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Abstract

With the progress of information technology and the rapid development of the gamification
marketing, corporate marketing through virtual CSR co-create as customer acquisition, customer
retention strategy has become the hot topic, but the reality results show that the effect of virtual
CSR co-create fails to reach an enterprise's marketing purposes. Based on the success model of
D&M information system, from the perspective of customer engagement, this study analyzes how
enterprises achieve customer engagement and bring gameful experience to customers through
gamification marketing in the context of virtual CSR co-create. The empirical results show that
the quality of game information -- social interaction and sense of achievement in the context of
virtual CSR co-create have a significant positive impact on consumers' gameful experience, and
customer engagement plays a partial mediating role between social interaction, sense of

achievement and consumers' gameful experience.
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1. 5|8

ITAERBEHE 5 BHORBIRED A P B, Bk 2 (1 e 7 E aees, MESRE
BB E R 6, R 5 E B (Mustapha et al., 2020), A T EEHTEE, 2k
B E L BT NFESOR BT A O i B S R E A At TutE, S
HEATHEHL CSR(Corporate-Social-Responsibility) 3@, ik AILAEFeH P Ui X S h 25
FAMVIF AR AT 2 TR SN, 5k — R T 8 57 SEER (A K B, 357 28, 2021). 191
n, FAT B T A SR AR R D sl 6 A N BNRERAT A,  TRAS IR G BRI ATUA 1 L BR
ERS e’ A

TR E B REE 25T DB i R, ST S AN R G s B P AT, of A
RIINIR(Hsu & Chen, 2018,), SRR & S SR SITER IR AR A B At B 1
VP, DUSIGRA G, BRI HAT R T P AR B —, B2 PR, ek
AR A A AT JEREEE 1) R MRS R R 7512, 2022), H AT, 1R 2 VAL SRR A0 S3is 1B
CSR JLORHELATH 23, (HACIELRL A RHTER M, Iuxihn e kI o s %
IR Z—(Su et al.,2016), TR H RS B RTTR BT IRASE RN AALS, (133K
XTI AR, BA PR VERSGR R AL IR ARG 25 (Artz, 2010), i
MARMENEARAS S 3G N,  Eppmann  SF U AR FH 2 RERS I i i (W A )
BRI AR RNE N3z, R, BFS), H RS S5HERESRIN 25
RIFE TR a g LR P oA fthiigt,  Zichermann FlLinder 42 H “HRIRAFIA (funware
loop) FIMER, VAT TCERAIB . BaE, HHMTRS, PhllSs il LAALE ST BRIR Y
“IEIFR, gaBng e AR, AT IREN F RS 5 AL E IS B Zichermann & Linder,
2010), 31K P BWRE 2 2 0RAN FFEF 1 3E 22 B bR(Eppmann et al., 2018), il P/~
AR IERRA AR T RE IR A R R SR H ), DRk, PR FTREPLCSR L0153 S0t F ik
At FRISENR, B FC AR SE A IR REAUC SR 81, 590 2 & AR IR AL IR R kA5
ik, PRV PE R, AR BT H B, B R
-8

D&M 15 B RGN FEACSR IR I B RIR - B Rt 7 AN i sie AESE
(Delone & Mclean, 1992), E{5 5 RGIEM D, (EERER IR T HATIH « RG
FEAVE B E, AR, MR, CSR A2 5 EIREKE, MTERFES 5 EM
CSR FLBmF i FARI A ZR 58 8 222 JLIEGn & P ARG I, 40800 2 PR
PV I, W 2 S AT AT e A IR H (Davis, 1989). B4k, HE4UL CSR FLAIH)
FEERGE 7 H P B Sk A Sz, REAULCSR FREIE B R AR
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HHFR I SO RES A S L FE R, W RLFE A I T RE ) LR RE T
fB NS R AN LS, B RSz B2 B Al Bt/s(Esteves et al., 2021; Tobon et al.,
2020). AFHFLMESE T D&M 15 B RGEIEAR, RS HEAE SR EW MR T
o, CSR L@t H st tid ISR, FEHEE T 326 AR A 5 5% 1 LRI REAFAE R
SRR B FE ML BEAE Y P B n P A, A BIMRNUIRTS, B2 fdim A P I St R As
WE(Greve & Goetz, 2014)., FH 7 ZEWER 115 i L) BB 22 52 O Tk iRz, A
BT A RS IUIA S B &, RIS P g 71, 22k, RIS B BhRE 77, 3
X R R, SB35 (Cheung et al., 2011), Kk, ASCGEFEEZETIMA, N&R
GuJon B AE BRI NERE, R P 2 54 CSR LG [ R A sz F = s i i ek
FIFZHAALE], XI5 EHUCSR LN OERNLREATR AL, Al an ey 58 df Hhadb AT B2 400
CSR A1, 12w 7H st B ik, Smmizss, Sl EIL IR B brbe A
(ERRfESNE

2. [EERRGRIER

BAIE B RGNS L DeLone Ml McLean 7 1992 £EX%F 180 4525 B RS ahill
FISCHEREET M 2 AR R (Delone & Mclean, 1992), 283 Ji 88 AT 1) 27 2 IR 7 AN
BIE, WA E ORI PR G R RGN E BRIy —. 4l HEE R 2GR
BERPEAN RN = ANEB oY, S—E 2 “ R AE B E", RPN RSHSRHE ;
RYURAEZN P RGN R, TRAFRIE &5 “RGEH” 1 “H e 4
B 5 B=AE REMHMEEIR, 48 DA F <LHZ00m BT THOLE 1), 2003
4, DeLone Il McLean $t0 AR A A7 78 1) o] OGBS 14T 1 3B B IE, #IRSS BTG
BRI h, B AT, I DL R G AR ARSI, Atk SRS I il as,

System Quality - Usew
|—> U ﬂ [> Personal- |:> Organizational-
i i + I to I t
Information-Quality User mpac mpact+
satisfaction.

<Figure 1> Initial D&M Information System Success Model
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TR T B & METHE TR S AERHE D&M Y (Delone & Mclean, 2003), AXZEH
DeLone Fl McLean i J5 X5 5 &R G0 SRR IR SO0 P s A RS 34T 1 R 7.

Hil D&M 15 E RGN O N T/ ] 241, B RS, mSRAE, ¥
RARGEESME B RS (Mohammadi, 2015; #00&E, 2017). Horh, HPAT UG 73 B H
D&M (5 R RGNIEAL A 2 U, TR PR, (58 RGERANE ] AR AT
FRIBAT NN FAR BT, BOR D&M (5 E KRG AN 4312, (85
FOR TR R A R BEIC B D, FERBINFEE NN D&M B8 R A4 R TiE &
TR RR G IR RGUE TR B — D7, SRR YIRS IR 5 Al A TR RN FEALCSR L4
FEECHEAT T SCRRSER AT (AR RITEAY), 2019), EMART B, BICSR kIt ams)
AU —FE E(E RS, B CSR LEIRFRI S HNE, ThReRIENIE, It RiE
Ve, WA OCHE, WERRTE, PTERARVE. e ERAE 2. 45 F A R R ORI R
SEHR A A P EEICSR LB R A (Hamari et al., 2020), K, AHEF 280
D&M 15 5 RGeS BRI B B A 0, AR FEAUCSR LB i .

KN R G EANE DR EP AL EICSR AT 7704, BPICSR HLa)
() R G0 BT FH P AN B R G0 5 PRI I, 8% 5 P PR i A P X IR AR e i
AEFERERE, AN AT NE RS E TR R, 5P 3 B AL e 5,
TR FEAEIRRE, EANIE, ATa] U e el R 7y T A A R BURRAE, R 1 32 AR
AR, AR U ZHEARE ] TE S KRR RIS TR, RN 2 FH PRI
HRMEVGE T ATHE BEAR L= M3 2% (Delone & Mclean, 1992), R4 SR
A& I EARRHE, Bl CSR ORI AS B i B2 48 A P R 21+ 2x TLBN AT AR
WU, WA, A TR WO T IR R RS, el AR R s AN
i NSEGFIAVE RS ET N TR RS FE ARG,

3. L CSR L6

FEAEG I AAL S FUET, i M, B mmAcE E2 2 Eins s,
Web2.0 HARKHMESH] CSR FEIEAGINTRMBARHIBL Bl CSR HAImsett
Morsing &5 A$ R, Al 4 i AREL R KA CSR IESAT kS, ALl b &M i A o<
B,  TSARANRE LML BT S SRR T AL A AT > (Morsing - &
Schultz, 2010), B SAIZIAHIE FIXUA LG, BEWSOIIE H RS OE S8 2 S 1R
AR, X ER) R BB NS (M LU R4, 2019), FEFERMIIAR, MEIILE)E
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BN SALROGE, e TRl CSR LRI R ZAE X CSR AMARFIE(A- I
&, 2017) KHBNFRHEARFNEE, 2019) BHATHEFT, Q28 R 1 He4tl CSR L@ rhl 23 it
WA S T SEBU A b ] R 7OHE 2R (Korschun. & Du, 2013), &8l CSR FEBI%HE
FHIE 57 %% CSR W [AIfEAEIE R (Jurietti et al., 2017), AR LMAIGAN A Y RAR 2
SRACFEMR 2 A DS IA N, BRI DB SCR K BRI EE 5235, 2021), B4 ST MBI
EMARTT S5 CSR LA R B Pk A nszma L], o238
UL CSR BT R 10 1 BEX P S 5 m T IR AT 7L, BRIk, A0k D&M {5 B R SiR
TSN F 2R B8 Bl AL s, LAl B fEl CSR FREI9RF 7, MIisk s
FIEGN ) FAPE R AR BRI B AU CSR SRS &, IRAIR I 25 40 CSR FEAI R,
B2 T R PR AR R s AT L

4. FEH CSR HEIFRE SR

41 RGBSR R s

IRYE D&M {5 8 RG LIRS, (58 RGN e/ B P R, RIREEH P
X B R GRS AN PR, T 200 T AU R AT R e, Besont
T G KN B 55 FPE AT B o] DB B NS T G RS R R, R i
S 5 A M AR PR 2 TE ) IO P09 B = R R IR 45, 2021). Yang Z5(EIRTH P 5E
BRI T2 S R, WAL F RS F P RE RS IE ) TN 12 5 2 RO
W IE(Yang et al., 2017). A5 ERGIR F, 8015 VR AR T 126t
It WFEAEMEE R I RS A DS & (180 5 F AN P A AOCS (RREAE
EREHAT IE RS2 HEAREE, 2017), Thong SHMEId %811 A4 #83) HIKM RS H - M AE L &
HHERAT ISR AT, BRSNS F M RSN R 2 R FH P RS B JE IR B AT
“N(Thong et al.,2006).

TEREPL CSR LA FErh, VT E SRR 2 H R P PRI R R A e
sz, B AL CSR LA AERE I R IR B TR R, T Bt m 4
% e, Bk, 5%, b, EAAREROCER TERESI ST, WS HP AR
S 5ERSBRIIATIRE, 1R SR, RS IR ST R A S 5, IR
FH P (R ARAA IR A st T HRESEA T A IR 0, A 2 RRE 23 [8)(Whittaker et al., 2021),
T P B AE R P AR T B R B TR, WU B R I LR 2 5 7% 5 %
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52( Hofacker et al., 2016), XJ 8T A LF I/ NIFE T BEARA K EHT& P RHA, RelbH &
B FRIETHI /NI T SZ 0, T A SRR A A AR R 2 PRI 2 5 B,
BETIAN AT RESE A AR, R BV A TE S B 1, 25T LA A, ARFei i DU R

HI + BT RS P i SR 1 2 T A 2 R UG AR,
H2 + B0 5 I 5 T P i sRA N I 2 A AE SB35 IR SR AR,

42 SR RESA R LET

READL CSR H:AE BPTRARH a2z B kE e BRIk, 1 22 FE RN,
MR HBESB L EIE R, M EK R, FahH b R G e =
JIHAL2TRE, BERT ARG IRzl S F AAE PRI, SCRT DALEIE 28 01 AL A rh RS b i 2
(Kennedy & Gretzel., 2012), ARG H B A AE R BB AL, Dok a] DA Hopdibe
F. A A, MBI AR REAT A H,  EAUCSR HLE it AT A
IINMREE, BB REBRIGH R E SBINHZ IR TS, WRSKIER. I semit:
KA BT REARE TR SIH R E 2 N ES), Wi BGERAR R e aE R, SNk
B H N 4545 (Magrath & Mccormick, 2013), Hudson %5£(2019) NIRRT R, JiEk,
HRAE 2 BRGNP P R R RERE, #EAS T RIS R | IR iR IE S
J5, B TR EAR DU ARG ()34 i1 (Hudson et al., 2019),

B — PPN TERIZINL, e MHES SR EHE X EsI, AT LA &S
P, B 0R), ABIEHRE A PU(Deci & Ryan, 2010), 1R {ELFRBUE A THEWI H
FRAMEDIN S, AP OIERRHE AR TS, A HENRIRINE G, TFia bR
73, IEBNORFNGOIRAS, BERAERAT AL CSR ek G i A2 Fh AN W th 56 Bl o5 FbeA
Rk, FASRARB I L B R i - BORIHE 44, 1058 BCHRAR AT imR A A  2xi fE F
FINAERR R, PRI RUURS, XN P A Zis SR, /15150, 202, 1k,
R4 H IR EF R (Deci & Ryan, 2010), RENS KU 2 H AN AR RERS I 211 9 &
FINFET R, AdAT TR 5 SRAF 20 R, Mot T2 5801, SEmim b 1Rk
PR ST, T LA o, AuFFeith LU MR

H3 : A2 B30 5 R Pkt 2 (A 72 225 IR R R A,
H4 : s S P et il < AR B35 IR FR R,
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43 MEZEHHTER

Jiji% %245 (customer  engagement) 11357 —iR SATAMBEEA K, & MRS
BAFAE =P, — AR i JRE AR AT AT R I 5 — R SRR = i
RS OISR 5 =R — O BRIRAS, JAR AR e G 7). ZelkREtr . TR
A& IR Zh6E J1(Brodie & Hollebeek, 2011). AHF 70K 324 52 XN FAEREAUCSR FE41
R S E R R AT B AR — R 7T, iR, TRISCRT BB AR, TR
WA ST N, 7RI LM e rh, A 324 (AT B R R E B rE R, Ak
=AM, BRI, BURHE, BEEE, e MG BRI A
FITFBERA T AR, 2017), MZHSEER, S ST, SR
P, ARSI IR A (Greve & Goetz, 2014), IFZH A, #4. 45, o5
SIS 34 (Verhoef et al., 2010), TXTEE AT AR LR B, ik~
A REEIRTHIE E Bt SRR T RS AR, o] DA B A b o AT 77 i BT T
72 ity AT DASE M AT X iRt RER PR, T B A M SR (G 7 T R 2= e,
2015),

AP TE L CSR LN B O T IEZINE S iR, 12008 1 1 FH = ™ el
RS S, IR, RS 5 T XS B (Hofacker et al., 2016). I 7EIERK,
w5 R ) EL By 2 5 O T ARIIERSZ, JEFRFERIE 2 A RN A BE I GAIE, BURAE
Bk R 2 A 3SR AV SO ATICES, WA ANV E Bl oA,
HINH A S5 AN EAT, WS4 5aite3a s>, BSunmEs. Yang %
(2017) @I HER—LEERICSR IO RIS, XL IR AT LA B0 2
(SRS, T ELIFERK S AR ) I SR A0 LS RE QI HE — AN P (0 SRR ML, s
B/ INTERK, TR SRR PR BRI AT B 2 B BT, HIH P T R fralth 2 5 284
TeRkrh, DR, DR AR RR R, BB AL T P A R, T LR A
SRR A NTET R, BE AR, AT B R At sk, M nsEg
AIREAN SRR EE VIR SRS, AITHEST b A B N B, Sl iR b 4 2
S FH FoA SR IR AL, HET UL BT, AR FURRH DL R

HS @ B SREAEEG 5 FITE, A FIE, AL BBtk s P i e e At 2 A ke
E2IEEPINAER

A D&M 15 B RGN, RYENE B RTExE B RGN E, RAF
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System-Quality

Perceived-ease-ofuse. H—

~i2 T ——CustomerFit
Perceived-usefulness. H-_ e H5 _~ ;
| e Hl T P
—— o \'-\._‘_ ______,—" -‘f.—'
e = _‘“_':-L:_ P el
—— _,-..:_x
Game-mnformation-quality s — : .
- o -~ 3. 3~ . )l e -
“"H3 *z"} _7__,___:_:3 Gamulicaton-Pleasure
|| Social-Interaction =" o
" " e
Sense-ofraccomplishmentff”

<Figure 2> Research modelofthis paper

M5 BB E L R G R R, RAHRETE, s RN R
YER A RIS aS, XN, RS B IE [ B 5 RN, (Zhao & Balague, 2015), T k&
I, CSR LA ok, SRAFI A AR g6 2 Fap s 2RI, it 2Evue 7 P 1%
WK, RN 2 VRN VN R G A 40 bs, +ho BBl Ao Bl E o e 4,
CSR HLEUE BT RATEARr, JLREIFZm 7 s e s i kg, 5T mscm oy
Br, ASCOURFIA FVE, Bang e, sost@ntt o mantey BAE, H skt
KA &, B G VR A AR R T DU 2).

5. BRI

51 TENE

KB E R AR AL, FTA I B0 1A B RIS S 1 4 A M 7 h A R
AR B B P R, RN F &SN 2 - &R A Hsu A1 Chen(2018) FJ&:
=, T T R, B ISR AR E, B F MR B e X AR E B s s Lk
AR AR ) T A F SR, IR S TR B et Bk, e Bk AN BRI St
NFEg e H A RIS A IS ER T T Zhao MiBalagué2015) HIERE, {1
FEAMUESIFNFR BN, AR @ (XA E Bk, FRae T2 ALE
KAMRRENAS", i XA E IR, TSRS HER B &%
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S T2 ARG K (2019) WIBETE, FFARGERT A AT IR AR B, AR =N,
ARG U S AEE BRSO T Wi G IEREH T Hollebeek <5
(2019) Hoxd e S FER A 1 B, A A Pl UE xR, BO@H i
AEREAR 5 WoRARRA T Eppmann(2018) SF@MAIRIFERA AL B3, Jha
BNNEH, AR XANHRARA T, “BEIRDUX AR5,

5.2 BRI

KB FEERH RS AT HAR N, S TR RIS e 32 AR 23z 1)
ST A w4/ NiER(Zhang et al., 2020), K& AW H AL CSR LM%
NI BT BRINIERRARFAE, BT LA YA F R T80 2 (14050 G B i SRR bR A = 7 ) 52
PR, IR IR 2B F B R AR FRE, 28 Z LTI b7 2R
FAFH 60% (RIET7s AIXISCRAL, 2019), ©FF 2500 J5TER KA AE RIS AR LA, 42 [E 28
ME) 300 ZPTERIA B ORISR A AR, ABHE FEAEMERE. AR HERMIE,
RIS AR A FE el (B 28 I QQ BFSEIEAT 1 I KT, SLAN 405 43 ie) 2, MM 253 A Bt
E R AES RSO RS, REJAA RIS 297 H, HEREEEN
73.3%, TERAFEART, i 61.3%, Lot 38.7%, FF& 3 A & 6 ik B
PSR AER XSS R, AR EREAR B ER NGERBAE 18~30 1)
JBZ, [ 58.6%), X HIEATF & H A E M HRET R R 0, HUOE 31~45 2, 5
EE 34.3%, IR EMARA N E, LA 78.1%.

6. SLIFER 50T

6.1 EliRA ZE QI AmA Rt

HI AT FREAKR A F 74, PRI MZ(CMY), fERT b, ASCE
S5 KM Harman S EAGES /AT I FUA M ZER S, BT HINE, BOn s e, e
HE, ot s R R TR R VA b, SRR, fERH
TR, BER R EERREA 64.66%, 11 6 NMATHIRHEERT 1, HohHE—A4
PRI IR 32.1%, AT 50% s FEbRiE, M RIS 22 (1 1R R T 4%,

AHFTIZ ) SPSS26.0 WA AT T Pearson AHIC/MIT, HARE TR T AL R IIAME. 7
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<Table 1> Descriptive statistical analysis and Pearson correlation coefficients between variables

Average

1 2 3 4 5 i SD
1Perceived usefulness 1.00 3.856 0.607
2Perceived ease of use 0.561" 1.00 3915  0.560
3Social Interaction 0.618"  0.672"  1.00 4.045  0.565
4Sense of accomplishment ~ 0.563°  0.6317  0.657"  1.00 4071 0717
5Customer Fit 0.504™  0.574  0.585"  0.682"  1.00 3.617 0477
6Gamification Pleasure 05677 0.6957  0.618" 0.6277 0.653" 100 4.148  0.634

Note: ** indicates significant correlation at the 1% level (two-sided).

%, MRFMLRZENCT SRR EGHEERUER 1 Jor). 458K, ZEPIPIRMCR
HAE 0.01 AKCFCRUN) B EARR, FEAREE & D i Sibe .

6.2 5. ERL

AWFFERF Cronbach’s Alpha ZRE(FIFK CAYEARAIMAS SN EH—80hE, SRR E
[MICA {HIEE] 0.915, HA BRI RECA KT 0.7, i3] T REERE LT LB
ZHELR, R RREER A RIFIMEEE. Hk, 0%, BT AT ER SR
U5 E PSR RS, I A BN ERUE SRR BTSSR T 0.5, B
XL RS R I X S B, A RAFISSARUE 5 MAh, ABFFEET TR R T
ST, I R AT SRR T ZE R TR, AT R X o AN F R R, 433
6 MNATEEH, S nlEEA R, B s e, e EEh, B, UG, kAt
1, AT AL BRI R, M T XA, i TR Z K R % VIF ST
10, T ELAGAIEE R T OB E AT fRsIE I« X/ df<3, RMSEA<0.08, CFI>0.9, TLI > 0.9,
FUIABHE BAT RIFIX 73208, FARGE SRR 2,

6.3 B354

N TR, AT SPSS26.0 A AR T A AL Bt AT | %
TEERPERIA, LEFEHNE R A TR, (LI AIRIAEE (R O P XIF R B TR S, 3R 3 oR
T EEFPEERAEER, B 1, 3 Kls [ IEHAR R KR, JOuRE P sie 1Ak, A
4 K6 7RG R, BBk, A EE R EURO A IR, BETt SR
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<Table 2> CA values, CITC values and factor loadings of the scale

Variables ;l;::; Factor load CITC CA KMO

i PUI1 0.796 0.609 0.755 0.690
::;;;‘;:i PU2 0725 0.590
PU3  0.728 0.566

) PEU1 0.590 0.662 0.793 0.689
e};eszczlfvsje PEU2 0.662 0.573
PEU3 0.745 0.701

SI1 0.718 0.605 0.840  0.875
SI2 0.764 0.586
Social SI3 0.533 0.652
Interaction SI4 0.573 0.597
SI5 0.713 0.623
SI6 0.505 0.665

S . ACl1 0.755 0.690 0.814 0.678
acconelﬁiesl(l)ment AC2 0.682 0.574
AC3 0.671 0.737

CEl 0.752 0.521 0.762 0.808
CE2 0.697 0.525
Customer Fit CE3 0.817 0.510
CE4 0.764 0.540
CE5 0.777 0.562

Enjl 0.736  0.731 0.965 0.960
Enj2 0.517  0.705
Gamification Enj3 0.703  0.628
Pleasure Enj4 0.567 0.687
Enjs 0.673  0.671
Enj6 0.533 0.713

FeW, BAE FHTE( B=0.031, p>0.05)FE1 2 F T 8=0.054, p>0.05)XHFER LML KR A
BE, #2H3(=0.555, p<0.001)FIRUE B=0.316, P<0.001)% kM A &2 11k
I, RS 1 AR 2 S A R BISCRY, (R 3 R 4 1931 T SCRE.

BB 2 52T AR R AR RSN, SRR, AN FTE( 8=0.093, p>0.05), BN
Gy FAME( B=0.033, p>0.05)%F il B2 A RN i3, #E2x HAl( 8=0.310, p<0.001) FIEHTER
(8=0.333, p<0.00 )X F2 A AFAE R T IE MR, 15 5 RGL0 - A28 S0 IR AR B (52,
SR, s $25( B =0.103, p<0.05)X ekt tatio i) IE a1 fom i, HAtos B3 8=0.523,
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<Table 3> Hierarchical regression analysis

Gamification Pleasure

. Customer Fit
Variables
Modell Model2 Model3 Model4 Model5
Gender 0.025 0.020 0.029 0.001 0.000
Time of use 0.036 -0.070 0.024 -0.033 -0.032
Age 0.163 0.055 0.116 -0.011 -0.016
Perceived 0.093 0.031 0.021
usefulness
Perceived case 0.033 0.054 0.051
of use
Social 0.310%* 0.555%#* 0.523 %%
Interaction
Sense of 0.333%%x 0.316%+* 0.282%#%
accomplishment
Customer Fit 0.103*
R? 0.029 0.485 0.015 0.813 0.818
F 2.373 58.598 1.210 251.956 258.537
AR? - 0.456 - 0.798 0.050
AF - 56.225 - 250.746 6.581

Note: D *** indicates significant correlation at the 1%o level (bilateral); ** indicates significant correlation at
the 1% level (bilateral); * indicates significant correlation at the 5% level (bilateral). @Model 2 is relative to

model 1, model 4 is relative to model 3, and model 5 is relative to model 4.

p<0.001)FHIECHUE( 8=0.282, p<0.001)XiFxkA e IE MR T, DI a1E
#ox H AR S i A2 7t ER. FIH Bootstrap REGHISEIR, K
B L AE AL 2 H AR SR SR A I ) DG 28 FPAE AT 23 R A S8R (P A AR P LA
XEAVELE 0), X [AIVEHE 2 31152[0.027, 0.216], [0.054, 0.261], H H A S FAR R 1 EEU

IARIRAFAE, Rk, B 5 4555 H,

7. ER 5B

71 IRGILFIBIL TRk

7.1.1 R 4518
T D&M 15 8 RGURINEAY, AR NS, LA CSR FLA AT 7 5,

W T PS5 L CSR SLGIIR R R RG] i A i e L, R, A
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Z 554 CSR LI PLENLHIZAT T RFFT, AT M T2 5 E ML R, SRAER0A
JE IR IE(Harwood & Garry, 2015), 2458 17 DL R S45iL

55—, Bl CSR HLBIH HIIERRAS B E— 2 B B S SRR AL b
B RENIERRE, HPEE SR R It B RUEEZ, F s g3k
FHaPERZ, X FEERBUATUEAETR A A2 B LEI e N bR g ah, AR
FFEE AR, A CSR LI 1 EL AT A Ik e A A T I I A 26 0C R 1) —Fh 2
FA, HeantEAg N, CPREAE 5 ASSIRIGETSK AT RETE B A il /2 HAL 22 75K, SEn
RN EZN S I AR BE AU AT HB), SR T B S RIREACRE, AT R e bt e s2
SEhnsEZL, HhAh, RERL CSR OB MRHRESE N B vT AL ST R R R A, JUHRAE
MR NE, ARt 5 TSR 75 AR B R TR, (B AU rTAA
SGLR. SIRIEE, IEREAGFRAELI IR, IXFEAEERR IS B I K A
Sk RACIR TR, Bl CSR LA R G0 E—IE0 2 M ABA TP P ek
AR IR A MR, TR R R T R = RS2 FH P Rk R, TS B
TR P RORREAE R, F P R A I ARG PP R AR T PR AR R — B
()2 5, B0 Gy VAT FPEAS =28 22 225200 (Zheng et al., 2013).

W, AR EVEAT AN AL ERE 7R CSR LIRS B E— Hha HE)
FRSAR SR AR O 2R, BIAR LA F P ZE UL CSR LRI k32, 75 Bk )
BB SO ERR A7, X G H AL X TR S A S kA i e g o —
B, 1t Harwood(2015) A il 3222 H )i SR AN FIUR s AR 3o S ABA T xR e
g, SRR R EFER R, WSS, WM EBEES 5 E R E s IR
TR, X T BRI 32 A A S AV XA ELB, 1 S DA S B R
SR (R AT 5 VAT HL (2 H BRAATING T, 2019), FH P Xhisk FRUBR IR A o o i 4
VTSI, SRV E B /N R REAE L SR AR Bt & At L B3, AR PR, P
LT 5 R A VB R SE = VAN, 3400 B O R R, A — R IS 4
FARNBRERE Y, LR B2 5 P A A k.

7.1.2 BRR TR

ARSCIIBR DT - AR IAE AT A

B, A D&M 15 B RGN F7EEFICSR LA, MU/ T D&M 155
RGURIRL R 75, s 7L CSR LA FE S RIS 7L, BUE SCikd, %
&R RGN A AT RGN 2 M RAE RS AT & DU S S A T, R
FUMA A A ARG A F P (Rl BB SE, Shim AlJo t4(5 B RGN
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B R Ihia P TR AL X, ERTHERR SRS R G, EVH S TURAIR S b S AT 52
WD FH 5 Tk i FE AR B (Shim & Jo, 2020), T T REAUCSR LA 2 AR+
=, JFRZ —HUEK D&M HALE T L CSR SLEIHT 238 A IA R — 80 WL, AWF7
PAREAIL CSR FLBIMTESE, X D&M BRI RGN S 4EREEAT 1 EE S, M LA
R, B RGUT R SN PN 5 B AT ] P, R CSR SLAE B E e SCAH P
T AR HIRSZ B2 BANFBUtIER, HUCNTERL CSR L6, Fl P I SR R AT
TEFH RN - SEEIR IR SR, T FH P i AT E FH P R R R A I B A s,
I D&M 57 5 EEICSR LI RGN 4E & 1 ik,

LR, AHFFCERAE T i 32 A E R R, CSR SLE Sk AL ORI B L], 38R T
REFL CSR FLAURAF D RIA FH P SRR SZ IR OB, B SR ROt fgRe 7 Al
5 SEIAT B H B e AIA BCE B B I 56 IR, IX4E Hollebeek %5(2019) RIS H1 45
B TERIIE, Hollebeek 5(2019) Al A E B IR B HH IS 325 BERS SEMm s "E I, S 284
EIE GRS SGIME,  BEAN, AR AR PR AR IR ) — 5y, NS
AL R I ARG X )T S8 40 -1 i (1046 3845, SR T Lemon FI Verhoef (2016)
MIRETE,  AHIETE N YL fi BE BRI B2, IF B LS st R 2. CSR LAk 5
H, B T R SR EETHIIR R, FE TSR EARHE, AR FiAE R
WL EAH U L K AN TE B T —EHE7R, AT OB 324 Ss s F 2
JEAL CSR AP, B RAETR R R A 5 Al sl i R 58 2 1) L3N, SRk il
(Y H I,

72 EBBR

KR FNR GRS BT 7 TS 1 A et RS s R R, Al A E
BN RAEBTHERL CSR SLBIksma P B 325, WORIERA AR g4 it 7 PU R P s
JEIR

i, fER CSR LGBt rhF g HADRe, IMABERAE R, MIAAEFFREIICSR
B, RAZAER R T HAL S BRI Re(WHT 5, FRENAS. HITBOKMLLEEE5E), FP 2
AP B AT PALEARA TEE S A R e = A b e, AV AE et H i Bl RIS 38 R AR xR
NIRRT UET, ARSI, I SR A8 iR e ) il
MRARLS, AT TE RO R BT, A TR REAR B FE RSN, ASMES EEhThRE
FRHE RS Re A B I PR, S iR B RE, AN B 524 FE, [R]E > Pk #)
JeiAs LI, s FH A b AT R E .
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55, FEREIL CSR LB IR 32 it ook, s 324 RS IE INEs (PR 6 A B S 6S
AR EIE, FERERL CSR JEBIHR, WA P BE I SZ B VAR N EDIL S B AT, fil
AT XA PRI R, RSN Z I A /1 R Bed b a8 Nk
Z 54V fE RS FES, M2 N b ANE S RHIOME, Akl DS 5 9
HAEE, 1EH AR N 7R SAGHEN, JFEX TR S L EaiE o, 4
M RZES TARA TE 2 (ERANEL ), AEAAT VRS2 B AR RE, AT sl 59 94
ARG RE, BEAh, AT DR B IS AR, 1 SRR A IR
FUBRAARATAIR, Rl 598 2 2 [l B .

7.3 BfRMESRFEMTRE

ASCREM P R A R R AT THRP IR, (B SR e, HeAR
SGEMH P F B AR R S AT 1AL, (ERANFABEXT A CSR SLAIRTE BRCR

SRR, B, RO REIREHR BN AT REfRE AT TR R N I S 5 R,
FIRGHERTTBOR AT BE 2B B S 5 ARAAR i A E R X SRR, (AL,
ARARAT LLIAB JZ R 98 Al il AR S AT T, FLG2 H AT MR 2 A R HERH
TR TTERIAT AL CSR LB, (EATEERCRIFARI,  Br TN PE etz 2 o, ity
WA I s e, LEUnERE A APP, ELHE, FTSa8t. R AEF b, 1%
GLIIE R TTER A ANRET L B SRR Z R RR, 5 BB s I TE 25
ABITTER, BRI TR LR BT BEAICSR ILEE oL lb s, LA A
TR E S LGP N TR0, DMERI AR B AR ERIIME. e, ARk
AR FEIE N Z 3D FE N2 &, Ak SRS, ANl it A R 44
FE, TER, SCHAIIRE, T REXS - 2 S A RS i — e HIREI, SRR AT DLt — 2D 4
MRy — MR TR R AT, SR AR R G5 SR S5 B 77 THI FH P ek
AR vt 2l
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