g o835t AFL %LUHE‘% Ao|tt.
THAE g e 015 eael 592 olgsel AFE ASE Aol Chen et al G010
@ Ue 289 &3S o83 AEFTuE %Zd%} Zolth,
4.2 X2 & Y E=2 EN S H{Et SAEFOEREH B AT BHd
dolg - 83ttt A3
B ATE 2ZE vl AvfEE 5 2n} dlolE 3 A= F 20052 SHo] 3FHA
d71715 o] &3l AFARE FAE B HEFol a1, o] Fol| A AAEFo] FUSH, Bo G
A= 204 o] o] 8AE Aoz S} o] SHTY T BT $EHS AL 17655 B4
H $£8L I1AY9Y 23253530 713 34 o] ARE-EFATE A FAJ o] 4T d8%)olH oA
S o= dolHE 83t 5353= SNS& o] 927 (52%) 2= YEbstth A2 20007} 187
o] &gt JRIFF &Fo] &kl Zutd %S (10%), 30th 7} 468 (26%), 40TH 7} 96™ (55%), 50t
o83t ~¥ = 3] 2 T I AHEo) g 4Y o]to] 16H(9%) .2 F AE 2L 40thE YER:
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=

o w84Ee 158t £90] 619 (35%), 234
=

38 (22%), A9 4 37TH21%

(% 2) 229 27 SA4H

stE9lo] 747} 459 (26%) 0.2 LER
o] YL ALFHE 417 (23%), M

) o2 YER

E4(N=176)

TE HE  |MES(%)
e ki 84 48
4 92 52
20T 18 10
o121 30t 46 26
e 40t} 96 55
50th o] 16 9
, 71& 147 84
Az o

dEA¥ Bk 29 16
1=}y & 61 35
Proe 23 1'41?—5}%%* 45 26
434 yg=d 45 26
ek o)At 25 14
A 15 9
] 31 18
A 38 22

23 Ve
23 A 37 21
g5 41 23
= 14 8

4.3 SXEZEO| H©I}

£ = PLS(Partial Least Squares)E ©]-8-3}

of ZARY 3 F2EYPS FA4P oM, Smart
PLS 3.02 ©]-83}tHRingle et al., 2015). Fornell
and Lacker(1981)¢] 37} 7|55 EtHE H7}st3d
o A4S SUAES A AR v 5
SAYG A e QA B A5AL e,
AEn}st OLll](Cronbach’s a) o= I 2
AFolM e BE ATFHATEY &5 ghol 7IEA
l07E HolME Ziii Uehd Agige] Al
Aol &AJNFHAYY. T3 Z 342 A(composite
reliability)®] 275 GA] 71Zx]¢ 0.7 FolA
AFWGo Aol FZHJTH<E 3> FX).
A9 JNEEFS A (construct validity)2> PLS
2R Wrldy BE 2310 Q oAzt
o] 07 ol 7 ZHYEe] 2AAAGe] L
ARAF AR 57 FEFEOT, AVE average
variance extracted)®] ko] 71=X|21 055 A3t
Aol AFeggel STk 3>
) e AVES) A o] € P
T ABBA FEY =2 Ao YeR} Ais
o BUTEo] FEHATCE & D)
FOE <3 4> A AHg T FRAE
o 58 BAS0] ANl UEEHHE BEH
A AARSFES WE VIF(variation inflation
factor, EAFEF Qo] HA 1194 i 2.09
H 2 Henseler et al.(2013)2] 7]Fk<] SHU]- G
A FER, B Aol A A 7he] thEEA

g EA A4S dee ovs

gt

- s 829l - = Composite
AT =43 = - Hit o \Y o ’
TR 4 A2k 2 W AVE Reliability Cronbach’s a
connl 0.935
2 0.943
AE| 2 AN C°$3 0561 472 | 166 | 0896 0972 0.961
CO! .
=Rt Q)
. LE conn4 0.948
=
E 4 convl 0.918
conv2 0.943
A7 9 A 4.88 1.48 0.878 0.966 0.953
1l conv3 0.946
conv4 0.939
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a7us sgus | oS | @ | 55 | AVE [P cronbacis o
touchl 0.880
_ touch2 0.877
HX &7 4.65 1.55 0.752 0.924 0.894
touch3 0.827
touch4 0.883
impulsel 0.909
o]-g-2} =1 ) -
=4 ER Rt impulse2 0.954 4.12 1.70 0.805 0.925 0.879
impulse3 0.823
innov1 0.881
EERE mnov2 | 098 | o5 | 152 | osds 0.956 0.939
innov3 0.946
innov4 0.933
showl 0918
show?2 0.936
Eok A show3 0.942 4.78 1.58 0.858 0.968 0.959
show4 0.926
show5 0.908
risk1 0918
2499 risk2 0.952 4.44 1.41 0.867 0.951 0.924
risk3 0.923
purchasel 0.957
TFujelE purchase2 |  0.955 4.62 1.59 0.903 0.965 0.946
purchase3 0.938
CH 4) Ao AbptatA| 3 EHEEtEY 24
AT A B C D E F G H I
A | AEZ=AEA | 0947
B AlZFE A 0.542 | 0.937
C B X &7 0.460 | 0.469 | 0.867
D =54 0.538 | 0430 | 0477 | 0.897
E AAE LA 0.640 | 0.507 | 0.509 | 0.512 | 0.920
F Bl A 0.606 | 0599 | 0551 | 0478 | 0.621 | 0.926
G AZrE 9% 0.354 | 0276 | 0271 | 0327 | 0360 | 0252 | 0.931
H Tl = 0.483 | 0.613 | 0381 | 0505 | 0492 | 0435 | 0440 | 0.950
I | 2$%9x938 | -0.174 | 0316 | -0.135 | -0.153 | -0.221 | -0.174 | -0.257 | -0.231 | 0.922
) Aol %2 AVES Al ghe Avd EEWse Fo5E a=0.01004 #o9k
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0|

4.4 TEZY ¥ ATIILO| AT 2L

A7 ASS 3l PLS 73 2 ¥ (structur-
al model)®] AZAFE EXYh A2AFY 5
AH Fogde (bootstrapping) 8=
oo REXEY FEL 5000712 23
th PR ENAYE= <Oy 250 AAE

N .

~h, £(0.13~0.26), 3H0.02~ 0.13)2 A|A] |t} &
AT E T Riko] 05540]H, FE&WS
ol Fujx 9] Rgto] 03132 B5F A o4t &

2He 7| §d

ME|AHZM
(Service Connectivity)

AlZbH oM
(Time Convenience)

H2(+):0:260

0|21 §d

s34
(Impulsiveness)

e %187 y
(Need for Touch) 4(-) - 0.0

Tl E Al A

—_ 1 -
(Innovativeness)

F) p<0.05, “p<0.01, "p<0.001, AR HAH 714,
(O 2) A72d % 9

HI(+):0.199
2.224)"

| xzte asy Y
[ (R* =0.554) :

e Hol, A7) AgEe o 53 A
o2 lFAH

AT7HA e AR A= <™ 2> A9
o & AellM AAF Q7S 7 HAEE
A3 L7 o] BAYE FAAFFE a=0.05°1A
712 AL, 7 Hi(e 7R3 Tl o= 2]
AldA Aztd 1de] zdaho] FIFE
a=0.05914 712+E| ik, o] 9jel] ThE 7MEER B
T FY5FE a=005914 AE = Ak

V. 22 % A

5.1 70 =9 3 AJAHY

TEo| AstEE Al AR £F T
H

H6(+) : 0.336
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pAgte g AztE He 70 Foow
2 AN FOo) WFE Ho} ofe) Fke
folalA) st 2vlApE xelel gl A
S geiek 5 A TS AR o
T e A BE olgaE AgoE o8 g
S

FojolEe] WAE e AR $es & 5

k. ol 2BAL £FYE Fol AT )
$e BAe 2 F9 A28 JPelE 27
1 AF L 9EHT 982 vid 5 2
S Qe £30] thFBE PN 2ol &
o) 5 A2 o] 7o) ToiSl =g o]
oA IR AL Rk aHBE 9 xekl
Aol ARG 279 FFE Latel o2

AT SAFCRE A B AFE L)
s B3l ke AlFY 545 183A

AP AT BAST7 AN AFAIE AF
7&7—1}%‘/\]63 AlFAA B S AetA vl 5
4N E AFY Brole 2zl Ad
oA AFFul7t S7Fetkal A A ] tHMaCabe
and Nowlis, 2003). ZH 22 A|F9] EAo| ule}
22kl e ezl Addx e e Hsof A}
o7t EAIT & STk BHEOE B AFE LHlA
of &40l T FAH s = o=
Ao} ol8] Fake HlfHolrk 0=
2kl Ad o] BitEe A&elA ARt F54
2 Aol AZFINE A5 AL 2ol
A F83 FAlo|th 2y Fulj oA Theket
AL FAo) ol ek S LHlAE T
Ao MR Gg= 7 Ao Fads

R A S My |

Yo R ol B
i—\lkﬂmr}m

olgslal Sla= SjrIdth PN 7} A
of ol AL 7T AAA el A= A&
1 AF7F Eoeirt vpATto g E AFe &7
BE eIl WS RSk Alws AA 87}
skl ®utd7)71E 83 F/HA) AREA &
To& st Fejolete} HAS HS A 3t
ARt &7 Fgo] 7EAoR el TS vt
AskaL glof Frlelmete] RAS o] 23314 &
2 ATEE EAPH. YRR £FHe fdEst

o WalME A&l =7} D s

2]

[3]

[4]

[5]

[6]

2Ed
e, I, 9A, 2 - exekel B
LR RCEERE SRR RS
77 5] FFL: DAY A7 T
S dhets] 22kl HE eSS0, o

<

, 267, A43, 2018, pp. 21-41.
SPSS/Amos/LISREL/Smart PLS] 2] g}
Ay @ oA, XSS Y
23}, 2018.
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A Study on Determinants of Showrooming in the
Context of Omni-channel:
Focusing on Mobile Technology and User Characteristics

Juyeon Ham'™ - Sujeong Choi

Abstract

This study explains consumers’ showrooming which refers to the activities of visiting offline stores
to check products in person and obtaining information offline and online via mobile devices before making
the final decision to buy. More specifically, this study verifies key determinants of showrooming based
on two dimensions of the mobile technology and user characteristics. Furthermore, the study examines
the relationship of showrooming and purchase intentions and the moderating effect of perceived risks
on the relationship.

The key findings are as follows: firstly, service connectivity and time convenience of the mobile technology
characteristics are positively related to showroming. Secondly, as the user characteristics, need for touch
and personal innovativeness increase showrooming while impulsiveness does not. Thirdly, showrooming
contributes to the increase of purchase intentions. Finally, moderating effect of perceived risks has turned
out to be insignificant. This study has implications by providing the understanding of key determinants
of showrooming and further proving the positive relationship of showrooming and purchase intentions.

Keywords: Service Connectivity, Time Convenience, Need for Touch, Impulsiveness, Personal
Innovativeness, Showrooming, Perceived Risks, Purchase Intentions
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