AH|RL RZtohs sty olREfRlel HIISY ST JHE 3 HEHOl

oooooooooooooooooooooooooooooooooooooooo

AR Seiold BoUe Bes Bl ol AdA AR BEd F3 1A BAE A7)
F28 922 Vo ATE Dol e APATFAN dPoIAA QsH 2ol S FAS o}
4 Sz, old] SRETFE $edet ARl WA AT, T 449 FLES selsied ek okeed

9 SR £4 Wl FHL vlAE 2R dalew 4ula AT AFDY U ATEAR B4 P

Aoluskel W8 AFRALS) SHAQS AIA QAATE wo R Apgsigion, ol W nAe of

oz A% FARE. 2 A3 $eve sk SFuuae BAEES Auls chlE, wolnd, F4E A,

BhHEs1E 3 ABAN SAUE weizleh Wy 1AL AFBIYY Al vlIEF 1 FRAg s,

2 ggoze Bolnd, AEAY, 40 U, BREEI1SY £o2 TN A2 dehd 2uR A4,

AFBel 2 ATEAR QS 2nlA2) FAY $4 Azl FEAY GRS vAE A0Z e 2 A

o Asjel A% 24, AR ANEE AAssch

) o [

Al719] A2E i e st A RAE
(relationship marketing) 2.2 HAMT} (Achrol,
1997). FARAE Y] oA el g
Tl AR dFH L PAlste] JojE FAAT
d A AAF (problem solver)?] AZolA o
wolrb aAelA 7HXE AZ8t Fa(value
creator) FIFAORE #AWriEE FAAIIH
aAzel Ar|Ael #AAE syl A

s dAoistn AYsetoist o

87 0F 24
o Fobdstn AYsetole o) Fae 2p

[

8% 9%$ A "ot (Crosby, Evans &
Colwes, 1990; Weitz & Bradford, 1999). ¥
Moz wujddel] tigt A7 AA 37 FA
22 o]Fozx e} (ie. Wilson & Lichtenthal,
1985), AzAulArt ohd QAAujE o] Foz|
v Ao #Aujdle] d¥E 7 4
oeh. $-2 deleld g2y Aefe)ql wshy

o gy dEe ARABAM vREH, oF
o gyae dAB 2 BoAe Faldole
B35 vt +uE oA ko] aua
2 vgos BolgolAn A AN 2
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vlzke] FaAA A A G F 4 e A
o] viz Hujdojch AlA ] o F A4
Asgsla 9le A vt2H (shop masten AT+
wATe] A7|1H9l FAE zrdg 7t 9
AEE Brfsle ffdoke] AEALE 744
B gle AdAE 2 F/AS 9 5 ¢l
WA HejR] sk E=Id), 1999, 6. 20).
ole} zro] AwfArEelA wujdd A% FQ
Aoz B8tz AuAstelA] el gk
ATe AvA)L o83l AR F FW
(e.g. Price & Feick, 1984)olt} HELEA (eg.
A, A%, 199) EE Aula FA49 @
9 (AE, 7Y, olAdx, 1999
Parasuraman, Zeithaml & Befry, 1988;
Parasuraman, Zeithaml & Berry, 1985)2&
dEelzg ol Boldel dtt 937t W
# 27 Yade FAEtdE defde H713)
£ 1% & 44 (Attributes) & AAHLE 5}
odabe A77t AdEeol & Aol £4L &
vl27E SR A Folv AH|aAdde] AlMg-dhe
PR, AFold Mula Hrbr|Eed dsA
£ 28 22 AWt Y A (eg
Hansen & Deutscher, 1977-78; Lumpkin,
Hawes, & Darden, 1986). zeii} wiujle]
1% dallde 53] 4] A9t AgH
Adod, AR Byel WAl Hujle]
&4 g ARt (Crosby, Evans &
Cowles, 1990; Hawes, Rao & Baker, 1993).
aMAs EAAE AMu]AE AdE 9 Y
Tl 744, FAF e AFold Aujxg
A EAE 71Fo 2 it} s E A
A7t EA RS Addsty 1528 T
718 9%k, o1 deide anApt gEle
g o) Hrpr)Ee] FEsldE Fold. £ o

‘..

Hu

o e

FollMe olg o] Yoz wud A7 84
315 %t 712AQ ARE, AP} A @
A W7k o ARdste e WAL
AAsk3at gt

E3] gefde] &AL AKd@kt} (Johnston,
Hair & Boles, 1989), Ari&eje] w2} (Klemz,

1999) 7}zEofof & £A4e] th2ug 7|E o
Folld whaial el $AE Il 943 &
3ol A gFAE Hufelz 22 HLA]
Zlele Fe7b ok B A3 EHL And
oM B3 93 oF @0l &4
(salesperson attributes)& Hetslw, 714 FQ
Al $AAIS e, Wk oRaide
Hriste gAode EAHETE A=Y ¢l
o g FArTe FEHLZE 34 JF
Ao AFof 7|27t & Ao, AAALE
Ae elzAde]l 8738l ol A&
AFgozy, Fulds A digh FHAq
FHE A" A 4% 4 & Aotk
g, vzl o Futeldlel digt Hrke 4w
A A SAdo uhel A Aol £ A3
Ae Bl grlel] oS wxe 2nzl Hal
°F 2HAE ofof digt A, He] L S
SAA 5A4& A, 7 At wile] v
B&A bl vixe S ol AlH viAE
Aol Ego] H& 28E AFstazl shdth

Il. O|2% u{A

o] wWjAdoze Bvidel WA dg
718 ATE ARE, B &4 Yol 9%
€ YA &n)A Weleg 4wja 2|4, AEH



UKL X2t WElE ofFEoifie] BIHSM YT Y W MEHA 6]

of, AFEAA SAel da Ayl

&Adolat Am|zE A|Folrt Aol ot
Hrlzolt} 7]E9] &AM g dFe F2
AFEA, S dsle] Fol o]Fezl 2
Ao AL sl Axe F3 A
#olt}, Hawes, Rao & Baker (1993)& 413}
T dAdE ol WA wejde $4E &
e 250%S Ndsta ol SlEAME As
N 8E =344 5 ddck 7Y 84 F
ulzke w@elde) AlF® B (trust-
worthiness)& 7F& F88A A7y, 2
t}eo g = wE AH]A (quick service), ¥
o] thgt 2] (product competence), A%
£ Fvl=F (patient buying assistance), $&
A7 (personal style), @A4A<el 2 (enthu-
siastic solutions), #<% (friendly relation-
ship)®] 2.2 %84 33k Crosby, Evans
& Cowles (1990)+= REgdujde] £45 4w
Apeke] G-AM (similarity)® A#A (expertise)
o F Ao By ok F fedde] 4R}
g} olu go]x et AFAAAA AY F
o] fAFESE, Hujle] AFol ot AFAQ
K] BesE Wl EEH] kit
= 7ot} Johnson, Hair & Boles (1989)+
d22el FlE el 2ok & AN &4
& 94, 2A%FY, ob ASH, WAE, A
o w2E T8, AR Rl el
& AH)Ate] Frles ohJA|%F Johnston, Hair
& Boles (1989)= Ard A, An|A), =AY Ay
& F4F #oils dAteE FaAshe gl
o &A1& AdAFsigdc 1 A AN FA #
Ml AvlAb A AFAAS M F23)

A Azshe ub deda FAL A F] g
AAE 7 F83H Frsisich

o|Atzt zro] vldl HrEEAS HAA R
efslEe Axe H2doly, #uidle AEA
A, Bolxd, 3ARGEe 2 AdF HAo
&gl vlXe Fge] dFAe FEAHLR
A=l Crosby, Evans & Cowles (1990)
£ ARAPL AZsle gy HEAAL @
wjdoll digF wEol Alle} 2L A A
(relationship quality)ell 33-& wlxjn, o]zidt
TAY AL 34 dufol] JFe vAE Pk
A, o]A 47 5 (1999) v]gAlF 5
2 Fo A A Aula AFAAANA A A
A7 gefde] xHo] wARE Ao} A
Ao A e deE dFach 1 A g
Mu|ze] g HAEAAE TSt Al
gej AN ] xS aANES} A= A
Aql A%e wAE AoE vehdrh e
A F aede 24 (SOCO, Selling
Orientation-Customer Orientation)ell 3|4}
e A7t o]Foiztt (Michaels & Day,
1985; Saxe & Weitz, 1982). Goff, Boles,
Bellenger & Stojack (1997)2 A45-3} Zujgle)
IR FETL dofdel] g REo)] dAEgE v
Ao dejdel] A e FFHeRE AFE
o AEG A N wEe| dg vAdz 3
et 93}, wda FHodal (1996)2 SOCO
S Azt Byaeldel AR A (Cus-
mer Orientation Index of Sales-person)E 7}
uhaly, TAR FA| e} defde] Awhete] A
£ BAslgclh o As dydaeidel a4z
Azt Azpzkel FAle el wAe] fA
o A, vl AN it i o deide) AE
Ao A3 mlAE ALE ek
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2 Yol Andaleeb & Anwar (1996)= @)
ol &HAE  AFr|E (expertise), Y=
(intent), 7} (likability)5-> Sefdol] gt 2
Aol Azl GE¥E vAe Aoz Jehgon
Pilling & Eroglu(1994)e =riArstelA wejst
wjde] 7H4dels]l (empathy), AEA (profes-
sionalism)®  AF#WEE  (merchandise
salability)o] o]FAmjule]ole] FujAA o] of g}
+ AL d7slgin 9, Klemz (199)+
avig7o| wet FzEejol & wvide EA
o] tEs FAsGA & AL FrY Ly
TA i AU W F o)y
(empathy)o] 835 dF29 LmHL AA
dollAe] whe Fah FA Lo]2E 71EH
Zwe]  Z2)$  (responsiveness)vt Al
(assurance)o] F83lcty 3}9]c},

ol e AadTFE Aud Lujy ol
WS AR sehslee Awr) 39

Aol LA Aol WA AYG A}
$9 B HASAL ) AR (H

43t 5, 1996; Goff %, 1997, Johnston %,
1989; Michaels & Day, 1985, Saxe & Weitz,
1982), REAAY (A4 &, 1990; Crosby %,
1990; Hawes %, 1993; Johnston %, 1989), =t
i (3HF4, 199 55 Hawes 5, 1993), &
< XA 4 A7} (Hawes 5, 1993), A3
¢]% (Crosby %, 1990), #2 Au]~ (Hawes
5, 1993) 52 oS}

a2y ojake] AydpolM wrEAl wHujyd
PrHEAE vizA]l A4 o] o)z Ao,
BYolt A wofde] 448 9 Rl
t}. Johnson, Hair & Boles. (1999)= Ab=}c}
BEEolof & Wujfle] &Ado] rlEy djgle
o, Klemz (1999 20 Hefo] e} 2S¢ o

Hake Abe] q¥e] Atz ik e
veb A5de] off Aede delzhs &
g oiAEe] SAoE A e AE 2
Role e o] 79 & AFHde
Byolu Al wujlo] Z3ojof & zjAe]
el 3] wiAe] Gl B A A
o AL AF3A et nAdA o]&]
€ AEE ANE £ de $He] s7Ed &
T AzgAdN HAHe -2 dFaedd
< Wlshs 4SS Yz SFstEE, g 2y
= o] A7 2 Aol vhiF)e] d¥x
A Hoh (A%, AA4, 199). ol¢h FA »
Ao] Azl g Zrlvleo] el s
T E 3 YA sl A o} 8
22 U5 AeAel FAEd dg A4S
ZFolop It AL 2m|Ale AlFelt Au]
el o Jrregd g Foske AFol
Aul 2ol wel 2u|zb} dojde e sk
SAdo] w2t ootk mebx Sejuiel wshy
FRAM amAt a7she whAR o Fad
A8} §Aele olie] ATl v A
Eol9el® o A8lEe] & HoR e

ATEA 1 2lvet Byl 2wzt o
Tl 7] A 4 AE vl
Zh Ale F8 5 g geolgi

2. 2[R XY, HEZ2o{e} mofdl L4457t

£ dtelAe Bl &4 sgrle] Qe v
A 4 %l AnA Wz LA A4l AE
Hejel AFEAH EAE TIEY 2uA
MG AFFAE AvR oA AR A
F ARAYA ) JFE T+ F8F wsE
%S A7) ol ek

An)zLe] AlFo g x4 (consumer know-
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ledge) A|Fel digt Aw|zte] FulAFEe
TFejAA A7, B £&r|E Bl £
He deE, AuRY] 7Sl AR AE
#d Ao FAZ Aot (Engel, Blackwell
& Miniard, 1993). &¥|A} AAE $EE AR
FollA Fol & A JrplEts M
of Fuie] a8AE F7MTIH BAE AR
244 S g 7led B8 Fob (Brucks,
1985). &R A S 6 5% A4
TFele] EEA kg vl Aol aRF
odz] Age] & o AFE #HAdsle YhiE
o b Y fo] tiE Aol AlA B o
A A Aol e sulxle AAlo] AL An|aly
ot AEGA] AHESe WoIES 2 F8E
7t Fgo] RuE T 9k (£4¥, 1997 Rai &
Sieben, 1992; #1-&93, 1998). 72 (1998)¢}
Ao st FHA RApFo] w2 AR}
< g5 BE GFAEEA (FEA, AV
A, B, AR)E AT Y HAR
o} F83 Yrisle Ao eyl
AFH = EHALEA gt A &He] Ao
U S Asle Ax2 JodaFe wel
ArrAA BA o] delalct (Engel 5, 1993).
o] LAl AFAYS FdsElEn )
ol 4B A|AAAET Fow FoT
s FE J1eole F AFHY AR
B35 g} gl Age] pwxiele gl &
g 2JAlAA (extended decision making)&
3oy, ALRAEA o) AFEn| W) AMSEE $A9
7} g} (69, 1992 Engel 5, 1993). 3ol
T =3 AFYIMl s vlHq BTy
FFo] F&4EF BE JEBENE Z93H o
719 (AL At 1999), FAeFdd uel
F8Ae AESAY (524, 1991), A4S

o2

LJ.\‘

Aol o ez By ot (e]4=A, A
A3 WA 1997, Gensch & Javalgi, 1987).
ol 3} o] AM|zL AAF AFHE AH|
Ao ARAHA A FL ¥ WA= T8
¢ weE dE¥A gleH, AA AFEAe]
v S Hoted 4 TIAE R Ha
93 9o aey 71ze @FE 6% 2|4
v AERsE AFeld AAFste vAe @
ol g Aol el Hrle] nlX= 9
of dajxe waA Aol ek &ML A4
AFR7t A Ao Gag oA, A
F54 HRE ol sty o Fuvide] o
& &4 Frlex oS vA Zlolt} AA &
gluel awze] offrel didh FuEHQl z]4e]
F7RLA o3, AAl W3 o] mte] 4|
A gEo] &S A o, Wsly &L 9
FAAG Tzl ¥ 2vA) oA @
e 4L 9, o] F il A&l 43
ofo} & Fo|r}.
ATEA 2. An|At A wet FRABN
st o favifle] £48 yhal
AFEA 3. AFHA "F*ff‘fﬂ el FRAE e
W3t o) Fuvile 4448 vl

=
ATF-EAA EAe we} sof =

7V defAl el dg AGAA dFe do

ATFFAA EXF A3 wE <]

Y Adiesl BEdew ¥ysEgich g

Aol o] oslal o] ¥o4F Bl A

RE o ol&stn (FFF, 1992), Avjgoz

B o B2 9% i A2z et (Goff,

Bellenger & Stojack, 1994). d&ldl| ulz} A3

she @ofde A3 g A7t Tl
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°I—r°1ﬁc} el 4% FdANe AR
WA e e #ejde dEste (o)L
HE S 1990) A AL Ap7|Re} =& odule]

Hoj9e AFsT AEAAe] =& UYL
Agsle A2E et (d53, olFE,

1993). mI5r Zm|ARs A FAYe] velE
#Aejdo] 2AE o] =oF 3, AHE ¢ Hol
Agshe, 2A4g 253t Fr13kch (Kang
& Hillery, 1998). Lumpkin, Greenberg &
Goldstucker (1985)8] ATolMe o] ¥&
T2 AFAAe] gy ke AFE F 3olF
£ Blde Adagcha sl AuAke e
$% =3 foisle Ao FFE vlAe A
o2 yeht, o]FE 5 (199009 Ao o5
FZolste] e siAl FdAXE ALE o
A}, vk ddule] deide Ad3shke ubd g2
ojake] FdoA e AEF Jata e A9
oYL HEsE A0 eyt

°E~1

i

AFEAA EXL AT 4q Fetele v
F3lA g ARl A 7FA gA st d4 9]
ooz FHuide] AA3) Y & e F8I

Walolth ghef QFEAA EXd wel F84]
She #ie) SAde] dhEdw, RAWSAE
olo] wjz} g vl (adoptive selling) &
Ae Aclnz w3y o gy g F8
g ARl g oo

AFEA 4. ATF-FAA S wet F8A3=
Wby o Fdelle] &A1E yhalch

]

I, it o Hxf

1. 887

£ ATE AEA 9T 2T, A

o] 24 iAol AHE ule} o], Fu LA
Ao oFaeide &S getdt Al
AT7t 97l d&el, oFEd HEAe &
AEFE Nislr] $jste] AEHA S AAEA
o AEEAe FHE A 19 148l
AR sty o FeiAdA gFE Tt o
e AL dateR 1 A A AAE
W) 3}A & /‘1%/‘]”“91 Fowsde] UAH 5F
(A5x, 9%, A, AE hAFE Ao
HEE E’-—: “—'lﬁ}zéq TF IFPHEE s
Z 7 W3AS ARG, 7 WG HF
59 ALR slo] & 3594 WAsch HAA
7he Fast 5 oA oFF U] RE
23 75 A7 22d ZEEHEES 9
o} WA AgsEE AZRe o) 108 viAe
0% Axgow, dxiidaie] sEstel] dAY
& 553 F, ol WAle] BdF: EAsg
. AHAEL Fguido] oJEHeA ol
Eb"] gtzex] o} AAWAR) o Fav)
& Berhd oue o3 orleRE
%_1:_1—3}93‘4.
£ A7 Y A4 S 37184, A
E3e, v R4 2 QATFEAA wde] £F
Holch ofeld FrEAL Avat st
gFdE Hrksp) A d8 J1ElE &
HEF= Hawes 5 (1993)2] £33} kA A4
g AFuAe] AR E B8 & 41830 A
wslgdel. & 41830+ Hawes 5§ (1993)9]
& BEdE WA 94”]"4%}"] AFAY S
sty AAe] 22 de 478E AA¥ 21E
g3t AZHAe Fd R 22%de] 2
ek olFA spgrd o] Fded 5745-?%3 9
FAL7L (g7 Ay 25, dIABES §

8 g e AT ¥ *}%ﬁ}ﬁq 4

F

r

o

c




28R X|2tshs wiEhy olfmioh el HIIEH  ZYET e I el T

Ae AF7uA 7 Rueld HrsA £
o] duh} FagHAl d¥ 74 HE(RHYH FL
A gt - wl$- S8 EAIHA sklct
AEFIE Y8 ot 39 € A A2E
aale] W E (1995)9] Aol ARSE & 13
oz A=, 2zt XL GFAF
FolAY, A5A 9 £%9r)ed AAHE Ay
Shim & Dubey (1995)9} #1¥ 3 (1995)9] A+
oA & 1683 FARgst] FA s Al
Faol 2 A A EAESE 2F A
likertd =2 7t ¥l ot FeA=rt AES
Aot (A8 232 Yok wl$ a¥d). d+F
AY welegE o3, w3 HojoH, HEY
B4 E A5e] Ao, o el W3}
A ool4Ax 2 Mzt FE Tl A
=7t 2Ase. A8 WA FE F
dake AEE AR, 1 9 RE A
FEAA W W5y z 2A=

v w T 6—

FelA eA= e, 7 W3y

P 3044 F 270%< veE SAHA

ERZZ 93 2AE Hdd Zo)7] 8 7}
T8 F53) Fu, eA4d 0% 2 o] B4
dh. SAEHE A1 Ane 24T AES
A F 24287} AHSEATE AT A
< 18AlelM 62Al2 Hi 28M%eH, 2007}
65%2 7P wotch L diEolide] 69.1%
of g on] HAEoH nlEo] 688%ATE A

do¥e FHelAY Aol gl A9} 52%
gom, AZA 2dde 16.7%, YA Aol
312%4ck A54Fe2 v Sk 60%0)
Aol 4w 200HdolAke] ASQl Aog
ehton, $Hzke Ha & AA 48749 ¢
B Foiste ALE Jehygc. ol Az
2 oo, ¥ d79 ik vlad g3 wsiHol
o £255Fo] & 7loE ddEy d¥s A
olslae vy el Wskd Az Ji
3= AoE A" aev £ A7) iAol
HoZo] Hornzg B A7AFAE WA A
AAZ gojdHserle Fo0) 27l

2 A9 a8y Lisrel 82 Tz
Spss Pc 80% Esjo] EALAs +4 2
Mg AN seks] sla) B galpa
ANdgch. B9 dFRad &4 FAET
£ Ao A pEEo] AR Fely)
¥ol Lisrel Z2a#e] oA Qe¥A
(confirmatory factor analysis)2 €3] Z#e
4 AEE AR F ¥4 ATEA 246 4
S50 2014 A4 AZBeld] BT 9%
ol SAHste Aeol= t AAE T, AT
EAA A @& ofFudd A%k t

£ rr e

Iv. 4 1}

1. FEoid &4 xRz ole] Mt B 25

11 ofFuaid] oA A
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oy ARAE ey A8 FAE E
A (principal component)®e] 2§ g4 Q
JEME AANT Zd= (R 119 A 8%
27152 ofolAl 3k 1 olA, LA =Fe] 6]
A2 ook A WA F4H 8 E AA
g Azl g ge] polstal KRUEH Hg
8alol FAo HAEE (cross-loading) 2315
o] 1o o]2ld F-& sl oAy L
1848 AAsk o 43 fFHes ug
32 571 8919 & 18¥3¢]%len, o] 5
2919 £ Mk 7168% 2 HlIA &
Holgdeh 84l 12 “glojix AA| Yolm 7%
U2 8E WA getl e ke de &
£ R “EdelAl AFE 5 A
]t
shole” wuisigich 84l 12 F 8%ge] =g

oo o] 3Efo] FHAY HrEAAY
o 26.7%% Awsldct. 294l 2= “‘edoA ¢
e £ & Wl dirb oA ¥
7HA A A of7le Frleh el wujgAl
o k¥ HgEzz ‘duyA ez siqch
29l 3& “AAe] Fo “Yr7} SpEia T
ol s 43 fro FHHEZ ‘g
g Aoz Asglen & 3%de] o)
4 SFAAY 125%F AdHsldch 29 4%
dizht oln|AE Fal #olE Frale ulgo)
22 “@elfEre"R gysidon, & 288
o] AFaeldl A4 ALY & 1023%E A3}
Aot 2 ubel] 841 5% AlF dig At A
Ao 28] £ 9.08%E AW Fich

ol o] 5/ fJFHduld HIEA F Au)a
olEs AgATeA A 2AR| AR o
At Rog sy, Aol A EA)4
AAx AgadFela vzl AdE9 A3

lo 4
32

Ao i o

gy Adgdgel WA £ 44 2 A
Zroluvt fARE o m, wE Mua 52 2y
W3 ol Hrle ARgEE 71$0] of
d Ao vy £ A7 Az wEA
gojde] SAoRE 43 A #iHx
7l€Apde]sl e, o] 7 A fEvet 4n
A Aol dFAddE ks 553 &
Koz wetsltt Hawes 5 (1993)9] oA
£ Aztel WA #0idY & Aoz Rz
gou, E dFolAe ol 2kde] ¥4
A Wkm ASRoE e gk A
o] Au|x wile A9 g pFo2 HriEg
o} olgfd ARE & o Jey s3Ee #
wjde AAA e ATgRE S
glr Ao =3 AdddFdMs oAz §
ARE et By Selsle] $A4oz dFeli
o1} (Crosby %, 1990), ==& 9 =r} #HAvjsl
o & Yoz WA Hgolr} AdHE
71€ (H3kg AvIdA stAY gafdef ofmx|
o} Bale olvlx|ele] dx])& ATl A
3 WA e @Y HAEAANLE,
oleid ZAz= RYold WFA Hvjel ojFd
7t EAH 2 dES AlARR.

ol A I 2uiA ASbelM 27
< Faude Ao Tk dEE WA
3le, Aksduiel gFzs]olol & wujde £Ao)
tt2}= Johnson £ (1999)% A X|3l= Axz
Al e

T W3y wALe Fuujde] 53UAF o
L A0S T Fas AdskeA Asino)
e 2 Ae] HFAgks Teiged, 2 Ane
(X 219} 2o} [F 21904 2e ule} 7ol I
W3d 3L oFwady Mulx sll=g
7 FaEA s, o dgege @

ri

I,



20lein g2 e

Mu|A glel=s (DX &
gl W Ml 7] €8x dec} 77 480 26.7%
vl JlE 4 AelE okgit 76
A9 glate] =o] sl BE?&E} 75
01“1 Eo A FH3A A 0] gt 74

ol Al 2 Fs)c} 72
»éol 4 5% % ddx QuAlS 7R T AeE 12
Tl gk %‘—oﬂ kil ﬂm HASlE S0 2 AujAsFct 70
TFol g s e 86
T &
oA ofgelE 28 & dAsiEc) a7 2.38 13.2%
Wb 702 23 7R ARlsA iz 8 Fof 77
o2 tizjelz} MAFE cofsiA] BojFr) 71
st olat
Aol F 81 2.25 12.5%
Aur} 43t F3}e] 3 80
e Foigk &9 7)Ystn dolEc 69
ool REI|E
32 Ao)9lA g} 83 1.84 10.23%
FHoj o] olulA|7} M= o]n|x|9} A =t} k)
HEX|A
st ol A7t &Hdt A4S 7kl gl 85 163 9.08%
&do] gFsh= ulE A olsjdic} 80
Tk 71.68%

a:d @ 1A 77l ole, Fagle] & A w02 AlAse.
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Wt AEAA, £4% W BAEE 7129
¢o2 ey :LEM AH R Bagho) 7
3 A e e 25 de
2w, T WsY 2L SRR 534
£ A%E 2 FRATE J08 BeR

12 95009 Wl Yo B
43 S A%

AFAY HA SAT T diFt e
w2194 (unidimensionality)& 237 ¢

3o lisrel 23S o] &3 Fald 89184
< AAEIY g4 1R FaAIAE
AgEshed 944 Sod¥MRe o FEd 4
Wolr} (Gerbing & Anderson, 1988). 5o} =
T 24 83o] ofz] 24l EXd HA=A &
I (cross-loading), & S<lel%t A=l 2
FATGEL & AW Sz & 4 gidh
A QoA @ ofdud &4 34
do] %2z 29335 (df=125, p=.000)°]H,
GFI (goodness of fit index)= .88, AGFI
(Adjusted Goodness of Fit Index)+= .84,
RMR (Root Mean Square Residual)= .07%
vehd, £ a7 25 e S 2] o #g
A 4 Aoz #d=H Y A8t 2o A
etz gg  Agde EFFE A
(standardized  residuals)}  modification
indicesoll &A%l SARLE AT 4= gl
A A2y P & S 3 i & Y
AAS 74HA o] A gy 2q8AE A
Alg A3, AuA eile A4 F ‘a9
o] xo] Aztsly Pt 3 AAs
< o 249 Aol F/IHE Akt +
AY FArde Aze (£ 3] AAEcH
AR SArde] x2gkd 17277 (df=109,

p=001)°]5eH, GFl= 92, AGFI& .89,
RMRe 042 uehytch. GFI$ RMRe 27
90014, 050]8le] 7]1Fo Hihslelodt  x2%
= 050148 Z1Eel FiskAl etk x2gke
AGEXE JHAsln 28 37)d wzksleg, A}
Fo| 2de] A Fgsjrizie £ e JEd
4 9ol (Bagozzi & Yi, 1988). tak= x2%
3 tjge] o7 o AXE Ml HFAHL
2 =d9 AHIAS wdsjedop dr} (Hair,
Anderson, Tatham & Black, 1998). & <

v FARYY AR Hre A9 49 A%
-‘4 t] &) RMSEA (Root Mean Square Error
of Approximation), NFI (Normed Fit Index)
9} PNFI (Parsimony Normed Fit Index)%-2|
ARE #3429 RMSEAE 049
2 0805t F47|F FEgstglen, NFI
(Normed Fit Index)& 922 90°]Ake] 7]Fq
ddstsict. 2w $Amde PNFI
(Parsimony Normed Fit Index)& 98 AR
g9 72604 742 I oleidt o] A
FEZ B u}] $AE 2Ande A 2w
duct o A4S BT, 7 FAFe] 9

g &4 5x19F 3 2wt AAE
A% & o (3, 93y Ranide] £42 5

2o, 7 53 el xRlojzly & 4= qlel
A Ze}lFAd (Convergent Validity)2 Lambda
x9] AAgte]l Aol AFeFAo] de A
22 F 39l (indicator)o] Axdel
(latent variable)S E}Z&lA] ZAslgcin Ec}
(Anderson & Gerbing, 1988). ¥ 79| 7
Lambda x8 #2& 2% p<0015:E6l)A %—91’9.
o2 Jeht AFedAel AFHAD (
el (Discriminant Validity)& «]-,TYLPUH
9 7+ 209 variance extractedgte] t}2 A
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#

53

el 75

Tk

Qo] ALY AFrc) aw sbHeidA o]
oltbx Ec} (Fornell & Larcker, 1981). & 4
v~ vlel=e] 79 variance extracted?]
T2, Az mde 303 yeia] 4343
ARAS F 7 & #7129 AFA 521
ang Aulx uiele X{1e] shdelgAdo] g
Z5qch YA Aol dEiAE 2 we
2 oFans] &4 53del A e S
gald 4 sk

1.3 dFaed &4 SAHETY A AF

oFaad &4 Ao A AL F 7}
A whgog AZsich A WA whd A5A
o2 wo] A4-E+E Cronbach’s Alpha Al4-2
Ao, FHed £4 539 s
AFE 607]1F014e] 74~912 deigt (B
3). ¥ WA AlFlx 75X variance extracted
uh.S o] 43}4ir}t. Variance extracted@t> A
e wWaks Jehl o, 500)4elwl ST
o] Jde ub olAS AWs FSivk= A 9
ojgleg AlZlzsl olokn o (Fornell &
Lacker, 1981). [£ 3]olA R+ ufe} o] 9§
Hel9 5399 variance extracted #I}E 6
4~T712 5071F olAoldlch oA F 7}A
o] Az 2 o 2 d79 Fudd &

£ AgAA LSS ¢+ sk
ojabz} zro] oJFwmjd &Ajel 5} 7z
3}

THEAME 7 Ae] S8 FEES sl

5424
e 7 F AHEEHAL

2. 2H|%} X|AlD Hojof| ke EofY £M F
2T

ZuAL A A Hedol wpel oF-ujle] of
g Fr} dER] AFs] A, 2nA A4
AFED] A& w3)y] AT sU¥AE A
Atk au)aE ARl F 84le] EEEHGL
o, 8¢ 12 A 4 X digt A3,
292+ AZAHeR JuS Pl AH FH
Hglon, £ 29le] Anal A F 59.35%
2 AuaFdct (X 4). AFHAE oBE 4}
A FeAsE A, 3o o FAF
Aol Azbell WEF Al 89lo] EEEGL
o, o] A g4lo] AERAAY B1%E HI4
Fack (£ 5). &MA A AFeAPee T
0~83019lem, AEHAAE 73~87F ehd,
F dale] AFAA EAHHUSES AR &
Aslth (3 4~% 5).

U sy wAe] ofFo] gt A e
Axd wat oFudde] Hrirt debAeAE
H71817) 93led, AnlAL AAFH AEFT 2L
HE gPFHe FAoR 7 As1e o] ¥
Adsl e Agtes R F 5 AWt
ARE AAsdd 2nlak AAY F A F
Ao zd geide o FHid &4
A4 Gl Zolzh glied, FuiAY 2 AR
A4 AdexE ZE AFaud £4 Hto
F9Ae d3%e #lHd (R 6). & TAAY
o AEAA0] B Ak AL Zdde] w3
gFAY &4 549 EFS A F8
s Hrlele AR Jehgt oled A
AAgFo] & AMAL FE 4wz ¥ B
T YFAE $AE S8 Yrleide AL
°d (1998)9] Ao} UHAHFEC
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n= 242
x1 FE 7428 e 6177°(.09)
x2 8BHFE] 7HE A& 47)E ot} J78°07)

Aul x3 ExollAl AFsie} 84"(.06)
L R= n 91 x4 YAE T SRIE Z]EHE €2 YA e 84
1) x5 7ol Fol oful EA} MANE 202 Au|AdF | 78707
xs o8 &l ZoeA BAgle] Yt 75"(08)
x; £do] 4 £ 2 £ gddE QuAlS X ZEg | 75700
aee xs £9olA] olgels £¢ % Wz i
o | 80 | xo o7 tAls A4 chopsbAl wejZc) 74°(09)
2 xi0 Wb 2712 23 A7 ARAA o7 E 787(.09)
. Napo] b 5
T }‘ ] “ Xll 3\ KKK
TT& )% 69 79 xiz Y27} 4451 3740 7} 77709
? xip T R £9¢ 7)ejstn ot 73(10)
3], [+
SEEL L | x99z i e 8l
| | s B elolR7) BAE olulAst 2 ghen) 737(14)
AEAY | qq | X BHSHE 2o Y sk A4S Sz gle 69
@) ' ' xir &do] 278 uE & ol 85™(15)

Chi-square with 109 Degree of Freedom = 17277 (p* = .001 )
Goodness-of-fit Index (GFI) = 92

Adjusted goodness-of-fit Index (AGFI) =.89

Root Mean Square Residual (RMR) = .04

Root Mean Square Error of Approximation (RMSEA)=.049
Normed Fit Index (NFI) =92

Parsimony Normed Fit Index (PNFI)=.74

wxx p< 001

Sum of Squared Standardized Loadings
Sum of Squared Standardized loadings + Sum of indicator measurement error

a : Variance Extracte =

b : Completely Standardized Maximum Likelihood Estimates
¢ : Standard Error in parenthesis

x4 x8 x11 x14 x16 & 1& FTAHAZALEZ standard errors AFEER] ¢S
d:p FF5& Mo 2A%
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T 29l ofojdlgt A9 NE
sees ey g we A%
FOZAE Y AMEXA
B4l Yol FHAELE £& 4 38 84 459 383 23
7t o BgAbge] EAL & o3 girt 73
AL Eog EFAFL 28 T & Ut 72
A7 F5E] YolA JEAR dfs) 2 3} 70
27ke] EAle] £2A ¥4 diF <& 4 9} 69
< ALY & & ¢z g 68
mlai 74 £ oA & 23 gl 66
A2 Y BARE FEu) go] ¢z 9t} 64
£7%% gelHgog sto] E3} A7HS At} 63
# & Fof
A AlZe] glY & A= A7 2o (R) 78 255 21.3 70
ALY A v} R F& EL ¥ AEg) 76
FETUE 7] o= Hold 70
Ak 59.55%
[E 5] MZ3ofol] cist SR 012Nz} MET HS 24T
_ ol ofoldlzt  A® Al
Qolain} st y  ode 28 gaE
olg FeHM
& ERA Fasid 83 322 40.3 87
$-2 A3H Aol F88c 82
v AL o A}ﬂol UE grlslhed 43s Fof 80
$-& 1 Age AR £38 Jelida *E?‘ﬂv} 78
JBAE b= “°I7M 01“12141 A B2 zfolz} Wik 74
A
& A o 738 o] zid 89 1.73 216 73
Frafoll 23] & slofo} ghchn i 38
AEXIO| X|2Z}
oBAE = o} H|SH]| 33 (R) 97 1.05 132 -
AW ek 75.1%
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(E 6] 261A} x|4o) ol Fud &4 2t A Holol o)zl HE
AR PoizY % MERA A o8 3 oo
iﬁ?ﬂf High Group | Low Group t @ High Group | Low Group t
Au) A wlole 6.08 583 1.99+ 591 59 -64
it NS 571 5.36 2,805 545 563 -148
S Qi 533 480 369wk 498 519 -143
dl4x 7% 517 468 322w 481 506 -161
AERA 557 523 2.30%x, 536 543 - 44
* p<.05  #x p<Ol *++ p<001
(B 7) HEZ0{7t o mEofd £4 2 A golo ojxl= gg
Xﬂ%g@j o=z Fan A2} Rjo} |2t
i’jﬂg GI-::)g:p GLr(c))\lIJVp t# GF:Ic?L:]p GLI’?)\LAJID t# Gﬂf:p GLI’?)YJVD t&
AH) 22wl 604 | 58 | 153 | 587 | 606 | -132 | 6M 586 143
ol 569 | 539 | 246+ | 562 542 151 570 542 | 2.32
P4 Q4 516 | 501 | 107 | 518 | 4% 154 525 49 | 206
HlfE 7% 506 | 48 | 171 | 515 | 466 | 323+ | 504 485 128
AFA4) 55 | 521 | 18 | 540 | 539 04 543 5.36 48
* p<05  ##x p< 001
(X 8] dat &S| o FEolY SMEI ol 0|k e
ATEAN S o 3 2 E o %
iﬁ}ﬂf High Group | Low Group t ot ojg J\E t g
Au| £ wlele 608 | 58 167 588 6.00 -%
Bl 571 5.43 219+ 5.42 5.70 -2.05+
g Qg 560 480 5.73x 485 553 -4.85%+x
Bl fE 7 5.14 482 2,03+ 48 506 -1.22
AEAA 5.43 537 42 5.40 535 2

* p<.05 *xx p< 001
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29 G Al ol Sflas]
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°ﬂ HlE #lfEr1ES F88H 97]
o2 etk 4R AolA7 Aol
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2ol vl ol aa AR
S3HA Aztsisdn) oy Adbe Hojp
e Fdshe AFSAS 4d40
16304:} F2A, 191 ol43l, A1
‘fﬁ , 1997, Gensch & Javalgi, 1987)%
3 Pc} AEBoo) wrzh I ERAR A
vhl=gl AFAANE FLA8N: AEe o
A gt ol fauas Aula shs
AZAANL AFdolst DYl F28 A
1918 M3k Azel shilh
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o
1.4
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gt

mlo

3. UFEA Edoi|l e SR EUY 4 F
er

AFEAAN ErMd ulel el A
Hrh AolE ZAF3r] flste] A3 AEAR
£t AAE, UeA WF3Y A58 dalde
X2 A4= ARSI, 2 A5k Qs AEelr
£ A9 BE ATFEAA S 42 i
Wl 44 o] Aole gldled, d¥st 2E

e Fund AR gl FEAeR
dakg v} (X 8). & 1y A Ao
ko] Hla| olBujde] oy 443
A3} Bol4E 7|4S o] F8s Azeigde

o, 71&}d "]?:’J“’“ﬂ LR R
gl g A4S o F88HA A
ol=igt 75-71‘{; °€lE§°] FETE Yok AFE
A zolye #@ojle A3dcl= Lumpkin 5
(1985)¢] A#E AAsh= Aol g¢H &
#efde] Mulx whalegl AFAAL o
TEAA "ald] s E H71e] Aol7b §isd
o} ol o] F &AMl FoEA oL AE
oulgte 7ol ofzl W3 mAL QIFEFA
A EAs Aigle] F83E rigich

1. 7o 9%

AFE o 3-Fol olaiﬂwn% Este] Bojse
oH2 JFHAuide] J&e FQ8 B dte
el g Hoz29 %‘”ﬂ °4-TL—— g 71
FAER, AW AelA 53] ustd oF %@
o} 932] 44 (salesperson attributes)¥®} 1 %7}
A9€ getsta, M F8AEE ALE 9
o, $Ejve} Wby oFuds Hriske e
e FAETE AAsked sl o f
4 2uApel Ak A Arg-S dlofof FER
Bl by Wd oA HrislelAe Zlo] whgsicl.
ol & 7= aMlA AA, AFRA, ATE
A Wz e Hlx} 54l ue} F2A1H
= 97 H%«l -ﬁ— S deotsle] A9} A

o 8ol 54 w2 A shlck o2
R H—t— AA F8 Asbgel
A 5e ?UH @ 2Ae daoz AERde

YAsg o8, 2 é#ﬂ} AgAT 24 5]
so] T Avlgel T dFeY WA
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Consumers’ Evaluation toward Retail Salespeople Attributes :
Scale Development, Validation, and Some Related Variables

Abstract

From the perspective of relationship marketing, salespeople acts important role by
creating values and developing, establishing long-term relationship with customers. This study
is designed to suggest validated measure of evaluating retail salespeople in department store
setting in an effort to facilitate active future studies. For this purpose, this study investigated
attributes of retail salespeople based on series of personal interviews and literature reviews,
and validated its measurement via exploratory and confirmatory factor analysis. In addition,
this study explored consumers’ rating of the importance of attributes related to some selected
consumer variables (consumer knowledge, product involvement, and demographic variables).
The findings of this study revealed five dimensions of retail salespeople attributes: Service
Mind, Sales Efforts, Product Knowledge, Comfortable Impression and Sale Inducing Skill.
Customers of department stores put importance of salespeople attributes in this order. Some
dimensions of consumer knowledge and product involvement do affect consumers’ rating of
retail salespeople attributes. Theoretical and managerial implications were suggested based on
empirical results.



