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Abstract

Purpose — The coffee market in Korea has been dramatically developed and coffee chains dominate the Korean coffee
market recently. Customer’s perceived value is one of the marketing tools to get competitive advantages of coffee
chains, and plays a critical role to study on coffee franchise industry. Thus, this study is to identify the effect of
customer’s perceived value (price, brand, service, and quality) on revisit intentions and word-of-mouth(WOM).

Research design, data. and methodology - Customer’'s perceived values consists of four dimensions. 253 samples of
320 were used for data analyses excluding unusable responses. The data were analyzed with SPSS 21.0 and
SmartPLS 3.0.

Result - First, customer’s perceived brand value and service value have a significant, positive effect on revisit intentions.
Second, Price value and brand value have a positive influence on WOM. Third, gender difference plays a moderating
role in the relationship between brand value and price value and WOM, and between brand value and revisit intentions.

Conclusions — Males tend to focus more on their perceived brand value of coffee shops for revisit and recommendation,
otherwise females consider price value to give an advice to others. Based on the results of this study, the marketers of
coffee chains can develop effective strategies regarding gender difference as well.
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Y CHThe Korea Economic Daily, 2017).

Hu|aHEE EH Aol OjY AEES2 AHOE OHICR
SH& 1te10] OL|Ct O|NMT e AH| EME=Z AEEO
&0 Stte| =22 Z=30| A2l Hulz Qlof HulH
=dEE AS0e A YoM dES {Stol zaHel
HERS JHEOHA| o™ nASOAH dUHE S 5o 8l
= 0| dHo|tt.

Ol HHOIM, AH|XtO| X|ZHEl ZHX|(perceived value)=
AOTZEO| ZERUE HE = U= IHE =72M, A
O™ZHol| chet 1Z4o| o|o|Xx|of CHph AHet e 2FH
2 =0l=0 Z8H S St UCKKIm & Song, 2010).
Mathwick, Malhotra, and Rigdon(2001)2 X|Zt=l 7}X|7t &
OFX|A| =™ aZ4o| MZ|7} ZOFXK|A &[22, azar 7| 7+
o d&=7t &0 ol xfLZnt F7H0| FOrZICtn St
SCHSweeney & Soutar, 2001).

AL ZHO| gt 7|Z0 THE Hfs oh= BHHME A
OHZHOIAM AH[A S0 TS Olsf=2 AtordXx|dat 7]
S YKo Ao otk H(Kang et al, 2012), 7o
IZAXIO|= OfFOIM 7t =22 MO| 2z HIto| O|X|=
k0| 25t Al(Huang, Chang, Yeh, & Liao, 2014), 7{L|
HEdEel deo|=ut xig=0] chet A+(Cho & Kang,
2011)7} CHCh=QICE 2Lt Ol HLTZEES 081242
HEHQL 7HXE THetotd LpeshR| ZSHRn ol ol
MEEE X[ZE 7IX|2 2Ot FH|$ksto] 2ot otof &
248 H7|ect

3 2 HTE MH|IA ORHE 2OpOIM ZgAH
Oof 2 XIZE ZHX[of oiet o7 7h24 dTFuss =
Oz HUHEHLZ 5t AFE TIASIAA} oLt X[ ZHE
7K E0| MLZol=et FHOA ZXO|= HOHZHE
= oFd5to], YR oot JEof e XHo|E St
LOLE X} 5= HolM AHEHS X[ H L

nH

r o2

i

2. 0|28 By

2.1, X|Ztel 7}K|

X Ztel 7HKl= 23t 7142 E&0|E 2I(trade-off) 2
Az golkle et /g, & 3% 7HK(value-for-money)

O] JHH0A =S O H(Sweeney & Soutar, 2001), 9|
o =H0| o JEezE AN 211 UCHHolbrook,
1994). Zeithaml(1988)2 74, &&, 2|10 7HK|0f st &
HIXtQ| X|2}0i| CHer ATO0IA, AH|XEQ| ZHX|0| Cigt EolE
U ZHX2 T2 = ACED SIJCE (1) 7HKe B2 7t4
Olct, (2) 7HK|= oJB0AM L7t st EE AS Zoic
() Z7HXl= L7t X2t 7t4at SYSICt (4) ZHX= L7t
FE A0 sty L7t @2 Zolct st S0 Cst X
ZIEl 7HXl= EE3 7HAH0lEk= MEZ CHE & 71X 220
ofsf s =Lt 7440 B2 ZR0 7HXE X|&dt=
AHXED 2L 74 2o 20| = FR0| HXIE
X|2fote AHIRAEE k. O|"E X, MZ CHE 2H[XE2

Xztel 7txel 2450 UAME CI2AH 7HEXE F

(Sweeney & Soutar, 2001) 7}K|2 M= QAES O
J§QIMo|n Sofst:, NSOt AbEts| Ch2CHMcDougall
& Levesque, 2000). Zeithaml(1988)0| Xj|A|SH AH|XFO| L
7ER| 7HXl= ©EFEQIl StLtol Holz HMAIE = e, Ol=
X|ZHEl 7HK[= FO{F Zdab g2 20| ofet X|Z2 HiEe=
4E9| R840 Chot AH|AtO| MUY HIIQS STt

S0 st 7HXE X[Zot IME2 FHH 7HKE X[
S| Xot AH[RHE HOF R MHEEZ Lile 20| e
o, X|ZHE 7KK BHEat gA 2857\ St o] & 44
2 TEE L XZE 7HKs Fof © EHAIE =ZEeh o =
EMAQ| Ciot BHAIO|M LEL=H]| EHi(Woodruff, 1997),
HE2 YEH o=z KNEOIL MHAE FOf 2oF AR =
HILO|A LIEILEE S AO|CHOliver, 1981).

gLt Ol ChEAH|, AH|XIQ| X|2HEl ZHKE 7444 &
T HR|Stel #AE Sk AO| X|LIX|A EdiCes
FHMO0| H7|Z|0{ 2UCHSweeney & Soutar, 2001). Sheth,
Newman, and Gross(1991)= AH| ZpX|0f 2tst HFOA
XZtE 7HXIE THA ZHR] RH(ARIA, Z28H, 7187, Q14
A, deld =HFE JHX)QE L0 AH|XHS0| £ &
29| FOf == AF82 AFStE Ol o CHE far B
E7t ofd EET RE9 420 EUEES MEG=XE 4
FSHACE AH|XPZE X[ ZSH= 7H| & StLQl BME JHK| =
2H|XIC| BHE U0 o) MEQ| 7HK[7t &53t= AS
Us|O], AH|AZ} B JEKE = X[ 2@co| 2
A TR 3 ASE Zdo=2 of7{ZTICKJang, Yoon, & Song,
2011). 3L Ye, Li, Wang, and Law(2014)= 2HE 7}#,
AH[XIE 22 MH|A9] EE, 2|1 AH|XPZL X|E8h 7140
Agelol ESeh 2oz X2 JHKlo| 282 HOlIIC

XZE 742 gutdo=z o oA AF-0M FRoE 1
AR & SHLO|0 CHE29| AH[AHSO| 7tA0 B2 BFE
2ot o 2o ChHek 7KX|E HIFstCKChiang & Jang,
2007). 7t42 25| &2 BEEHE L= A2 %83t
o AHAHEZ 7H40] =2 430 1EEY Aozt H2st
L, X|ZE 7k32 AH|Re| LHHA Jt4 J1& e 3™ 7t
20| a5to] AH[XFE2| 7HA2| siM S Oldlste 2% /|
HO|CKOh, 2000). X|ZtEl 7tA2 FOf 7+, Z&7|H[&, o)
< HIES =3 X|4E & HE2Z Yol CHLiljander &
Strandvik, 1993).

K|ZHEl MH|A 7hX|s BRI Ch20 124 MH|A B}
o] < =EZxist HWEHO|CHBolton & Drew, 1992). Kotler and
Dubois(1993)= AMH|A 7pX|o| EA| QIS2 2MA H|L,
oz 2o A, MH|A KF, o[0|X]|, 2|1 &FO0|Lt M|
20| 251} Azt ofHX|Qt ME|EH =3E o2 S/UCL

X4E S22 4FO0|Lt MH[Ao| MUY 288 E& ¢
2stof| CHgh AH|Xfo| Tt 2 HO|EICKSnoj, Pisnik Korda,
& Mumel, 2004). AFSO|L} At74Q| ZHAMNE =MHO|LE EX L
SHEE Aoz FHolkls ‘BEOI2te Atk CHED, A
HlAo X|ZE 2E2 Bzl RAO0|H Zuto| X[zt 7|oy
o H|n2RE LI2CHRowley, 1998). HI|FZHHM| X|
ZIE FE2 MH|2 M3aKE T 22H Mol AHOlel &
ot MH|A B F IHX] 240 Qs ZEEICHK & Lee,
2008). A2tz EH2 FOjAEO AEHH F¥S 0O/X|12
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53 S71807t R2 FOiR= X[Z4E SHO| Fof 280
SRt 202102 XEotCHAaker, 1991). O|0f iz} = A
OiMe RIZE ZHXIE 7H4 7HK|, 2= JHX|, MBE|A 7t
X, 22|18 FF 7HKIQ] Y 7HA| XHE2= MA|SHT

22, MHE ol

SO ER2% 7HX2 H7|El= THLE2 =0 Cist
0f Chiu, Wang, Fang, and Huang(2014)2 MEfEZ9|E= A
HIX7F HEXE O 22 7tsd9| FaXel 2E0(2t
T Holsioirt MURolEs SHAHIA U MBS0 Cfst
70| FED DAl B2|H AH|HBS J|#OZ oY A
Hj2ot HB2S HBLI| YSIM HHENOR YRslRis
20| 7ol el It o|CHBitner, 1992). Cho and Kang
(2011)2 10| Jjelxol HHSHI FojPHEN| S
MOl WCHS J|HIO 2 O3 IYES CHAZ ROoais
o| 1pHo|2tn sHgCt

Oj2(2t nZo| YRo|EE NASHES PHSE 6
xglo| siLtz, St HZO|LL MHlA 52 XaXoz
Fojste olx|Z Ol HMETROHO AgojME TOHolE
(repurchase intention)2 H3E|7|T $HCHOliver, 1999). ¥
T MHEe|=7t FHE 2O0f2s REAtRi(Zboja & Voorhees,
2006), |AE2H(Han, Lee, & Lee, 2016), Zt&(Alegre &
Cladera, 2009) 3! #|O|E{Z(Kim & Moon, 2009) S C|fst
2O XM 2 AFTE TIdE|D UCk

_

23. 7™

T AHFRUAOMZ &Fo| THEHo| ot Feks 0|2t
= 0| ¢z dFE Edl| SHE|RUCHHerr, Kardes, & Kim,
1991). AH[X} #SOM 71 HH S8E= g & StLt
ol HFUAOMEZ AH|XI| EfEet HE2 Hddte
O =93t d&& siCHBrown & Reingen, 1987). Lee and
Kim(2009)2 T2 AFEEQl YoM ez MESHX|= d
Ho| = E0|2t FHolstil, AH|XHE0| XHE29| 0|t &
A MZo| TietE SN 2EXHez HEE TSt
5|ESH= 10|21 BFRICE Choi(2004)= OffE AMH|AL}
4B ASKHL2ZE 0|85} St= 25 ZHX|L ERQIO|
A MH|AQt &0 440l CHsM AtEEo= =M A
fIE FHo|2t FolBtRALC)

oHH, 70| 523t O|fF= 2 1HIES =0/= 02
ARUA O ZnHLE 3X| Qe o=z |09 aNtE
2HASHA St(Choi, Yoo, & Lee, 2007), AH|Xt= CHE A}
ZHEo| JHeIXQl ofHo| HC} 2 F¥S Zeoz
oot Aot t2l= MHIAE ddt= 7|R0|A B2t g
= SiC 0|t Zo| M2 AH[XES| FOIE AHSt= 4
HEQI g2 F7|0| MH|A 7|2 ARALY| RE[8
FEStD HE|E RISt o 7K MEEQl a2
CHJeon & Park, 2009). 3 8& T2 FHAESOA 3
MOl BNE F1 phEN0l 0SS S AEX
sig zo|n, HMEer RZo| FFM IS OjFct
(Glynn Mangold, Miller, & Brockway, 1999).

N U

q

4
bl

0% -
rok njo o

3. 24
31. gy

= 7N HMAlE ZAO|= HOHEH 0|8 1AS
o Xzt 7= MYE o8 S/MAZ|IL =88 #H9
2tE €2 A2 O ol 382z ZaX0|
= HOHEEES 9o SOt AEsE S g1 &0
710g = AS A2z YZECL olo M2t & AFME=E
<Figure 1>1f Z+2 A7t BZHS MASIL 23H H5= &
5to] Aol AJAMES 25| At ot

— Gend
‘/ Price \‘ H1-1 ender
N\ Value /

e H 2-1 I -
‘/ Brand 77\\‘ H1-2 /‘V Revisit 77\\\
\_ Value J T— e Intention /
e e N

T~ H13 _— S
/" Service N - X woM ™~
‘\7 Value ) /‘ H2-3 \* ) /‘
‘«/ Quality N\ _——
N\ Value 7/‘ H2-4

<Figure 1> Proposed Model

3.2.1. X|ZEl ZFK|7F 2 o= 0 OjX|= Tt

Chiang and Jang(2007)2 AC{XoZ 7}20| =Lt H
7HE W AH|XE 7HK= 3EX0|H, 7440| g2lXolzt X|
M AHXE2 O 22 F0 228 LiE= 40|
QICHD SFRCE Bolton and Drew(1992)= AH|A JHK|l= SHE
ol=ot ™A A USES =HBIAUCE Petrick(2004)2
ZH0| #F o0 ZutHQl HES FCH SHUCE Brady
et al.(2005)2 3, 2234, O0|F, =2F, J2[1 HFEHES)
MH|A AHIXEE YR Z o A0 X|2HEl 220 X2t
H| gt Aoz FekE ORIt St

Mt 2 AFoMs MYURE EE AHO|HZEOIAM
XZE 7= MY 2o=o dee & AOol2k= L3t
2 7HEE MAISHIL.

<H1> X2t JHK| [(1-1) 74 7K, (12) 23S 7,
(1-3) M2 7], (1-4) B3 T4 £ e o
=0 F(+)el Fete 0| Zo|c

oco=2

3.2.2. X|Ztel 7Hk|7F RO OjX|s 3

Cho and Kim(2013)2 ZHu|™MEZH™o| MEi=MO0| X|Zt=l
ZEX[Of OjX|= ggkof 2ot Ao X|2HE 7HK|= @S2
Lo g32 OXICta SHQICt Cronin, Brady, and Hult
(2000)= AMH|A 2ZHFoM FE, 74K, 2|1 2 G50l
AH|X HE o|=0f OjX|l= Fgko] st ARLE Sl 0
=9 dso|== X[2ZE JHX|of o5 FeS wh=Cta SR
Ct. Choi, Ahn, and Lee(2015)= AHL|MEH MEi=/MH0| X|Zt
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B 7HKIet DASEE0| OX= oo et oA 0
SYE0| ot oz WYRQASE ZotAUCH, 0| &3
XZtel 7HK= AEEolAo] Feks DjEths A2 BRIC

kA = A7oMeE JdeTLE Ediz AHOEEES
X|ZtEl 7Hxle 0 ggs OiE Aolgts CHEd #2
7tEE MAISHILY.

<H2> X|ZHE| 7| [(2-1) 7} JHX, (2-2) BHE JHX,
(2-3) Mul& JHK|, (214) BZ 7] & 1HO &
(+)o @ste o Zo|ct

3.2.3. Mo =X}

Jin, Line, and Goh(2013)= ZAEZO| ZAAA 7K, &
A 2 321 074 F40| et AN JE2 XHol=
JHIaOiI Cist B7Hofl A0 T3t @oloz ZHFEICHD SFYY
O, Lt Ol 2HAS Ot J&E2f Xt0[of CHDHY]
ATOtaA} St SRRSO 2 FEEL U= /iE0l2k 5t
QAL dEol zoof ek xZo| AN Fdur 4ol
NZ CI2 oAt 2™ ZZMAE 71|22 Q2H(Chiu, Lin, &
Tang, 2005), E-dat 0140| & 7|He| 42 EEUHME M2
CHE X[Zar Ef=E 20|10 WSHME oS LIEtHCt
(Zhou, Jin, & Fang, 2014). Sharma, Chen, and Luk(2012)9|
’S%If I-HJIOI "’“E&foﬂ 2ok Ao = dE2 X4

= —g—’g*'l Xz, dg|ln SHEQ}
75*% EJ-f -’.‘—Oil ’S.’é’i*.o._l &2 0jXH, 2ED SYE9

ot |01| A, P2 T2 TSt
A ME”OI -8 HRUAOIE DX ¥
AS0| T/ AUCKSun & Qu,
2011). Kempf and Palan(2006)2 YMELCH 0jd0] Mo
2RH U2 FEO| BT 2AEHO|H, 2A4S50| SEH £
g H% ol Ndes 2o sule SHEcty s
f, Wangenheim and Bayon(2004)2 AH|X}7F oA AH
RI0f Z2 MY Ei S4o| AH|Rte KOl Y
%+ ICHR BIRC

= FF0ME AHZFE2HM XZE ZHXIQb T
X pEael BAoM SO et ofet Ko
Hlmal 2RACt. Ol X[ZHEl ZEX[Z} AL =2l =2F
ok Fe= O|& ZAol2ts 7HE oo J-o| o

—

oto] 21t 22 72352 MAISIAL

mjo mjo kR m
nz pot 1 rot
mjo g

[}
=

il |

= N

i

rob 1 M oZ
_&réd;gr{u
S ==1r lo
mu 4o A =
ofm

7V 71K, (3-2) ERE
H|A ZHK], (3-4) SF ZHI M=
=™t ZH0|C}.

<H3> J&2 XZE 74K [(3-1)

kK], (3-3) X

O|E9| A

<H4> ME2 X|Zf
7w (4-3)
B =H

El 7HK] [(4-1) 744 74K, (4-2) E™E
MH|A THK|, (4-4) 2F 7HX12F #3129
gt Zo|Ct

3.3. EEMAQt 2A{EH

= d7ol 2yl JtEEs 35| flsty dddTES

HIEOE 7t W4 ¥ MPRYS XYL, MEIAE St
o HRE FTUACH JRTAE NED FiTclel 2y
~

XO|= 71l FHOFMEX 0|RZS CfAloZ Wo| mE=X

ol ofe} FAIEISICH 2 AlmolN ZaRIo[ S Huld
SHOIZ ST CI4OE o O|gt AHEAIE Setof Jfol
0] 2ot 7T HEFO| O|ZASS maAKIO|x JHY

0

- O—
IHSHO blef STHEO| R2AE Ko Cfet gANE
7b OIS WOL| WHBOICE MRRME CIZR 22 HAE

£310] AA|E/YCE.
B, (IS ZAMOZ 8 maKo|x HIHEHE ol
o FHol sl 2uTE dRol Giom MR £

o170 G ChetA g g siasoz
%6+0:I X150l ISS MBI, MERYUSS 2zl
KO FHulgo] HEol %153 T3io] Mzo| L2
o T AFIS S AASOICE B, ZAbREo] o b
£ ZANgl SNla Usxol §a28 52 FEY
A mBAIZ 20| TH2 TAlo| UBEE 3197, 0|2 &
M E'ZF_AI- TPHOA] QtaEt & ol o=2 *l_._g}o|-_._7(f o|_
oich. A, 2oz HZEo| oHjS we SExel
HnEEso] Do K Yt AY| 7YY HEX|Y
oz FMLQITL WM, MBEAIE 20159 28 1225
20151 5% 1327HK| O 374 7+ MA|E|9Ch MENE =
PHAIO|Z HLFEHO| 32057} HZE|Of, & 28387} 8|5
EQim, o 3 20| 2AM STE 022 Kol
25357 3% £HO| OIBEIT, CTAN, SRE XEs
SPSS 21.01} SmartPLS 3.02 O|23}0] EAL|QCE. XA}
CHAIRPO] Qubs| EAS ImEA, ZHE ol Az|Mat g
CHM Z=XO SIOIM QOIEAT} AMRIEEA u&'% 0|23t

=2

ot

r:I r_>L=.=

:l:

’“E'AIEIMEf- ORX|gez, = AN Metel AEHol H
S PN FEREYEA0| HAIZ[RAUL,.

<Table 1> Demographic profile of the respondents

Frequency | Percentage
(n) (%)
Male 114 451
Gender
Female 139 54.9
Under 20 19 75
20-29 170 67.2
Age
30-39 53 20.9
Over 40 11 43
High school 67 26.5
) Two year college 96 38.0
Education Four year college 83 32.7
Graduate school 7 2.8
Student 131 51.8
Job Office worker 42 16.2
Service employee 25 9.9
Self-employed/professional 25 9.9
Average Under 2 162 64
Monthly 2-3 64 25.3
Income 3-4 20 7.9
(million won) Over 4 7 28
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2 ATF0M ArEE ZE FHEE 2ot 2552 1=
& "X Qro|M 5E=01¢ O™Crel 57 Hxz =Y
Dok BA, X|2HE K= ‘EEMHIA Es 4ES AME
SIHAM QA El= 0|9dt H[E Ato|e| Xlol= Fo|x|H,
Sweeney and Soutar(2001)2] AHARE FxSIH = AL
A =" N EASHH 4742] SIXReE FEIIRACE 7t
4, BAE, MH|A, EEO| Ul JHX| SIS ZAHHOIE
2|3t Cronin and Taylor(1992), Enrique Bigné, Sanchez,
and Andreu(2009), Mattila and Wirtz(2000), 12|11 Vikas
Mittal and Kamakura(2001) S°| HE &=xsl 22t 12
oz ZFPEUCE MR Es UWEHO0| 7|E0 HIH
2 MH|A0f| CHSHO] DHESIO] g2 ALXHo=z HEg &
s’ 2 Ho|x|l{, Maxham lii and Netemeyer(2002),
Blodgett, Hill, and Tax(1997)2| AL E X =3I 2 A0
A =G0 XBXHLZE /o EHLE FHYE[UCE o
H, 82 ‘EMER}; AL MF 22( MH[A S0 Chsto
O|RO0{X|= F=4IXIQt LMK HISAEQl AL~ R
MO|Z|{ Babin, Lee, Kim, and Griffin(2005)Q| ®4& #t=x
5tof & Ao A =Eoto] 2712 EYe 2 HHEL|UCE

2 ool MdZ0| SEo SEHA 253H0| CHst LA
E42 <Table 1>1f ZICh MK, HE2= 0{4(54.9%)0| &
M(45.1%)0f HI3| QYD HHB 20-20M|7} 67.2%E

<Table 2> Measurement model resulting from CFA

7t &2 Hlgs MBI 28 = 0/2(82.2%)0]
712(17.8%)0f HlgH &Y 2 HES AXABIALSH, WS
TE2 15t TY0| 56.9%=2 7ty HRten, CiEe=2
4K CHet 2@(32.7%) =O|UACE. XU =Hd(51.8%)0| 7t
Y EUCH, F HMZ= AFRARE(16.2%) 22 LIEFRLCE.
EAS52 2002 ¥ O|2H64.0%)0| 7t BRUSH, CHEe=
200~300%2t & O|2K25.3%)9| =22 LtEtLICE

4.2.

A

Het2o| Bl Aaly AS
Ci3f202 TAHE IPEQO| UKL SmartPLS
3.02 0|83dt0 EAME|QACHHair, Hult, Ringle, & Sarstedt,
2016). HA, AMZ|H EAME Cronbach’'s a2t AL AMZ|
= (composite reliability: CR)S O|&3}0] £ &|QICt <Table
2>0| M2t 20| M ok, J2|1 POl HPLHL(of Cf
&t Cronbach’'s o= 0.770, 0.888 CR Z}{2 0.866, 0.9472
dutsoz =8715% 7|&Q .70 H= AR LIEHRCE
Cheoz, EtEde +HEIEELl HEEIEEe 2 FEL|
O] AEEIRUALL <Table 2>0| Mt 20|, 2} Qlof HIE 2
OI&Z| ZfO| 0.70 O|AfO|H, AVE Zf0| 0.50 O|Mo =2 L}E}
L} 2} GIREHRIECl $-EEME/ o] LT E/UCE 2|0 Fh
Efghd2 WX, AVEQ| X&(square root) gf0| A2t
LELCE 3 EHENFEO| Qe A2 HFE|l= Fomel-
Larcker 7|&S AlHE Znf, <Table 3>0|A{Q} Z0|, AVE
ool MaE o] MatetA A= R 30, WS Ol ¢
TLRIE 7Hel dertA 2t XS0l AVE ZiECH A2
AoE LIEfL} 2t AFRLRE 7ol THHENEE0] YBE
Cf. EEoh, 2batAl= gre| O|-d-tHEld E4d Hlg2 LIEMY
= HTMT(the heterotrait-monotrait) 7;2 AtH= Z1f, 0.137-
0.7242 LIEHL} THHEIHMO| QU= A= LIERICE

Construct and ltems Factor loadings Cronbach’s o AVE CR
Revisit Intentions 0.826 0.684 0.866
| probably will visit this coffee shop in the future. 0.818
I will continue to visit this coffee shop. 0.840
| plan to revisit this coffee shop. 0.821
WOM 0.948 0.899 0.947
| will say positive things about this coffee shop to other people 0.950
| will recommend it to someone who seeks my advice. 0.947
<Table 3> Fornell-Larcker Criterion and Construct intercorrelations
Total Price Brand Service Quality Revisit WOM
value value value value
Price value -
Brand value 0.623 -
Service value 0.597 0.492 -
Quality value 0.491 0.520 0.724 -
Revisit 0.296 0.464 0.374 0.321 0.684
WOM 0.412 0.359 0.207 0.130 0.426 0.899

A BAIE SAREAVE glol MisTS LIER
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43 A7IHo| I}

2 gF0ME STEYEE BI5H| 5t0] SmartPLS 3
O| O|BE[RALC}. PLS= LYol HHH Z|CHzt, & 244
Mol A|Cg} L= LXK} X[ASIE Qs AR Mgt
St 2A "HE(Chin, 1998; Vinzi, Trinchera, & Amato, 2010)
o= L[}t Ze Yoz HIIL|RUCHChin, 1998; Hair et
al.,, 2016; Hulland, 1999; Tenenhaus, Vinzi, Chatelin, &
Lauro, 2005). @4MMo2 HHN o|SEo| It o
MEIRCE BX, CHE3Md EXje| RFE THdst= 24HY
2 Ql(variance inflation factor: VIF)O| 1.393-2.7562 2 L}
EtL} Z7I&EX| 58 EX| %ot Ch53Md 27t gle A=
LIEIRICE CH2eE, WWlHso S8EHE Xote AT
WXIENESE  ZE2/d(construct cross-validated redundancy;
Q) #X|Q ZHBT K47} 0 O|MOR OEHTEI} &
Mote o2 HIIECh 2 Ao Qe AmED, XY
E9|E7} 0.150, F+70| 0.1602 =2 LIEIL} M HA|BH 7|
T US He A= LIERCE

MR, LjAA0] Mg ot y| Qe AYAH 40l R
£ MmE Znf, YUEOITTF 0.284(28.4%), 70| 0.204
(20.4%)2 LIEtLE Z|FEX] 0.10(10%)2 &2lst0] O|=5Hete
7t = Ao F HCHzICHFalk & Miller, 1992). Chin (1998)2
2ol FVIE M 7HX| 7[E2E L0 Z(067), &
(0.33), 2F0.19 22 XA|sISCE. 2|1 RMSR(the root
mean square residual)O| 0.0612 7|&X|Q 1 tE&= .08&£LCt
A2 A2=E LEIL B¥o| 0|FE0| 2 A= LIEMRCE

44, Q770 A

441 744 A=

XZHE ZHX)7F L2 2ot Mo O/X|= F>o| Cht
T HAE 249t Zil= <Table 4>QF ZLCh H1Z X|Zf
El IHX7F Moo OiX|s FgS 24517 ot A2
2, 22 J}X|(B=0.418, t-value=5.345, p<0.01), A{H|A 7}
X|(B=0.245, t-value=2.313, p<0.05)7| AEZO|=0| OJX|=
g2 F+)el Loz [olot AL F LIEHL, H1-2, H1-3
2 X|X|Z|ct. Lt 7t 71X|(R=-0.098, t-value=1.432,
n.s)et EZ JtX|(B=-0.025, t-value=0.244, n.s)= X{EIZ9|
Lo Fe ez {og J¥S OIXX| Y%e AR
LIEFLE H1-11HM-4= X|X|E|X| LQUCE

H2E X|ZHE ZHX)17F 30| 0Kl gas 24517 ¢
st Ziez, 2M Any, JtA 71K|(B=0.349, t-value=4.73,
p<0.01)Q} HzHE JIX|(B=0.222, t-value=2.275, p<0.01)7}
THO| 0fX|= G2 Yol ez Rolgh A2 LIE
SO, 3HH MH|A Z7HX|(B=0.006, t-value=0.067, n.s)2} =
& 7}X[(B=-0.161, t-value=1.828, n.s)7} F1T0| Koot T
2 OX[X| b= A= LIEHGCE M2t H2-11t H2-2= X|
R E[A 2L}, H2-31} H2-4+= X|X|E|X| QUL

<Table 4> Standardized structural estimates

Hypothesized path Coefficients| t p |Support

H1-1 Price value — 0.008 |1.121| 0262 | No
Revisit intentions

H1-2| Brand value — 0.418 |5.3450.000** | Yes
Revisit intentions

H1-3| Service value —~ 0.245 [2.313| 0.021* | Yes
Reuvisit intentions

Quality value —

H1-4 Revisit intentions

-0.025 |0.244| 0.807 No

H2-1| Price value — WOM 0.349 |4.730/0.000*| Yes

H2-2 | Brand value — WOM 0.222 |2.275/0.006**| Yes

H2-3 | Service value — WOM| 0.006 [0.067| 0.946 No

H2-4 | Quality value — WOM| -0.161 |1.828| 0.068 No

Cross-validated redundancy; Q’ R?
Reuvisit intentions 0.150 0.248
WOM 0.160 0.204

p<0.05, **p<0.01

442 dHo| =HEF I}

H31 H4= dEol ZERWE AYOLETY| gt A=, X|
ZHE 7HK|QF 2ol ofo| EA(HI)QE X[2HEl ZHX|eF T
Fato| EA(H4)O|M dEHof| ofs oSt XtO|E HO|=X|
£ YotEn 1 FoS 2AM5H7| et Aotk &4 Zif
<Table 5>0f|AMQt Z0|, X|ZtE ZtX[Q| Wl 71X Xt@ & 2
WE JHX7F MYERo|zo| OXls FE2 H(B=0.597,
t-value=4.868, p<0.01)1t OfA(B=0.223, t-value=2.070,
p<0.01) ZFOIM F(+)o o2 [Oot AS=E LIEH
Ct. gt o] HIME  JHK|(R=0.541, t-value=6.267,
p<0.01)Q} % 7}X|(p=-0.337, t-value=2.643, p<0.01)= +
Ho| Relet &2 O|X|ls A= LIEtHS=H, 23 7HKQt
THO| AN F(-)Q FEO| LiEtH A2 ER0| FT0f
O|Xl= g&o| CHE =EW4S0i| H[5tH o= A2 2
O[SICE 22t 24 ZotoMe SE | 2HA7t of
S OFSHA LIERGCE o 4ol B, MH[A ZHK|7F MEHE2
E(B=0.378, t-value=2.696, p<0.01)0| |{olot H(+)o I
2 0Xlz ALz LERel, 7t3 JHX|7F FL7(B=0.435,
t-value=5.099, p<0.01)0] O|X|= L= [FISHA LIEHGCE

Cheez, dY¥8 7|82 o 2 4249 X0|2t 2|4
Of AFHO| XI0|7} U= 7IE EM517| BdFHO0| AL
ACH<Table 5> =x). 24 Zaf, X|[2HE 7HX|QF HHE 9
oo 2HA| &, EME JHK|(B=0.375, t-value=2.314, p<0.05)
oF MLE2l=o| AN HEO =ERUZ ROSHA Lt
Efste, 0|2 FM|Qlst LIHX| 7H 71X|(3=0.026, t-value=0.137,
n.s), AMH|A 7+X|(B=0.239, t-value=1.182, n.s), & 7HX|(B
=0.161, t-value=0.858, n.s)@} X{EI2O|Zo| TAHO|A A
of ZERIE RFOGHA| e A= LiEHCH mEtM
H3-2= X|X|E|/}D H3-1, H3-3, H3-4= X|X|E|X| UULE
OIX|E2 2, HA= X|ZHE 7HX[QF 7T 2AMAM i Xt
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<Table 5> Moderating effects of gender
Coefficients t Difference Test
Paths Difference
Male Female Male Female Cosfficients t p Support
H3-1 e valle 0120 | -0004 | 0714 0.876 0.026 0137 | 0.891 No
evisit intentions

H3-2 Brand value - 0.597 0.223 4868 | 2.070* 0.375 2314 | 0.021 Yes

Revisit intentions
H3-3 Service value — 0.139 0.378 0.962 2.696* 0.239 1182 | 0238 No

Revisit intentions
H3-4 Quality value — -0.118 0.043 0.875 0.332 0.161 0.858 | 0.392 No

Revisit intentions
H4-1 Price value — WOM 0.145 0.435 1.363 5.099** 0.290 2.162 0.032 Yes
H4-2 Brand value - WOM 0.541 -0.049 6.267** 0.388 0.590 3.724 0.000 Yes
H4-3 Service value - WOM 0.154 0.092 1.005 0.809 0.061 0.329 0.742 No
H4-4 Quality value — WOM -0.337 -0.085 2.643** 0.695 0.252 1.421 0.157 No

Cross-validated redundancy; Q° R?

Revisit intentions 0.148 0.178 0.284 0.275
WOM 0.282 0.128 0.374 0.172

*p<0.05, **p<0.01

olof ofst Feko| AZ2S M7 ot AO|CE 7HH THA|
(B=0.290, t-value=2.162, p<0.05)2} HazHE= TJ}X|(p=0.590,
t-value=3.724, p<0.01)7} 7+H0j| OJX|= oM L HE
O w2k F2lgh Xto[7t AZF2=Z LIEFL} HA-13} HA-2= XX
Z|RUCt O|Q} HICHZ AMH|A  7HX|(B=0.061, t-value=0.329,
n.s)et EZ& 71X|(=0.252, t-value=1.421, n.s)7} 7X0f O]
Xz oM e dE0| ZEHsEMN FoT HEZ A
2= A= LIEtL} H4-3, H4-4= X|X|E|X| QURUCH

ool ALPEY Alg2 858 d8ME /A A2
= ¢ A7t 28| A8 HEY HUEEHE
Y £t R detE ALeZ OdEH, X2 FHo|
T StLt=M oh=elol YntoM EHel £F0|
QCHLee & Yeu, 2010). 0|2} Zt0| FHI|Z} Bt=2lI9|
QA [K(Kim & Ahn, 2010)2 ZtF=E 0
el HOoHE™ES YESke 2450 Fots 7N E
CHISHX| L RUCH = &= QUL 02T M = 7=
4 7S EOZ 3t0] ZAMXo|= HIU|PEHS 0|83t
NSOl XAE THKIS(HE, 2E-E, MHIA, F2 7t
ot MEEoE, d2|0 7 AOle] FeF AE Lo
7| fl5to] Aol JtEE ol dEEMES +dCIALL
= Aol AAFE2 thgar 2ot
Hw, ALPEE 2432 X|ZE 7HKet Y22zt

ro
>
[m

o H

O HAHOIM BEE JHK|QF MH[A ZHX|= IHEEL|Z0 7
ost H(+)e| FE2 O|X|= A= LIERICL Ool=2fgt Zut
= ALFEEE 0|85tz AH|ARe| HHEQ| st 24k,
2ol 1M Zof, J2|0 HED MH|A HEF S0 1ME
O AL|HMZHEEZ CiA| HES = JAEE 3= AE 2|0
SiCE &2 ¢l Zit= X[ZtE SE2 UEI dE 2I=0f
g OX= =83t 220Y4s FE3E Chang, Chen,
Pang, Chen, and Yen(2013)Q| H1ZAuQ} UX|SICt 2t
M =Y ZXO|= ALFEFHESES MHA A 0|ZE 1
ol S2|& MH[A 2ES Zat ZYAS XEotE
MH|A M32 {lst M2FE OpEsiof SiCk

SR, 7t Jpxjet HAUE JpKlE PHO| Qo H(+)Q)
gek2 O|X|l= A= LIEpRICE Ol 7tAof CHgt X[ZH0
ZOIX|H FHo| ZFutr ASTICH= Liu and Lee(2016)2]
Aot 714 57840| KFO|Lt AH|Ao] ME o0 Fe
= DO|FCh= Ryu and Han(2010)2| At X[SHCL
M2t AHO™EEES Ao &4F XNl 2F-El 7ty ¢
ob otL2t FE WAL MFItE 20l 259 OiF ¢
LY 0F 0 S CiYst =22 M2 MY oA
SHE =0|=5 oof SiCt.

=

|0

Jor@ro

oHH, Z|Z, A% CjHsto] AHgS0| O|R0{X|= ARLCE
22421 Ao AF2|E 2EA|2H(Social Network Service)g 2
ot 70| difjEez o He|Sta HIRSHAH LojLtn R
o 22t FHO| AlZkat S7k9| M2fo| gien HMES At
ot AFREQ| 9|7t HEE CHE AIREN SR/t MY
SoEMN AH|XES ME ME 2 F¥ES 0Xl= B
(Ryu & Lee, 2015) @x=z2}0l1t 221018 H|ESI LCHsH
HEs Sttt 822 2atAQl 7t [EE HATCeEMN 7t
4 YoM 2IE XX = U AO|CE

N
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— = 0 —
RIZtEl 1 J1X| 7K F 2 JpxE Aju2o|zet A
Qo SOt Mol WS OXle Ho= LiED. 4
HIXHE C}2 Bcols Aj¥siEl Zae 18| ojo|X|of
Cist @2at aH(Rlo] F2HY 7|E2 Higoz £ =lc
= Moo, ol = 4H|Xle| TOj WEo= ofofHct
(Ene & Ozkaya, 2014). M2tM HI™EHEES AH|XHG A
2t FUHEH KKGle] 9UASID SE8 =E o|njx|S
MOIZ 4 QE= w2{Sloiof Shot. 3HE, mzo| X|ZtEl 7}
X & 23 JKE WLRolser PH meo| Qo3 Wt
S DIX|X| YYED), Ol makj0|x HLMBHo| S4 4
Ex3 &l 2{0] 9re MEsn 97| 2o =X JpKs ot
2 JIXISo| 3| AHIXISOIH AHES HAISK e
Holat =8 2 4 ok
A, Ao EBIE AHRE, BUCS JXE Y
olzot 1H @E0|M HAo| Ko|7h LiEttom, 72 JhX|
= Eel A o] ofgh xjo|7} LiEtGCE Bale
JHAlE Aol ZL0t e o|zo| SOl ¥ OjXls
Ho= PEE|on, THOE ATt o BE ot @
Ste OiX|L} o] mRlE JiXjof Cist X|Zto] Ao o
2 QES [kl Ho= LIERCE w2, 71 JfK|o] X6
O, OiAdol K|ZtEl 712 F4A7} KgEolzo| Fete x|
T GMe %X @S HOE LIERYCE o= HAo| ma
c JXE HEe Zes MZsm Xz =As JiKof
RIZSHA gHEte ojnfsich $HE OiM2 WA i
o= HWMEBHE W A|, Huo| 70| G METC
12 & ok of2fst HnE Higoz AHIHEH oY
SEXSe Opgel ChAS Aol mah MEsfstol mat

Hol OpAE THefe =0t AP0l 3 2918 28

SR JH ZBS MTEH, ATHEEY 0l YS9
=]
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