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The Understanding of Factors of Open Market Satisfaction and
Preference: The Study of Comparison Between Integrated
Internet Shopping Store and Open Market

Joo-Ryang Lee

In recent, Open markets are booming up rapidly. Open markets are one of the online marketplaces
which mainly concenfrated on spot transactions of commodities, and are differentiated from integrated
infernet shopping stores with market participants, frading rules and so on. This study investigated on factors
affecting satisfaction with and preference on open markets by comparing open markets with integrated
infernet shopping stores, and aimed to figure out the reasons why open markets are growing up so rapidly
and to forecast the future of open markets

To investigate the factors affecting buyers” satisfaction with and preference on infemet shopping channel,
| extracted several factors through literature reviews. The factors include the pros (cost saving and time
saving), the cons (security concerns and privacy concems), and decision making support suggested by
Simon’s research as well. Then, | constructed research model and related research hypotheses. To verify
research hypotheses, | conducted field survey targeting on online buyers and analyzed research data using
structural eguation model.

According fo data analysis result, open markets have competitive advantages over integrated internet
shopping stores with respect to cost saving, time saving, and decision making support. However, online
buyers are still conceming privacy issues within open markets.

In summary, buyers are considering that open markets are cheaper, faster, and more efficient internet
shopping channel, compared with infegrated internet shopping stores. However, open markets are required
to dedicate to lessen buyers' privacy concems to rebirth as more satisfying and preferable intemet shopping
channel and to prosper in the future.

Keywords : Open Markets, Internet Shopping Store, Satisfaction and Preference, Cost Saving, Time Saving,
Security Concerns, Privacy Concerns
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A G Aol M3 F_AHE JHY &
o A [Gefen et al., 2002; Gefen et al., 2003] &
AE 2 fotd £ gl & ujaAsy 7Y
LEZvHe] HHJAHNEFES Agdte F2
FEEER AYRA He olfE FAYA? A
PHOoE S EuL 1} E&A L o|AFHQ
ARFo AN I AR)E A AY L
RoEta Y. +%& RS (g3
BROR A, 7, 25 2d A 2 & 7R
32U, BAELS QEA 7] AR} (interme-
diary)®] N EE T Hi[Jarvenpaa et al,
1999], ThkF A kA X (structural assurance)
£ B3 23 FAAY Hggd A A
HAHE BAT & Aok B4o] hssit. 1
Ay, ol& AUNAY BFE A BHY & o] o)
& el AFHY AFE &Y.

2Rl 43 FHEY NPIAFEL FE 7
A A AHE T FH A 2 Z 2} (offline)
£BAEH 22 (online) &P 7o) o]
S @73 5thBa et al, 2002; Devaraj et al,
2002; Gefen et al., 2003; Kim et al., 2004; Kohli
et al.,, 2004; Pavlou 2003; Pavlou et al., 2004].
whdo] 2l &gald el Aol M=
A FE34A ¢dt) oo E AFdME &g
A 4£PRIZ 2ol E AHETA )

TAHLEE TV UG EF 2 Enpald
A FuiRe BHES A3 YEgFE FE 894
et 4FH o2 Hws B, o8 53 QU
U4 e Ads] 2ux gt & d74
HE T3l 2o &FAd Ao lojAM Fuf
o] TER MBo FIF& F= UL AojS
g BRu, 289 a3ad ¥ 2o A
e 748 B, o doprt g e apEs
Pehs v 4T 4 S Ao dudn,

2 =89 74L e 2o A 23N E
oY WA E LEWMAL HF, FFUE
UaPE7Y Aol & AHED A 3FAE A
TEES AN /M Y A 43 A
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gol2E wA d¥Holop gt ekl A
goj 2 o4 dujae Fuart el A
AX ARE FAE + v AAH 7HFNEE
9] v]gt}[Bakos, 1998; Bakos, 1997]. Bakos[1998]
v JEY 719 28l vl Egolae A%
A HAEA S Jagsta AU B8
A& AU A AHE B3 Aty Y. =
&, A7 oz NS B3 TS B
7t AR ] w30 A intermediary)
9 qgo] Z4E Aojgn FAAUT. LEn}
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AU 7l&9 HAHH gEY, A &£BLE
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02 e 909 £7] Amazon.com 2EFY
o] AYwuRA o2 ARNEATL A B A}
A& FY3te FAolth F A WAL BF
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2.3 Kohli S(2004) 2| ¢i7e} CIEH &
gxidel bim

THUE AP ER Q2oL 2F QAHY
&Adolty, 280w 2 Zopglo] F¢eUAEHY
&P E Hlste wokHd 4L Ye o
frE FAY7? o9 B3l7] et B o)A
© Kohli 5[2004]8 #7¢) FE3 -t} Kohli%s
[2004]8 A7 2= Add 29 Az
o Tz wEE wwg AFoltt. Kohli
[2004]2 Simon®] SAIAREL G 7|uto g &
2l £PALAX AHLEHE FHI) o] T
AEAR Y 7 GAE A Y3 o] T Tl
£8FE HlEH} Azto] AZE o 239l &Y
Ao BHEHE o2 AL HFHOE AZY
. Kohli §[2004]9) Q7o FE3}+= olfE F
22 Ao i Ty nEI Azedl

& Agsted ToAe AR E MR
JFacle BRE FAN ¥ & 4T, AY
Mazh §o)@ AEFY BEL A$HAA
2ol

3. AFRds} 7HEe ¥

2 d7dHE 28 &3 ALY Hla g
st A7EAH} dEY JMEE FHAH
A7Ede 7ML A A 7HA HFE 74 H
of itk Al 7kAl WFE L8 £3F el o
g 71389, AE8d a3 gAEAY dF
AQe] A=oltt. 713 oo zs AR A
e =98ty He8do=e AL
3t AREIHEE =Y 2T Simong] ¢
ABY 28E ZAE GAEA AdE =48
Aok @FEDF JHEE <TY 2> AAHY
At

3.1 Zaus

€ @7elM Bde F 4 Ql
Ag, 53] LEvA hF 3 (satisfaction) T
A & (preference)°|th. Aol G BEojgt= A
& TR AFd IS £ 7 U B (attitude)
7t FAHEE AL AviatH, o g H3e
AHAHQ g5 ARl Devaraj et al., 2002].
A ¥ 85| &(Theory of Planned Behavior, TPB)
of 93t 72U B =(personal attitude)= <
Z(intention)%} ¥ 5 (behavior)E ZAA 3= 7H%
F87 8o, AdY FHAA HRstE
349 -Z(favorable feelings)@ Hl-$-35 <l
“Z(unfavorable feelings)el <3te AAEHE
Aot Ajzen 1991; Ajzen et al., 1980]. ©|& o
goA & dFNAE 23 &£BAMY AHd
BHEo FFE FE 820 VFAAEE 5
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Eoplof tiEt Foixt AHE2 H5o| IR ol

Hé6(+)

<33 2> dpd

3.2 Jlz|e0l

713180 FujAzt FuiA P& B AA 3
T A4%Y gdoly tF AR o 3FAY
&g gt 7|t El o] &(Expectation Con-
firmation Theory, ECT)ol ¢|3}¥ w2 7]
(expectation)?t HlWHE A I (performance)?]
gl (confirmation)& &3 =7 FEF 7A
oltt. tAl watd, 7IhA Btk £ HAHE A
FAGE PR BEE T Ao A7t 7
HAo mA A Zavtd BHE does A9
ol v

Devaraj 5[2002] B2C 22 AddA +
Make o] AL F= Ao tEd Ay
H]-&-0] &(Transaction Cost Theory, TCT), 7| &
&5 (Technology Acceptance Model, TAM),
A 2F 2 (Service Quality, SQ) Framework&
283t B2C Ado dg Fuje wEH A
To| tiste] 7SR A7 AHY BEH P

gL Al Lol 2 YAste sy, 4
&3ln), AYd 714& AFse aPAdelA
o & 9E5e A0 BEIA[Devaraj et
al., 2002]. Devaraj 5[2002]% B2C &<l T4
A g dFgS FE 8902 2390 4P 9
R 2849 SHAAM U By, &
g &P &AL URIE WFEHE
Azt 7HARAE S AR AT Devaraj et al,
2002]. Kohli 5 =[2004] &2}Q £Fol A Fujz}
9 &) FFE FE Q42N ALF v §9
AZHE AANBAT AT Ao A B AT
ME Agulgolge JAste QLEuAF FF
AEYl &PEY HTE AR Huz )

3.2.1 HajH| 20|82
A & vl 0] & (Transaction Cost Theory, TCT)

[Williamson 1975; Williamson 1987]¢l 2}3}4,
TFoAES H &£&9 AHE Ast AH

54 ZAYFEREAHT

H16A H4s



2Eoplol tigh FoiRt 2HER Mso| Hekeol ofs)

&€ H4331718 AP THRindfleisch ef al., 1997].
2AA Aol WmEA FAAAAFAHE
AR7L AT BT FANE Q7] g o} F
WAELS 7H AU HEe £ U a2
Ay AAAANAN SAFE ABAZL EA3A
et E4A AAAEA dAARAA Foja
< 7 9H & (transaction cost)E 4 3}3}7)
At Aul g Ao N F9F% 84 v
&(money)# AlZH(Times)e #HAA HZstx
H&3% A Ja3 FoEHA Hoage A

HE AHs A = Aot
3.2.2 HI8&Z(cost saving)

=3 BAME AFEHe FEG Az
7HaE ezl Hlste] e 9% ~16% =
A J14uAE ez uate gtk
[Brynjolfsson et al., 2000]. =3, 229 &3
do] 714-& @AM A 2F0] 24 (adjustment)
e 55 e xe)l &Y o vl3ta 100H)
AE ME Aos ¢¥A SIthBrynjolfsson et
al, 2000]. 28322 29l AdoMe o=z
AEg @2 Aoz 7} shssid. el
Ao M e FEFTY DA ASHT 3
FROE AT FHWY A2 A 9 & £
BE ANE AT dZY EFuiy AdAu 5o
8837 Wid 4E Bujdste] 2EH
Z Zo|7t A4 & At o] ¥ sMAd HES
TEH7] A% WAL MEAAAE o=
ARG B MFsict. FeiAe] dFAME 7]
Ay izt goldtn w3t ofFo] 43ty o
A AETHE AF Fou g AZo] FA
T}Bakos, 1997]. ,

<, 22l g Atolo| Fu) vlgo o)z}
T HE AR 2L o|NE 22 289 Adol

goE LZde YA ULRERT o ¥

& ol AN 4 92 Aol ok ARA
o2 #BHE AdoldA LEAT FHAH

UeBEY AHEDAA 1 Zol7t 4¥E
At FAVENEF 20 TAHE 59 MD(mer-
chandiser)& &3t AFS &4 & A ¥
Wit QEAL A O B 9 MY A
A7F Aol BAYE 3T e FFLE A
ol Sujshe FRo|th[Bhargava et al, 2004;
Giaglis ef al., 2002]. A 231, eZnA 2 o
9 Bt Ay Wi A= 4%
FEZHA A 3 ehdto] o Asta, FHAEL
IR e Zo] gojin. Aol 7HFe @
FT Aola FujAE BujAZ wwrt T3
o A" 7HALoR o)FY F4% FRo|H
%, LEAY FuiAEL e xl AERT @
£ 7HAd FFHE 4F FAAE O @ 744
< HlaF A Fopd e Ae= Addn.

&P QAA 9 WAL AEUF A
A FEE WF F Yok FiAY GRAAE
ARu &S At AT T&AA AYRE
AAAN AT Adplgol 8o 4T AHYE 3t
AL AHA e HdHsA wetA, Ad
o g BEE T & A& Aotk ol ¢
T3 22 M FHIG

M1 QESA AGE §F Fohe vgA
we FohAe) W) e 932 vl
Ak

3.2.3 AlZHEZ(time saving)

ST AL v &F ol FA AH o
AE AL F At FAAARANA 28 A
delAde FRIES o837 Wi FFS
A3 AZl(search time)S 7|32 Z Y
4 913 [Bakos, 1997), A7t F74 A<k glo|
FA UE AEES Fotia A M
T At ARA2ES T AANTLE AR
A7 Ay wAE Aedoly Z=rA
TE 2o M FEH} HZo| Thesit 7
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SEailol gt ToiR IR M52l o

kQ

0ok
re

olsl

A7 f43 FHFRE A=z AR
ety LEnAA FHAE UG EA
Tl e Fuj A8 ATk polt U vl o
g o2 453 d7AFE gl a8y, o F
opAlo] FPAHUALFE B} Ffde EAo=
At o B AF TAE 7231 o g
o] BujAE AAOZ Fulzte] i FHA
Zto] A&3t7] wWEo TS thokgk 1A
3 wE SUE HEoE Uste MY 4L o
e Fopd 4 Qlo] Fulga Alzke] H7bo)
7bed ZoE AZE. o4& E9, U
FEE TS Aoe R dIes AEL F
2 A e NS 2Y 4 Utk )
Ate] AAOE BujAEL A&EF oo F
SHo|EZ G Age tldtd WE $He
Bg Aok #eiRs Feizie AAY se
Fejol7] Wiel o] e ARE 92"
T A& Aotk oh& FHjREL Hujzo]
Bol) 7]zt o A& BojalE FE @ F
ATh[Ba et al., 2002; Jarvenpaa et al., 1999].
&3PG MY v gAHT] AEnSo) A
A %S WY AAER 94 HduE
o ARAHA FFE vH ¢ & Aot} 7o
Ao JRAME AYAZEE Asd FYF
HEAA ARE AAANZATE A o] &
FAE AHE 9 GA FHHY Jde A
etk gtA, Afdo i3 HEL g £
AL Aol ofo vl g&A 7t W A3 A
ARV st g 22 J1dE Sy

M 2 eEoh A9e 59 Pl AE
e FoRe wEol ool Jge o
3.3 Simon2| QAIZE T} OAIHH

X715

FoRgol THBAE 7 AN TS

2 A A2 A4S AP Simons

o
Bl w29 gAEA S GAEE BEdE #
%

(4, dA, dd)ez FAHY. U4 dA
(intelligence phase)t £AE 43t 23
71 S8t ARE F38= dAlolth A dA
(design phase)v A& TX331L AUI|E
3 oiehe Hotste dAolth. A @A (choice
phase)= BH7|E] Fetes HHY ¢& A
g3t HF AR & st dAoIt EREES
Tojdte FojAe] YAEA FY 9N 4G
A, BAGA, AddA 22 723 £ 5 o
ol EH& oW 2oz Fujd AU} i
A AL, AH4lY BErEE AEEL o
Ae ZAF Fo HA kg Hg3to] a3t
£ Zolth. Kohlig[2004]2 AU FAHNA
&3t AHE7igo] TujAe] AEFHE 4
T F83 FRE FLHOE AGdY F
wjate} AAA digk YA A Ege &
T At 4FFHoE YAt =Y, 289U &
BAdE ezl aFAdd vt Fujz}e
YAEAGAE o aFHOE XNYE & Yot
3 34 Y. Kohlis[2004]¢] 974 E ¥ 47
o &3 BRAH TN ULFEHR LEA
< EF JHWVEHS AEIES B8 A
ANBo g FulaEo]l oG JAEA Y U4
3} AA, AR L JRFAINES &3
A4 ot 2180 E o & do] Fujze
JAEARE Bt AR AYE F el
gt 9ol deth & dFdAs L&Y
JAEA AY7sel © EFHAY Aolge 7t
AdE FHEM 1 ol e LEAL gy B
A7t A ol e fEtd A FES B
w3t AlAolth #ujstn gle AF Ui A
EAE £€ Ao dMAIE I Ao=
Z1Eh webA dejdEe g FAE AR
o A9 AN, FeiAe 2H ot Zod
ety ASHoln A&EA I dA=E
¥% AdY FY ARtERY YHAE HE
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TEl

opzlol of sk PofR} Qb= MSof Aol ofsf

LIS dFFAE FIAHIAYE
«] GEH oA Bk go] A3 TUgd 1
ABH 248 AHEEA ATHoz 4EL A
Wetl v AAEHE FE g2 AcE $9
4. 7Y Foef @ E £ ¢ A&
e Aol 35E Aot ol LEnmpAo)
TojAe] AAER & U AT Holn BEZF o
2 Addz gdx A4 4+ g,

Aol ot o) oadgoel & A9
He Aded g o b 1EE gg 5
A Tl AR Aol & HE HdL 7
€829 (Technology Acceptance Model, TAM)
[Davis, 1989]¢l A 11] A3te AHEH Y A (ease of
use)S Eot A 2Z Qo3 H4 £ Yo 7
) 22} ?l%“ﬂk]\_ JAEAE HEA dFe
Ade HSHLRE AEstn F43E Aot
AMH] 2F A 29 (Service Quality Model, SQM)
[Parasuraman et al., 1988; Parasuraman et al.,
1991]9 71238 4l (assurance)S 7334 A
FT AEEA o HE28E A0z JdEd.
A 8] &-0] &(TCT) [Williamson 1975; William-
son, 1987]2.2 3} 43tAH &4 A (uncertain-
ty)e AZANAFE ALZA BAFE =74
dd. A8 5] &(Theory of Planed Behavi-
or, TPB) [Ajzen 1991; Taylor et al., 1995]° <]
HHE §AHE |43 FH(bounded ration-
ality)stell M A9 Q& Jte ¢=ge 7}
AA He Aot o]d) B AFoAE T}
T

7Hd 30 2 Evpal iHLé_° T A AL
TS S ko) gEFg W

flE el
L Adzte) wims exaq Yd

Q2
2l Ade) vude b W57t gasio 2
Z Hdst 289 AdS v Kohli 5

Ae e8¢ Ay 71389l ©

A AdY APL_AL A Y
, Bt A H/A FA, Buf
1}4 7]§]‘;F‘-/] PFFol i ¢4, ul$ L £
FEA T2 288 Ado| 7tA= HEAR] o
Holth, 284l AEEL oY H¥ade 5
37 st A EBRFTD(escrow system), #
w45 7} Al 2" (reputation feedback system)
Y T¥FE A LA A A (structural assurance)
& 5 AYH S FHE}A dot. o] £
of Walde AdPAFolA thdsA HEH
AtHPavlou et al., 2004]. WetA B AF M=
SENAL FHAHULFES W23y Y3
of 2ol Ao HBLU HIAE S
TH3 A Pt

LEMAL EAE ¢ 7 Ye 27 BWA
29 Agoln FAUULFEARD 49T
%9} B ¥ Jarvenpaa et al., 1999] 7 Y=
NZAEA7E BFste AAZ okdth A
AL Bujzet Fujzst ANk e EA
Z Adoh 4l AEHEFS DA Hu ef al, 2001;
Pavlou ef al., 2004]°]\} B A5 744 28 [Dell-
arocas 2003; Pavlou et al., 2004]3} 22 A X3
RARAANE AL3 QEAGAE T4 &
A7t &Fsta Q7] WEd ARER, dE 5
of, & EFAL, Bujze 7539 PF,
AHEB A o FujAe] &4, Hujae of
SEo|y Fof AT BT F e ANFA ]
At BujAel metM sz GAE ij“HXL‘-
AL, AP AFHE 283 3tz Buja=
EYHAoE ol AR UL F Utk Hl%
LEnA AAZ AR o] EASAI T, Hnj
Ao Y LEAAAN ZE BRI AA
U dA Z@sHA 35T AL idErE o
o B3 2QEME AREAl T3
Tt A ZANAFH N Tt Baj
ot A EAS dAsAof st T A Aol
#opsty TR YANA EA A FHfdt

H16H M4s

HAYREAHT 57



2Zokzlof ojsk Folx o

053 M50 el ofs

Hol2hn ¥ 4+ Yok #W Mol 4F ARE
Hel WM S Astel 7MY 4E Dt 2e o
e #gan.

2=

M4 QEA A4S ARABLLE TR
o AGRS o] G2 WA,

A bt A Heke EA[Malhotra ef
al., 2004; McKnight et al., 2002; Suh et al., 2003]
EZnA &334 f@82dett 2 ZupAl
< TR FE7} AZAEAY Bt Al

OJFHOE xEH/| HEo FUUHA4TE
Bt JH Rbe] HYE F Qe F2F oo
Atk FRUEHULRE Bt 727} . GA
¢ BAELS Tl AJARY AR BE
o £%% 7ts4e] ady & &+ g wu
Bjat A F EA B TR AUFRE
dolAo g FEF NIANE EHIEHULTE
it 3y & ¢ I gy B aFdqas
IO T2 71UE BEEAH 2EDA
Ao #A Alolo thg9 JMHE £Y
o BH 74 5 GA H@ o)At A 9
HoAH S Hdte] ey 2 o JMEE FE@T

M 5o En Ade RAYPTLAE T

MBaasto

H-&47 3

U AL E= u]]Q]- ]J]-—S}'o:‘
o] &e W FEFHHILESE Y F Ue IS

Aol AGHEA o Y& wAh,

B A9 AdE(channel satisfaction)
ojg, B2C22Q «FAdol A FujA7}t )3
g2 T3 =7l 79 ¥ HrtEA[Devaraj et
al., 2002], 3AA =Aov A =7 59 F
B4 2R yehdth 289l oA Fode

£ Ad2 $A7E Aol oF £47] fEd
Adel g £ FoF YujE 7MY A
of BEstojof & U2 o] F3}A i WHEH
OS2 &% AHdS o]-&3ri[Bhattacherjee, 2001b].
%, g AdE H5d= Aolrt, 2k Add
A BER 4359 AFBA = Devaraj 5[2002]
o] A4} Bhattacherjee[2002]2] HATNA A%
Aoz Jury HA Ut} oo 7jElst] £ AF
dqAE &3 & 7HEE A% AFE

M 6 LEI AYBEL QT AYHE
of o Fe HAT,

4, Q7
1 M=20| 314
d3 J1de A

2 AF4E £98 A7E

[Kohli et al., 2004]

A7 3

THUEY 2G2S o] W} Hwded ZnpAE
o ¥ f FETHALE 2Y ¥ U= AR

[Kohli et al., 2004]

; |FUUEA a9

A4ad Al ]88 u TuaE

€ o] &% Mo} Hwst] TS
A2 =&

[Kohli et al., 2004]

He A

AdAg o | 3 (FHIHA L¥ES

e o] &% W vl o Enp S
o8 W L7 AR ddd dF A3

%z
o A= [Pavlou et al., 2004] %

Bty #+a | 3

FTYUHRN £FEL 0|88 w9} Hlﬂﬁ"i
°)8¥ o 7 FRHEL fF

QErAE

o AL [Malhotra et al., 2004] &=

A dutrE 3 2o AL

FTHUHN &P E3 vt QZviAd g3 7tF

[Devaraj et al., 2002]

AdX s 3

e A=

FHAEY 2P} vwte QEvpAle] tiste AT

[Devaraj et al., 2002]
[Bhattacherjee 2001a]
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F37] Hstd dF AE2A 9@ 433 A OK cash bag ¥'d& 83t ojdUE HE
TEHHE AHSAT. AERAE 9 FRE A E 24383 OK cash bagiid-& UE

T AYATIM e AFE SART B3 st B Fjol &3 EAHL
U2 ANsAY B dA7#Ae AFss ZHAAL Qe ZAel i 24 HdEEF
Hawe £4E AA AHsUh. =& A3 FA F A Ade AYNE olFL ATt
TAM EHE}A EE AR fMe et BA Gt o= FFolPE o] &3

L=
L=
3]

Rt ooy

¢

T Bl Mg AFIAEE A2 AL 3§ BA gL FEAE oA At o=
AT FAET dalMEs <EE A>9 HEEZ] F A vases WHoz 74
A A Qe HA7l gE F ALE BF o] &R BHE
ZaE 3] Yot EF, FF55H L F(Com-

4.2 HFCHA L Hlo|E{FE mon Method Bias, CMB)E A 3t7] 3t A
TEZY dFE 9 E(reverse coded items)

Holde $£3¢ AMe el dERAE o2 FA oY HERFY eAME dFRd

TR AT 200613 59 YF Lo 24 S En} o] WEe &A% d2A X3
AT FEAULFEL BF 0|43
H&E3a e AES Uz quidEe
a1, JUEEAALE EE B34
Y £ME FTH £A31, 20063 629
AEZAE AAGY. 2 AR o=

o
o

< HEL Z 6005E w39 156571 345
& dom ojF BAAF @O AdHE 7RE
7 A3 F 14958 tate BEAEANE A3
R=R

)

Ak FE HAFEL 248% o)t $EAY E
Aol = <E >3 <E 3> A AAB

0, 0
w4 90 60% 60% 104 12 8% 8%
20t 61 41% 49%
0, 0,
o4 59 40% 100% 304 65 4% 0%
40th 11 7% 100%
4A 149 100% - Al 149 100% -
<¥ 3> SEXo|Eaw/xoH 2x

A 2ESAAG-TEHTEY 20 | 13% | 13%
eeA 12 % 40% A Ag-~hatn &4 93 62% 75%
44 17 11% 51%

54y 0 21% 72% g Ag-~dEd £4 34 24% 9%
71 42 28% 100% 718 2 1% | 100%
A 149 100% - A 149 100% -
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2E ool gt FojRt gk

o $YAE AFEARHOR HaH 12
pEIQon SRSt u YR ERERo
£ o)z Qe

5. AFEH

5.1 B4y
Hole £42 Hstd F&H 445 (Partial
Least Squares, ©| ¥ PLS) & AM43}9 0. PLS=
g NS A% 240 2444 F sy
2, 22 24 7244 B4 LISREL
3} vlw s B 7}x) EAo] Ut A, LISREL
o] 2Y 9 AYE F, jlolAsE At ¥
APERRlE Hisle, PLSy A#AFRAS)E

A3} st= Aol F5F ot} €4, LISRELS
oz BXtHog AuF o]EF wjAo F

L3, PLSE 943 g4dos vay ¢

g ol WA At kA Az HE
o] Ajtely} ZZo LISRELET H z%z}s}q
AR, LISRELY| W3l o A& 49 AE 42
B4o] 7H53lth. LISRELS the 2007] o] =
2d F /M gL g2vE 9 104
TE 498 A%, PLSE 4 ZA
/M e 9 #3¥F Y
B F¥3thBarclay et al., 1995; Chin
et al., 1995].

B dFgM e o]89 AA, AEY 5 T4
AT BE4E 13 cﬂo]ai Ao R

PLSE A €3t
5.2 XIz2N
5.2.1 29 &M(factor analysis)

Lol 7719 #

29 BA e 21/ #SHS

<E 4> QXM nXt ol M
g TeraE NE |
;  (DES) RY
. . 0.49 0.30 0.26 . X
COSs2 0.88 0.27 0.33 0.24 0.04 0.48 0.49
COS3 0.86 0.37 0.64 0.10 0.14 0.49 0.49
TMS1 0.31 0.83 0.52 0.39 0.33 0.46 0.46
T™MS2 0.33 0.70 0.43 0.30 0.38 0.50 0.61
T™MS3 0.29 0.90 0.50 0.48 0.45 0.52 0.59
DES1 0.56 0.51 0.88 0.22 0.34 0.55 0.61
DES2 0.48 0.56 0.92 0.33 0.30 0.57 0.60
DES3 041 0.52 0.86 0.32 0.23 0.53 0.48
SEC1 0.32 0.35 0.33 0.85 0.39 0.51 0.55
SEC2 0.08 0.31 0.14 0.81 0.50 0.30 0.33
SEC3 0.08 0.54 0.28 0.71 0.59 0.27 0.38
PRV1 0.06 0.34 0.23 0.51 0.89 0.30 0.31
PRV2 017 0.54 0.32 0.53 0.94 0.38 0.42
PRV3 0.22 0.42 0.34 0.56 0.91 0.36 045
SAT1 0.52 0.57 0.53 0.50 0.36 0.94 0.78
SAT2 0.56 0.53 0.55 041 0.31 0.95 0.77
SAT3 0.54 0.62 0.66 047 0.40 0.93 0.83
PRF1 0.63 0.56 0.67 0.38 0.36 0.86 0.89
PRF2 047 0.63 0.42 0.58 0.30 0.69 0.86
PRF3 0.42 0.62 0.53 0.51 0.49 0.62 0.83
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2Z0pzdof of 3t o}

UHRI MBo| Hgkeel ol

ARFEE AYE YA Golrr] sty
@) NEBEFA A (individual item reliability),
(2) H2 ¥ &4 (internal consistency), (3) BE e}
34 (discriminant validity)$ 7 3@t .PLSA A
NEEFANZ AL d93 X E (reflective indica-
tor)®] 7% 8<2AA A F(loading)S F3 7525]'
O tiE 0.70 o] olHA, #Z ¥ FAW
ol FfE4H(shared variance)ol ix}(error
variance)?] FAXNET HL A B1FF AL
Z2E T Uk o] W, 44 A E(formative in-
dicator)oll tatdE QAHAF ol J1FH]
(weight)7} AL E = 7H5XE A goz
W#o] 7hs3ttHChin, 1995; Barclay &, 1995].
€ @FoAE 200 NEEEY aAAAFLE
0.70 ~ 0.952 A B 0.70 o)’F o] ich B Az}
o 2AAAFLE < 4>0] AANHY U}
PLSYIA W& 4 &4 (internal consistency)
5§ Fornell#} Larcker[1981]9] AYE Atg
gt Fornell 5198119 W& Y @A oled, 49
AAF & AFE aAFAFY & AF
B 24 FY FHoE Ur AoE, 284

g

o] ZEw3} Ydf(cronbach’s alpha)®t A
Mdoltt. &, 54 Ao a5dF A9
RAMFE Yste AP YA, WHY
BAo] 070 o)dold AP A= & F Yok

EAAT] YHIAA L <E 5> AAIH]
At FAErEe WH LAY L 083~096 A
o|Z 0.70 o]do|AA ¢ FEHPT ol AT
ox AH&" HEEF] AAUTE FH37]4)
AP SS v @

wEegA R, ol FAUFTL oujste
Adel & A Add 788 45
olth. PLSAIA WEEtEA o] AF3A A¥H7)
Aste] F 7HA PEE AL

51 WA e B AAHTE 348 23
A5g e FREAe] o8 ATy If
Barn 22 dopre A0 EZ[Barcday %, 199

AdH o 2= Fornell#} Larcker[1981]7} A& ¥
&4 FZ 3k (Average Variance Extracted, AVE)

AHggT B A7 EANAME <E 559 A
AE W 2 43 A S (correlation of constructs)
o] f4A #(AVE) Y AF

ok

Zo HFEAFE

WAz

l(goég)" 3 491 1.35 0915 | 0.884

A|Zr Az

(TMS) 3 3.88 143 0.850 | 0.386 | 0.811
O] A A A
4l }(I?E;g)]t 3 419 140 0916 | 0.548 | 0.598 | 0.885

A7+ A
ﬂaﬂggg)“ 3 4.38 1.64 0.832 | 0.243 | 048 | 0.327 | 0.790
BT

(;R?I) 3 4.39 1.59 0936 | 0173 | 0.484 | 0.331 | 0.586 | 0.912
AduE

(SAT) 3 458 1.28 0957 | 0574 | 0615 | 0.62 | 0488 | 0.383 | 0.939
Hadds

(PRF) 3 454 146 0.898 | 0.598 | 0.692 | 0.635 | 0.559 | 0.437 | 0.847 | 0.864
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Eoof| thEt Pofx} kR MSof HERel o]
ol EAH} ok BEEGHO) APl 9 5.2.2 2224 (path analysis)
A BEEUEERAVEO AT 953 3
29 O gunt #9302 Fok Sd, & Q AZRAE 53 4 ¥5E Aole 4RE 7}

TAME 77H ZAWSe] HFEAFEHAVE)
o] % A}

F AA PHE w2 AH A FH(cross-load-
ing)e AHRE Aotk ZAAAIHAF oY,
AA-T g FESAS 099 W 89
4AZE Jgujsted, FART F B2
T 2AHAFRY Hojof 3 o] BAZ
T7 A FARSE G2 FZH S ng
7 & ZASL S gudn. B A7
Ao AARAAAFLE <E 4> AANH ¢
o 77HA FAMee naadAAFe BE
0E AT adAAFRG Hd,

ol o], QAEN M ANPEFNFA,
WAARY, BEegAol RE2H L FF o
BE, A2 £4¢& FYs7]d AP & &
A

] =

g

Aol FAA Fo4& 25371 A3t [Chin et
al,, 1995]° 9|3t 7§48 PLS-graph(Ver. 3.0)
Z23%& 439 Bootstrap £4E& 33}
K. AE A3 749 AAWS o] ARAS
(path coefficient)= 0.005~0.847 I t}. t3+-&
0.058~24.7890.2 714 55 A% vz 7}
e BF p<001 FE94 A=Az, /M4
5 714 3. 7AARA A72FA: <1¥ >
o <& 6> AAH YUt

6. d72=t
6.1 17| AlALH

AREHE BY 472, 2 1A gre
A AN E T 5 AT

0.847%*

R?=0.717

**p < 0.01

<3z 2> AFZEI
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41 B‘ég%f i“é:%é 0.203 48617 A

7h4d2 *](;‘:}1\?5;“} iﬁé:‘i}f 0.257 3472 A

7143 e }(7%;&8)21 d i“(;j—:‘%é 0.235 3232+ el

7Hd4 A gfc)z'}i iﬁ(fl:‘%é 0.213 3.407%* A

7H45 Hﬂgjl?v)ﬁi i“(fﬁf 0.005 0.058 717}

7H4d6 iﬂ(gr;)é i“(l?éf 0.847 24,789+ A¢)
% p < 001

AN, FAREL FUAVHULDE BT ©
o AN AR HeT ATe BLE 4 9
u g3 Azbe) W7 9 Eukdl Adel 0@
I FL AL ANT AU AFHO
24 AYAozE BA A4S Bujre
$EAY 78] FURASS FRAHULD
Bo QEuANA o Adstn WA 4EL
FiE 4 dE Aoz A fu. 1Y
ool Tt AZH AFAI} A A ¥
Ao} olo) B ATe Ase B2 AAE 7
MASL ool AAFH A&l jatel
FRHoE Bl QErla Aol U B
z3 438 49en YUY, aoked, oEo
Ae 59 42NN FYUHULTE B
o 7zHoz Lol $A4d o AR 4% A
dolw FRABULTE uTt Aol Qe
23 &3P T § A

$A, LZoA Ao AR Eel e T
DASS AR AT oW FRAL UL
BERY 2244 ¢on A4S YA o
£ oEuAe FRAQ ool ARy ned
of JT 24E AYARAA} R o2 FEH

K

2 9ig3 Y & 4 gith{Pavlou et al., 2004].

LENAL EAE ¢ F UE TR U
A5 F¥(the community of sellers)&.2 T
AEo A7) Wi FFLEHNLBE Hus
A A FHokd A2 YZ4H Fi(Paviou
2003). 28y LETAAA =43t = 4F
AAARA, A& £, ANBZNEAY AER
% Hescrow service), H| 2t B7HA} 28 (reput-
ation feedback system) F°| ¢d& AHE B
Z3ty, FujAEe] AEHE FrI=d YA
AR B¥E AFL e ALE #oEY ¢
A BEtd FeiREe] AAE LEMAL A
gragde TN ULBEF vndte =
A A%m LEA Aol hF RS A
A .

AR, 2LEvA S qAEA Ad7F A L
ZopA QS Fa% 9TE 31 YA
TS FHAR S At O FR
tele] 3 wlmE FRZ JcHKohli et al,
2004]. wetA BAASL FrRAENA 25
E FHARE ALy AdEted AF 4
& AN AWMAEY FF FHIAEA LS
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EOPN0| st FofR} pHER MSe HER

re

olsl

Adsfof s, oJHAAN LEupAL AH
TE4E FRIIT e ¥ F o] A o
AR FRAULBEY 727 EQJoM A
qa B ¢ Ao 44 JEd g LEnAH
FHUHAABEY M & oA Fo st
= Bujate] FAo]th[Bakos, 1998]. £ ZujAl o]
oo BAERE 748 AR deatd
FAHUABEL FEFFNEIAT HES
aAstl AANs BejstE F-2olth whebA
LEAS BoAEL 4o AF BF A
Aol 53, A7) AF & WA d: o9&
o] &A™, Fujzte FAgely HojAlatd)
O A& F43 g8l 7t5dg & &+ ¢
ool F TPty JAAR S ARHoE 2
& £ 91eS dndth dAE F Ady @
FHOIAE vlwd BE, LI GEFo]R
7t o Ax AAEY, 23 A3 02 FAH
AL, FHAES JEFEH BE o Znio] 7
Wz AEAG | SR diFA o F=2
o2 Zosty okn $H

UA, HAPL 443 o Fupillo] Eojol
g SAYE ¢ F AU ¢4 16T AAY
LEAAE A AAY BA 9 Bujzte] 7]
3393 35, FRuIA[Paviou, 2003] Sl
7108 23 AgAde] dFd ARt
o Egog JgRE FAHNL, FHAY UL
FEH vt o] o] & FHo] old Aoz
g HAo. 23y 2ZuAle] BakgHe) o
qrMe FullASS 43 B3 sz L
v A BEE A Y& %8, o
© TEUAENEFEY B9, ARG AYA
B 5ol 3t Agddd &, FEAHULT
EoAY =2EA8 SEZopAgAE £ A9
AR F, ARAEAYG BojRoA 2T
I[Malhotra et al., 2004], Bujzte] A AFAQ L &
Ast7] oz Hujrl FEG FEY HuB
Jarvenpaa et al, 1999 X332 oz B
T QU] WA Pzt Eg AFEE =

o wetA L EoA Adel i BEE 3N
7171 QA E SLEMAY BAAEE 7337]
AR 2AE0) B8 & + Yo

OAA, QEok AdoA &R Hsy 7
& ATBAY Folth, MPAT g3 ¢
Z3 A5+ AR 34 S FHAAE FA
331 QlTHDevaraj et al., 2002]. THA] 239, T
ZI0H I AdS BEHA AEstT A3
- A" & AFIME BHEH} HEE 94 7
g FARAE FASL QD BHA o0
A A4y ALE AEANTIT TN A3
Me Fuzy TES FFANIE Aol Basd)
o3 & Aol

6.2 9479| AN

LEAY WSy HEacled g B AF
T LEAY F4T AAAY TR NET
239 Hdt AAe) AFE FAY NFEA
oA F&3 AAEE FH31 gle W 1
dojztel & 2 714 FAAE /A3 Yot o]
5 Aol & 2 1A A9 dAHLE FA
Ho g th&} 2.

AR, dold FI¢Polth FEUAH UL
E# HAG WnE HJAAE T AdY wlo]
EE 247 $£33l1 o) v WS U
LEALOR B I, TYUNA FFUH
UaBEo A AAF 2EH 2LE0d o
& AAAH SHE 47 8738t 1 Aolg §
ARoz 43 BRe Byolth. &, AgH &
A F AdFH o2 vwdte] E4sE P o,
o] A% F Adzte 2910 B} WaaA w
2E F o= Ao gtk 2¥8AE, o] S
T A vnY el did £E3 ZA7F EA
2 SAS o & a]lo| Holrh AuiF< H]
A-YE B A @ o)d BAHN &
2 Kohli 5[2004] §A A4zt vin & ¢3}
o B dFdMAY AUE YA A8
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ATt

A, & dFdA AANse 7lgadm e
4, NRET) 3 998AARY Y, 299 E)
2 AAAA A ool T QB0 EAHT
T At & E0] MHl29 FA[Devaraj et al,,
2002] &) A AFEHE & 2 g3
o JAF FA7L o)Fo) A gy B 4
Atk 2 B A7 28l Adzhe) wlase)
T A7 FFH3 dFolEd wet HPAT)
A AXse GALAES AR YA gF2 9
ov] ety 89UEE FLAUCE Wy B
7l AME A FLA77 AREY

AR, AESZATAAA &3] BAE F
%% & F(common method bias)o|t}. FEH
AP} LRSS A7) gEo By
B2 93 e f=3e g4 243
Liolt. 22 B AFgME FESHORE
dstrl At HESHY &HE FH9E
A8t o E¥(reverse coded items)S £
3t 2/ E WA A =8 S ALY §A
AR [Grover et al., 1996].

(lr olo A of

7. 3 ¢ A%

B oaTdAE 28 49Ad Poiy
S N5 E AR aie F43 ARET
e SEAS FRAHALREY R

of diste] wlws) Egfrh AFAR LTS
TOANA o F& 7188 AXNFEA Pz}
AAgE A8 F2AT e e ¢+ 9
At TAHLRE T gt FoAE E7
A7, 7ol JAEARE Z ALt Uk A
HAZAME &40] ATt bt B 7ol
A e MR ARG o) E QUEL 2 &}
A A g Foige] BEE AT o E
v Ade e FAst A o) o F
A T2F 4% AR 7Ase Aoz
gE 2 dT7EAFE T3 J2 v

obed], AFAAE Tt LEvAY HY
g 2429 A%s ZuA o B 79 4
TAS B2 A7 EYREAA AAYL
FAAESY AUz LI AR FE
A& Aoz dddn 2Y FRUEHUL
FEo] AL Y dUaBe 3T 7
o] o2& Ads dAE ALE 9380,
LZupAo] JEUY SAd O FAYR AFT
Folv] FHY ZHAAN £ o) SRAAHA B 7}
7L, Ao ZhgA B gx R4 Mg
7] BEolth. 713 2A(H8-Z, Azl A
 Ade AL A3 AF .Y F AHLAH
FAMNE 2 Zol7t §17) GEoIT. Fuje £
AHRARALANE B ZEsint B3] Bk d el
A gEaL QIA o] £3 & SEHAY FAE
Az FutEol & & 3l& RAolth. FujAE
A ERE ofF ol FTLUHUALREA F
&5 FF S e FFAY AAA HF
27] Boe QLIHAA AHF3H BujzzA
AR Zostd Hdste) w6 2 EAH
AHE =8 & 4 s

dY ALY Eo] 4AF L2EHA
U AA ARl 2Evc R gA 2 Ao
E A%gstrlde Tt BE ALE ddEd.
FUUHALP 2 FAHFH A 2o ) A
ezt 493 EA5H 714 o € 13d
T30 AL F Y PEoIT 2= &
BAEAAE A} AEH Fol HIHY
F2E ATFE HASHAT, 943 W3y
9 FAH AH2E HIde 2A4TH 4F
To| EAsE A 2L ojAott. wEtA 2
A £FALANNE FF71E 2EvHA S HAA
7t A&HEA FRAEHNLFEY ARFEI}
AAHAE, FEIeHAaBFE0] TF}G AE
e T3 1R ARLHE AATTE F b
A o] FEL AolThe Aol Hop A5 g
T Aol 8 Zon.
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