K72 alAR AT Ao g nF |

Z=0EAY =y
OPA S W= M2E(1998)

A&7 v g Hatd i 1%

g3z

(g %)

B dFE uigelr|Ek]l 28718 ol uiHE sieiriglo] of®A HSiE Il el e £
ZERQ) U8B HES Bl FUIEE T4 Jot vHENE0] FE GEl7iEE SHSE 4HR}
9] §7RiRolghs MEOE WolEdA 7Ide WAHQE A85Q Wik AEd 23¥e T 38
Herg ANSIHA 71E9 vlAE et ulAER A ALLE 26 ok 2Eiuv 2 710l
87 g@P] feiMe 189 SAE TR olet MY ST7INT viEl Hohhol EFA]
LoEA I24E AR U vobyt ABE ZABATI ALH BAFAE AT opIB St
2 o]E3IL Urk BIFEZIER] BEYV|B] AoMT piAENEY ST AzEe g2lrle
TS \ake gxista Utk
LB aFeME B871d Aol 7IE viHEYA AMLE H2E vigE] oS AulAn)
BE MeR AdEL MEE SEY¥E AAe F1 Ae nHEsHgY Haet A S &
AviHE g vgeir|ael Z87|1E0Y M8 taiM & FAF dFol wokd EAAIIE ohi
Urk= Hold & Q9§ e 4 Urh

I.A &

ARG AEE 19508thol AS2E ol TE oz B 2okl g7 28 3 21
Act AR 7ido] FE FEI7|8Y SHOE AHIXIY §FuEolRhE NE2E HolEolA
71He WESE 80 Wi A REE F= ZGEEE AXsIHA & FEiglo] 7
UZEE BEE & AUCh Tt 71899 471 BoR L /HEr1H9 Y F8H Ad:

S

g

% = T
ZYBRAZRE dA TYEe] VT oFA =HAUCh olzish H&olA Tidol 88 gHs)
AdiME LAY EME STE TEAT e IMAE OElL £HIAPE v QIAGHA]l 23k
A= FNE ST E vlg] Zole] EEXZUCEA 14e #R6 ¢ vobt 1de &
BAIZIIL A&H BARAE A8 AR AStIQOR o1& vk vigel7 @S 257
ol AAME viHE 7idol TlE M3 wHg 3 2t 2Ed As7ilde Ml
Ve BET AT Zd@Lolr] 71E9 st ZGAMEAE dobg?] FE 480l olEA

Ol

—

T BENENE REFES HYBA
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2 uAGHAT #2731 (1998)

Fdch WA 28713 ET 485 2944 SRE A Boudt I kEg 7leoln
ATk

195080l A" TUE FZ AHIARIE BEd JAFASU 1960dthols AFdaiAl Ao,
197080l = BIGEIZA 2 A[EE oiAg okl 4g38] ASFJCE 1980ATiol HRIAEol
A ZASHE & BB T B0 A Al HAUW AMB|ARE F2 npE o] 7o
R 1990Atho) olEiAlE TAmAEo] Bl xFol A Yt olET vHAE MEY T
A ANTES tHEHQ HIgeIZ|E AF7|T) AT THHE 0 R dx) &
RO AlF¥CL.

mEid B =22 187130 QoA nAE mieicie Hale dEN B 19908l &
A9 2FE0l HE FAAEY ALLE Lol Tg, NER ISt oE AT TATHE
€ H1FEl718 AF7|FolY] Kol thaha] AuiH A} it

0. 28739 oA ¥
1. 21= oixgnyg

1) vlga] 71389 vlHgENg

712 FTAQ "ige] 7idolch vigelridol
ZAAMel HolEm, o] niga|7|dS ZBHEASKH BRsIZE o
FH5k1 QAT (Kotler, 1972).

O AB7IH : XESHA, &, 1ESW, JEUS, wgha, &S, ESus7|d

@ F3EHE7|E : UEH, SEY, AEY, ugoct, TAE

® Zuwrld : n3], 84, £:59, AE

@ AYB|713 1 YMCA, o4, [T, AR AREA

©® AZBTH7E - AIPEY, FYEHL

® ExPEr| - g

OlEIg HIZEIHAES UER AMBIAE AIZd= 7IFSoIt), JBER olg 7|#E2 R
2 nigelnHgNgo) HEFo] Yot BIgelZ|FES B ARFES HuisiL 19 AEs
E8 ulsiXE,  dHigzlyidolgls SHold e 8§88 e s 2EFE vkl & 5 U
ch IS olzigh vlgEZ|#e] BE E0] IAE Adl 2AAVIETE: 718X SE e fiet vl
& S2& U Bol A&FHes AL & 71 Utk

2) vigeiniAIge &

HIgel718e g8 BHOR 3l 7IgT the 2 7iX9 Exo] e ol o
A, ZEXE Ield A A0l

(1) ckEvo

Bvigal 7132 vige) 71#0) AMElAE AZANFE AAER THE AEA Hige7139

Al
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287 ne oA Al Wl g@ uF 3

g5 AYsks FANE THE Aol Ut & nigel7|ue 7IRHoR FYUNEE FH
MIPe Qe I 713 2EEH w}a} ABEAA K] ASH FE dge I
(McCarthy 1971). H%3F B]ggl7|Be 1AM FAXET ojQlolT Akl9 thg T4 At
Zal, YZABAE 2k o)SHIW gl A ae, XY, MEMY, SRE, s3I, 8
B2, 719 R tgRdA & oeldd #AE 2Rt

2 B3N

H

HgEl71#e) THEE olgFTHEME 1 7<7<‘7'<ﬂ7} 275k BEE 9o GARCE &
Hierbol YTt I 22X @432 W oHE 8543 #B71E v (Mindak and  Bybee
1971).

(}) FEAHIA

HI®E 71WES R0 BN AZRo= FE 289 AB|Ag IdoA A3dct wet
Al AHIARHIES] 7IRE AZo] nlgeinAge T Bo] M ¥t} (Booms and Bitner 1981).

3 Higelr|ge vAg @

HgelZ 1B GEl71BY 2L tRVIKE AZg ARStll 189 IHAIZA ok
ol 87 o THEES Tjoiol Stk wEk MEBAIES 239 &7, HE H 89 5
g BAEl Z ARAE e nHERES Aol Sk ol AEw A3 ol gl
7182 tHIEE A4S 98 AN IS UK e AT ARdlA 25 FXFojof
gt g —04 ARgsl] EPUSOA ELATE A, HEe FFAEE @ Y
HEE EJAES sk, Jgla H“%Q Adeg MEse = ok ol B2 HE8E
S 2RAE ARG $YUE 5 YoM EI EJUERS Vg R SREY R mEt F4Al
T S35 ENECRE YA 5 Urk '

4) digei7iEe) vAHIBE A

FRAE] AEEE vl BUARE EEAIFN0IA 7tE R0 R 398 F Us
PE B4 &, AE, /M4, S5 2 XSS U Q) HEe sYoior TTh

(1) A=Kz

HIga7 1Bl AZsls AES BEAEQ AMulArt tRERolth I2iu HigSE7|dE &
1B} o] Aol sl oE £FY MES MIsl AEULE olEA TEE AUA
skl ZEBI0} Bitt. dlE S0 MRS =719 AV @76k SUAEAS
571 skl AT olflel S, BiEbd, Jii AABY ASgs § QA
2O, 2YUS Yo AP AUED, ABEAZZIRN, ASAFIETYH, £ =3}
ol HREE A% ojalaRel AVEILA ET 22 AFTRIEZ vialolzie HlFzl71& A
EYLAE FHE & UTh

2 7V38=

BRI 7| BOIMS] 7ML FEl71ge 1EERY) olel=tal st oiet ‘AElsel Tt
B} (Shostack 1983). WZE A7lE & ujile R WAL /1A WA AFske 9%
QUct Di2UEe] AL IS0 U 228 JAIE AAStuEHld B £ piXe 3

r2
2 &

mlo
o{E 0X

N
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4 oA EEAT A23(1998)

27} Wrhn STk ES 2E dlauAldl 3@ 94 9EBSYUORE IA uIBEA ULX
ao} & = FARSO WA olFolzlcks Folth Wyl HIZEZIB SRS ARA
Hol Wek TIEC) ol® Bof witle) S239 A9, A% oldd ZEISHE, FOIAt B
7] X2 EAE S0l AUk,

(3) FEIY

NgeyIBe) SEAY $UA J1E FEEe TS0l 1E ol 19T 4A 1 71Be
22 2 UEE Fok BTH= HolT} (Guseman 1981). 1 01FE TR vlgel7ITol A
Sh= AulAU FE0] 1 Hmak RAB0] AAR B H9U) Y] BiEolth IBEE Hlg
2719 HEE H3IH0T TAg ol UMAU EE 1do] gA YIe & UES REZ
22 7ALsIor BTk olE W Tislel AL FRWE olgel SEHPoIL AE T2 o
BAIE B ABHIA 08T TABOI AST LS TEAIAEE 0185 s A Bolth,

(4) sRAY

RS uide)7)BolA BIRE Bo) A8 thHEYsolh SIETFRE B, BH,
H@o) 2 PER So] AHSECh BIE ST BY SolM BIgEIgRIARUANIS
Te Wol 28a Lok AT uigelr)|BY ARUHETY EQ3 AR B
dE v tsliy AIZE 2O Y AF SHUAS YRS HEE At O 58
S 4 ok ZET 7197 DRV E vgelr8e 88 ARUAcIMEST shiolth. o
2 S0 sl AYABEON), M2 dvlol ZIAMIS TR SHE @A TV AR Sol
BEROTN ARIAKEIE @ 4 Utk DHEDT wige VY B2 ARUAINY
ShiolLE ol2 S8, 25 HAIE), B2 o2 §718 93 e, TaHdEe A% HY
A8, 2AR) BT, A LSS 9% LUDK, NAFUES A xEA ), § ofeh
oz} 7N @Al B iEE 2% DNERETE & 4 Yok

5 AulA viAE

HIEE)7) Bl MESHE AES FEERQ Aular) tREoIT). weiki digelzidol Ao
AT AdlA oAIgo] ZEE A Uk (Shostack 1983).

Thomas (1972) & DB RO} O, AR ¥ FHE it 22 EMAEES Pulshi 785}
= DEolAl wgsl foU 2 2] AlBle] EA sl Alla Roid] B0l €2 &
VS YT YOELE AL HAE AOFE AYSIL E3F) AularniAE BEE BISEI7HY
DR tiRER0] ¢§7)0) IHE AKF L JtkL FHBHL AT

(1) AvlAnHIBEY i

MulAs 149 STEHS EMOZ Al MUl EE AlMd 93 A3=EE 89, 83
L L@olgil BIE & AchEGE 1995). YO Z tIAEE EFENE 71X /I A
Zg oz &l Yk It 71Yo] ABIXle &7 EZAF)7] A6l ASE F U AF
= 2o AER Ul olgd AL AulAgka 3t (Thomas 1972). OISHIH Av]Ant
He e, gl 28 W HSATL B AHIAE MEdhe AKdAS -0t ABlA
ojt)A MEsh=Liol Wb (IY DI Zo] MBI7|EAMIAS} ARIEANIL EE UF

ol
A
OIFTY. J211 ABIZIE MElAE O] AHSS) 9§ Anl2, BlEERll 98 AplA ' =
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W57 #e wAY HATd Bsfel A nF 5

AX Ot MPIAE FREEH, ARIEANAE SHE 5o 93 AulA, Hl<HE 5
ol Qg Ae|x "W HETol Q8 MEIAR LRIt

(2) MBl29 EH

Al29] EAE BEY, SA14, 7RE4 2 AT 5ol Jri(Stanton 1984).

@ ‘:'oﬂ/l']

Mlae /RE9 dETe gl Tms] dol Z2zZ71d0l gl ZAE 4 Q= 7Y
(intangibility) W&ol AB1AW} MIek7] A7R S AHIA9 Zo) thal &8 47} gtk &
HIAK= ABlA71EY BaBT 34 (word of mouth) ol 8 HHE T2 A} dE &
HEUS] QoA 1 tiskg A SHIES FUED 43X td IS HolFol )1
& CI6HA SHER] AlFoIU SAREAOIA “YEAIZAIY AT 7} 2o"ek= MR =ZzHo]
ZE 21 V¥ 712 E 9 1Yolo] got JREE BA sHHU E RHESIL AI&5HA
AellFol LhoA TEE F= o Eolth

1}
AF

<3® 1> ME|2e 2R

iz
Al A

A}Q’?]
P EIEN

Zexjol
9‘@ %x'“ :'/

LIS

AHES) ¢ Thomas, D. R. (1972), “Strategy is Different Service Business’,
Harvard Business Review, July-August, p.162.

@ A4

UHOE FRYMES AES FEHHE AX AHRoA BREAT, Mu)lAs G4 4
H|7} SAloll o]Roixith  olE Eol 23X Q27 EE S92 i} ERlo) AHIRCH
& A4} 4819 A1 (inseparability) 0 Tt

® 7pHd

A A9 A ESHA A QXA L2 7PHA (variability) 0] ATk oS S0 HYoA] E
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6 viARASAT A27(1998)

BHOIA EXE WoRL JITIEX naAolx EH0IEAIA HEIE oY s A
20k Wi ol2isk AN AR JREEOE olal ABIAFES] FHEIZ Bol LERI Bk

@ 2w

AdlaE T 2R 2T (perishability) 0 Qo) Aol BrEssith & AulAl UEA
HollA 4817} o]2OIAA YOW T 717} YOI WEIT Bt o2 Sof i@yl FS
oS W clokiziol B8 ol83HK BOW T JHIE YoiXE AT LTk

@) AUATARY Dek

ABIAYIGE SEAFS HEE o A8 B 245 dskd By, 28R
A, RREZA B AHIAHEAE AAISI0L BTk E3) AMHlAE AHIRIY A5AM80] EQ5
2 AHlAg Foig o R £40] Tolm, BAkY AMBlAE o %
BAgiol Bk, I8T ANIAIEY UElY BN, THEE, ABSE U 7Kg =
o AlFg MRSt FEARE HEskd 1 FEAFl e nHEd
(Middleton 1983). EMAJZO] HEHE AMHIATAEE ASUHARD olEIRE FHASH
ol 7}E ADHOET AWE 4 U= AE, JHE, KE W FRNSEY 5880 SRS BE
S Trgol olFolFIL IBiuh AHIATHIEEA FHlOIE ABARERL AHASE ©
AMBIAGRTHE So] AMHIATHIEZA ZBE) £Q3 Y8 vHch Wk oHe HES
TEGl] AUIARAEBEIAE ME, 712, 95 Q &7 B3 THPIARES St

i

1
o)
<
i
o o
i
X

2. otAHEhd el BHA

1) 4pS} vIAE A

SEIHAIEOIE BIGEIFIHEOIE, AS7A tHE [kl A8 mHEYAL PE 5
HOFET MF, 7, {FE, F319 712rYE FAIEo] Yk VS T8(199%5) s tHY
WSS oY oldY Suiel A W A& BAY BAL =9shyiHtis 2518 4PE RIS
Sk @zo] AuiFolny HFolxg) tHE HA] 7€l A& BAY BRAS BT 1AW
148 §79 SUE BEAFIE il o3 EF Al toolbax) 8 TEIEHE AOZ oy
Hizo] vt =5k Aok
THIEY Adks ol 19603t SHH SoiEle] Borden (1964) ol 98] SFEUEH, 1=
th29l 127K @4, &, A E78 (Product planning), 7}2ZA (Pricing), 4% 3}(Branding), &
SZE (Channels of distribution), QVEEMH (Personal selling), I (Advertising), =X
(Promotions), EZ}(Packaging), X1 (Display), A1) (Servicing), 253 (Physical handling)
AR @i 3} 24 (Fact finding and analysis) O F UIAREZ 10 S HEEAH T-45H=t] 1=
o{OF AL AMFCE McCarthys 01213} 4018 AMSTIO WA E th&38lAA 4Pt BE5}
Rt
THELAE AAE opHE HEEE0] glAEoTh Wi 4 ol@A UasliA 7ie
SHALE ks A2 oFF EFGS Holgkn 4z 4 Qirt o] BlAEE BE BH QLSS
ZEBIA] gien, BE 480 MESKE $a Z AESA Tot I3 tiRE] nARESR}
2 AKIEY FZFEIE AE9 Hik(tablet of faith)’ WFE ASHolgts ARIS g7 Hoja]

™ Ky

ol
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2w wAY Aty Aol @ B 7

I UE B5EE HAEN ARBPIE Sith@Er, Y 199).

Bordeno] AAISH 71 FEE UeIIA PE THE tHBUAE 28X PHE ol8
o] 7kl Ho gkom, Sy, msg, oAEAEX A itk tiEe ASA2L 1%
NIAEHESEZA HEHd, J211 0l QAT tHEIRIA} oBA oldislal ARESk=Xlol
Uish 45E g7V B2Een I AgHge itk Z23E ZuRith

IPE EE U2 9480 MgholEln g & ot I8iu olEA =g dEshkizId
Ol SHIEEEY THEQALEA el 85 AR Al 58, 71, FX9 guiA
HFol o] FUEE FoeE 2WE ZAHE = Aoke AE ISk Aol FQdITt
Christopher, Payne 3} Ballantyne (1991) &= 71E2{0]l APEY 2 UIFslL 36 4
Z iKY 8 FI JYRE Ed] w0l niAHE Q47N BRI MSTAE
& @A shta NAEskL Ak

>

Al
=

Al
o1

&
o

1% o

_1?_
B

HL
ol

]

2) TIHAEYAY 2

oAE siEicio] ofE RolE IS ZEXFOZE niAE old, & "TEAEIA 179
g7 4 SIE EFA7)1 0l8 3 71¥9 BEE 2¥skdE 7199 AN dAE &
B0] o]FojHo}r h= RS AL & UTE LFEjoF 5iH T vHIEHATL 67l
Z 23steAodl tais SRS MAIBIL ATt

THHEH A B diztigo] 21 JE BAE 018 BlWEie tREEY Xkt AMAYL &
k=0l AFHS(F P A 4 EE Mdsil JAX Lok /s 2618 o] olg9 2 Jrh
TR LaiA] oA 229 4P9) AEE A ) it 2 ol8HeE J4% Edioll ZA
BHi Uth= ARIoL). 4PE ZIOES nAE Heitide & ThE Bl o7l Be niA
B @ 3#aE0] TR &1 k= ™otk Atk Arndt(1980) 7Y AEXIAR0] olE ¢
DHEHA ISl s nHEATO Wyl ot ZAekEe] & AHoll, WHEN A7t
2AFQl BAEC Bl SAlE0] nAEHNAY A7 AEHOE BEAAQRL FxEo] BED
ASEs) 71 EJCkE Qg FA ol I ZY uHE A giBEEg 27 o] €
Ve A HYsty 2211 @ deE AX G AYslshe 2R FAlol FsHAH gt

3) EERAY S

RIE PE A0S THIRUAE 2Bl A%E) 42 ARE BA ) ogol
AL AL ARY s WAL 27 B0 oW ATolME 7Igo te 88 =
BiElo] AR, THE A4, 2L, BWEL, T, 712 BF, /% U AF 53 2
2 TS nAY Deg RUSHT ARSI 48k BEvll LA Stk AR0A vhE
A mEE A2 2 BI9 22 769N ARG B L3RI 71ge) ey
Sol MU X7) Y3 WE ALk OlHY THIB 7158 ZRAGY] AS oIBRA T
We g, 84, W, Z1ed Aus 28 A, &8 &Y 121 7k te gsoes
B} BojHD) wWakd £E0| MR AAGHl HA 51, £E R ek thiguA
ol OIZES Fherl TR AIFBE TUBES TIE Bl ABd & S8 715’289 T
AR ABo| SIFAL BrKso HUTH @8BS, HAY 1995). ol sELARRIE v
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8 AL FHAT A2%(1998)

8 REEZZ9 tHBAEVES LACERE HAA sl UeH nH-rIs AHE A
SIA Role AR WEL Ue Aolth weik] ZZ0] AIFAEA0] 8 # UEs 7I8E &
£ YIS Z2AE6P] {8t tiE ghiol Ztsojor gtk olAlE SEA2E YA
¥ok ohz} thE B4l ¥ 7189 FHEER vHEV s EdsZIE skl Jem olEd
Heloll tiol BAIPHE Edyo] MZ22 "HEHETRILE S ATk

3. ol mHzicielel #M35t

1) BATFEHE AT W

71go] 1O FAE FHIIL FASIH Mesle ZE €528 FJH e 4SAEME
‘93 HEHE 889 IMP (The International Marketing and Purchasing) 180l 98 F&F% o]
STHEES, LY 1995). o] o]2ol Q5HH UENA YA TIsh 45 2Hg0] dHYsH
o 457kl @@ Hgo] dojuin WEYI wolile s B89 SEFT ohig} ZF
A, AEA mgo] dygichs Aoltt,. ZE mES WEYA 4olAa Juidt !Xl g
tRA Hm 43AE2 wisA] Al - oHEE A F2) STk g viAEdl a5
Tdo| AR EQ7} itk Aol

TS ABIATHE S ABlAL [MEEQ EYo 2A 2FE /MEd iER ZEE JK o}
AHY &4 BolZA Uehy] AIZH. HEQS AL 44k 49 227 ad LuikE
Ql MAZ wiol EZIch I} 44t Q1 2 ABIZE S0l YoluE ABAQe] FRde
TR} FoiARIe) 45 EE W HEE #eIshs ol 28 HUTH (Gronroos 1982). 1T
1 MEHQ rHEE FE AFIA g5ne Xl udg FASH: Ros Tdo]l AU
ok v Aol aAnel gEd AViEel BAIGAl e I StHEIAL ATH(Booms
and Bitner 1981; Beny 1983; Heskett 1987; Gronroos 1990; Christopher, Payne and Ballantyne
1991). 53| Heskett(1987) 2 Al&S] Mgk /MdE AN8HL A, ol 7|go] Az
<ol gt RO HAE Madsh=tl YHVIEthe 2818 7€ LAE ol 2N 47|
9 H3g 248 & Utk AS ZBESHL Urh

2) MEZ FME BAUHE

PE TIRE YA e deinide IniAE S8HoE FuAE £385U FAR
V85l Aem LAE shi) RO F QXIBIEEMN 7P TEE N9 JielEel #
Ae gt Mog EMSIA e ASE /St ZEiu (IS Ad| A gl
HSEBVENA HIZWE rHEE ATE ¥ /fXA9 28X 7127 "He ARE 48
olxg 452 JEOE B Uct AMulAiidolde M| AxSAkeE LA AR-E A7 ¢
&3 YA nBMAE ELtE Aol ol 43A8M|EE Ed AN WAV A&SEHE
ol ol2igh dd2 AdrHgolu vIgenHEAME IHE HEE 4 ATt
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Ag71Re) oA AAGY Wol P 2F 9

<3y 2> ol g =He| st

bl AsebE |

T

0dt 60ATh 70ah 80aTh 90ah )

AFE® : Christopher, Payne and Ballantyne (1991), Relationship Marketing, p.9.

o, ABIAAIEO] AAME 71¢e] S8 -, AE 23}, AvlAE] olds 7 2
AYEAH| 20 S QF S 7189 NER 1A vl gE HIgn FEE FHRIFIL A
T} WEhA] olAl B2 VIHEE IR AV|EQ BATE0 MES IAE EES}
71 Y8t SAE rHERT 84 o gifEolghs ARIE QRIS HUCH ZESF, FHYY
1995). olzigt FAHSIZ Qldl 25 SHA LT B2 axlEo] Y3EQ AmAZ Fory
2 FI A& AuHHECA AHBALY FA L Aol 2HE FI JE BANABLE I
et Re FESHA ATt (Diller and Kusterer 1988; Plinke 1989; Webster 1992). ZAInHA
8 7ido] A8 TU¥ AL ABlAnAEd oY 2opo)XlYE (Jackson 1985; Gronroos
1983, 1990, 1991; Gummesson 1987, 1991; Christopher, Payne and Ballantyne 1991), ©]oi
el A7 uAIES oF] ool tist §Z Vel ot I211 npHEe ZAEA
AT SEES Bl (O™ 29 2ol 4vIX npHBoA ARInAE, Blge]l W AEnAY,
ARIATHAE, TI211 EBATHEOE Y £80) HAEASS & 4 Atk
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10 AR ASAT 223 (1998)

o. |AnAY 3%
1. Ao E e i

1) #AvHE Fo

TATHE S BAE ol SHolA Biitol wet thshA 9% il Atk Dwyer@t Schurr
1213 Oh (1987) = #AnAEol n@] &8 fAdl vHEUAE FUstke nlAA tiAE
g9 g sl n@e &g ks e SIRTEY FHlE BEE I FQ FULZM A
ol /A g Tt nHEORE HASL At I2]1 Beny(1983) &= “AHIAISIS BAE ¥4, &
A, Zslske tHABESoIE T B3I A2, Rapp & Collins (1990) & JthollAl 48 2
gols 7ida 1Azke] A&HQ AE &6kl FASKAE PHIB2E, 1211 Copulinsky
S} Wolf (1990) &= 371 X AILAL) ClolEHIolAS BE6H1, oS LAER xsld FH
£ o183l Lol FI5HL, ZE L AATAY 7Ix] W LA S FEGHL FAISH=T =< bl
£ Brels AS FE 8508 HOBt. 18T Christopher, Payne 9} Ballantyne (1991) &
IS ot LS EART okiet 3R, SU, UMK GEAF 21T WREAIZH &
AE MBI ETATIE RE Leidhs viAI”olth. ESH Gummesson (1987) & 8348, &7
% UEQ IV ZEHQ] o)t He WYLE, Morgan I Hunt(1994) = S35 IAngE
S-S /Hdsk fAlGkE rHAESR g9sla Urh

S AEN(1992) & TACHIE S JHIHEOR Fdslu BATHEoRE Ert ZEY
THIEEG0NA TS BAE 4 e FUE FHoHEoEA HMESsE d3KTIE YUY
ATshe 2okl BYFHCZ a4l AUrt

B £E535(19%5) & B A FHalg Egitld BAvget nABAI "W 4E
718, 4, ESSE AR JARPTIAU 0189 WAE ZAKIZ F JUe FUE ZUESE
A ZIECE 7199 MEES SUATIAY 149 SHEE FESIULA ok rREES0l2t
I 785kl ATk

TE SAFES] ool Uehts ATAENAS B tiie a71Foith. AR &
A SYe F UM Bolg UE 4 Aok & LAE Bolsols AN ¥AY ZAA St g
YEESE I uAme BAE |¢cks Aolth

}

o ro

2) BAUIES 7)12Es}
TATHIES o)#EUolRp BTk 718EE0lH, B3] a8 did ANYoR g

#5120l ol THIE 439 F)E QEEE FTShAl Bk mEk ol2id 9718w
O o|RAX7|Btie AZHIL TEoIKol Sitt. olgigh ALLAlA] ke TATHEE o
3 £ 718 Hakg /Rt @ 71EF 1993).

AR, FATAEY BEXE I8 I R oplet ugEss] R E B d48Y9 2
slolcth. &2 olgish €59 ZY wEolth

EX, tHEEEg JuE pardZ 2 Ho| ollgt FAUIF (Ex Al B HrhEQ)
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2&712 viAY Ao Wd Qg 2F 11

BAZ Hojor g AHoltt wighA nHBEEEY AFEE FQ olaiEdae AEY ¥ /AU
£Q3%F vHIEsHo] ®rh o] 2l BA 7ol gt Aejo] QFECh

A, BACAEE Gl s nd ¢ U FJBE 2FEAL, 45 dAAME +
oIt olE 3 4% Y o) sl 2ot HIF0 IR E BoiFok g, " o
Eviilg &% A% 7hsst 285 998 F7sd

U, ZATAES D71F o189 SuidE A8 Yy uge FYEcke AR 4%
9] HHEE Adl Y IETFE F5E ZARTHL

TR, DIAIEAE D0 270 UoiA] TATHIES ME 199 SABn ALY AR
718 gEAFS Jo) wE AUXEa3E ZRs

AR, AZHESI DRESE AIEAS 85E vt ot 88 4471 gl 42R9
Y 852 58440 EX 0400 BESH BATE £ollA] o]Foix{o} dith

A, THHE SIETIREEE 79T 180 a@gsAe] viAHE HAdeolA BINTA,
ZRDBA, 7IQNTA, SANBNBAL AR gooF szl AYI ¥H AluE
T gkslof Bict.

olASt WEA Zt TIHAEES BARRIES 438 Zero-Sum Q4o 71X
o] sl A Q9] Positive-Sum 140l 71E8H AW Y@
ZoltH@ 8T 1994).
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12 "ARAFAT A273(1998)

(2% Hollx B Higl Zo) AZAAS A5ZGANS gETA, BA ke rHEBRAD|E
I 2 AHIAKZAS BAnE, ZWAY [EA AF, vigel 71EHY AF, =71
EE AGFEEY 3 REDE YT Y, ASAHIALSY F7IE a8, g A
g, NS g, SPAMOl wE, ABAL MR ARAT] (SBU) S3 22 ARt
AE ZES 71dU9 BALE So] 719 FATIHENA HIEL Ue Bokolrt

ZATHEY BAGHE AR AS7A 7G93 1819 AFH u@ ANl £EE BHE
T g0l FAF ZAZ A, 7190 A, ARSH7IENY BAZ HASY] Ugt
€ A Fe= ASZA 1 2F §88 n@e JksA ok shErIdo] ZilEs a8 VI
g 4 Ark 22T BATHIEBEL TEEE BUX} sk tiddl wizt (E D3 20] O 8
B71BEATAE, O FASABATHE, Qi ZYIA BARHE, @719W =2 &
ATHAE, Gu 12 BATHEE /g & Utk

<E 1> Aol g 2R/

O o) 83718 WATHAE ¢ 38 BATEES i
nlAE 5 5 v - o =
smmze | 2T BASIRSIA BAHY : ZIi) BATERY
Asze | © ol 2B BATHIE : 283 By T 24
1 @ 7199 537 PATHIE : EurbiE AA BN
® o 14 BATHIY : TR -8 AN E

T
Asaw

AEH UK, A7E (1990), 7€ BATFEE ES relationship marketing Hetoll
s A, AE=F, A12A F2g, AEsn EEEF4, pp. 52-69.

(Ol

1) o E8471% BATHE

THBES T ARSAB(EREE, ¥, AHA BT ) el BAE S AR
gZol BIFoZ ke BArIHEEHL o #8378 ArHE: 88 2825
AFyolZIHrie 87 FTIEHQ UFE A Aol 1 8 Fdolw, B, 4uiXt H e
OIBNTAXES EFH Q7o) s 80| ohd TAR GAE HAHE Ag BITICh

2) ™ BAZAHALE AL BACHE
AW JHRA TR AMAN wet 71 BAFE
YFZE -l 7k EYolth

SAE] HTNTEEN A| A Z

il
ogt

3) th BYIAL FATHAEY

BY3IA] A ALLE vloldA 4 AY (negative sum game) & ME 4 A (zero
sum game) O F BHX| &1 Z21A A Al (positive sum game) & QIXIE JIEEM, 45 F
Mo JATARE 6l IB1L A8 28! vlAE (Symbiotic marketing) & 31 ZH 3 Q] &
B JETIAE ZASH 2 nHIEEY ol
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4) 719N ZA BATHAE

719U PHAIERE T R&DREA], ARMEA ST 435 WAV} BIE EY niHE 7ivlo] @
The ZolAl niAEdE ol £33 Hart gtk &, JAE uABEse] 7hssh] Adiies
THBEZZAIG f40] ojwsior 3, ofm A FeArt 7HE ol dEIstol tigh |77t o]
FojAlE BATAHE S Holrt

5 ™ a7 JAVHAHIE

ABjARE0] theh QM E Tad] mEksdol e LAES YR HEE ot 'l
Rol ohfet 71 at AnlAE BAY 718k QollX B89 olalg vHEo] I3t TS0 HE
g & UE SEe BEoluAt kEdle AAEEY olrt.

3. A oIHES F2 ofsfHS

Scanzoni (1979) & FERALR} TRARYS] BAE SHARE 2SI Q4] (Awareness) &7, &Y
(Exploration) ©+A|, & (Expansion) @A, 418 (Commitment) B4, SHA] (Dissolution) FAE A
A gEehta Mok I8 FATIAIECA #AS dAsEE e Tedt e AHolA A1ERH
drEAel, AViddd, Aizie] S0l o ETAIQ) FulAr AL SHEUY, EIEWA 7)
Aol Ak 9, WE/IXZE, $BAHESR, F E8¥ ASE FERA LEITA St
ol AT ITFHoNA} Morgan I hunt(1994)E (18 48 Zo| viAE FQ mNHSEE
A 3BFIIAL 01 74 AMHSF (BAR], A1F), AEHS (FAGENE, BAFY, S+
7HR], QAIAE, Z18FoH #E), AZMHS (B, IAUEYE, dX, *3H 48, B4
)2 o] 2 HaeZie) AE 1319 JE g HEGKkd HEE 4530 BAE SHolL
Ak

<@ 4> BAOIHE | ojopHE S

[ eAmEws
J\\ m - P /
[ wAsen 3 VN [ s

5 i e i

[ o= ]~-~—~j A8 b o oEmae ]

.

— .

EECER = A _Emma ]

AFE 9 : Reber M. Morgan and Shelby D. Hunt (1994), “The Commitment-Trust Theory of
Relationship Marketing”. Journal of Marketing, Vol.58, July, p.22.
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N. 2§71 39 #AqAY &

1. M7 Eel BAOE Ao

SEI71dol UM BADHAEY FH2 QoA AST Aol O SF718 BARAE,
Q@i BAZAL BADIAE, Qi B3} BACHAHE, @71GHZZARY BATHE, O 1Y
BAHE & 5892 E S Hrk vlgelZ13e sl w73l JAAME BATH
B 92 (O™ 59 2o] 5892 Z vhroiZnt. As7IH2 el &6k 71™9dAM AR
H= 80i9 YOISIEE =Rk (1" 5% Zo] 8ol A st

<33 5 DKI|Ze] BACIHE F

Fei71Eg dAnplE g9 o ASVIEY BAPAE g9
O W 5718 BATHAE D ™ 2718 BATHY
Q Wi FAZA FANAHE @ o WA BAUHE
® th BE3AL BANAE ® u ZE71E BATHE
@ 71RHEART BAUAHE @ ZRAUN BACHIE
© th 17 IAAE ® tl o|8A} TAMAE

1) o 83718 BATHE

2371800 BAE S ARl HIHCE sk BATHBEHH: &
FEE71¥LE2s 8, A AAIGA, ARA, S 1s71d, 49 as7)d A9Fe, o
Ta Solth mET|HA ofA AREHY FRH2 25 5 QAL Jrk HEH
A Z 4.3t - HY TZHEL UMY € § # Yo, 53] 25 HRU Y
ARIA L GASI HAISHE As dAAZZ I A8 220y S0] JUrh

2) o FH7E JAUAHE

AW ZIRIAFETFES] AAlol wetl 7P BATARE €45k MERiUFEeg A28 B
YTFZE Rl 7he FYolxgl, 2|7 |Eol JoA IR ES HElZIFEAE 35, 44
Y, 78, AMUAR gZ=Es 71X K R 4Jol5IC} (Christopher, Payne and Ballantyne
1991). TRAVIETSY TAGME ARE TA, I2E TA, ALE BA B0l Ut dE B
H A2 32 dgAnEstne ety Z5ndE e ddskd o] ZE 0
S a2 AEUSl 2 E 22 49 A3y oz dZdent. o] Ak TeE ™
ek EHAAE QHEE0|L NEHOTE 4% AKE #8Hg 4= Jon, 18stud &
Hollxe= NEEDH MAR HYFSZ AVl 71ssA Bk ol AlEs axindty A8
1A FAE Al ARE B ASSVIT o0 A Wit SHES 252F BGVIE
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LE71He] wiAE v dste] dHE 2F 15

3Tk Weld BALS BN BAS DAske vHE Faoln,

3) o AMWNB BATHE |

A2 PATHES 7180 Zue AWY PHS EAM 45 80| HEE A}
= WATHIE Fodolth olE SW®  2000dtio] Sol7ME LEEUAST} thallsrE ARt
Ho|RBZ mSy1@zkel sHIRZl 4% AWIAE 4YUE ASF oSFCh o] dYS H
o 43K Roltk IBiU 7 587 1BolAE ABaSYs AEoE BA AR nsAn £
HIE B2 AT ok o] BES FFVES MAS AAFY, ARIA 2EA T I 7
ZEAXE YAOE BYDSAAGIA T4 thEel= Aotk 25E M8 AHE NS
WA WRSIDE AN71BHY 45 HHe Ed IS IEAL 25 48 - A&7IRM
T AR E0F HI8S BY 4 UMVCEL ol AW YATEE S U JHB
AS DNF BA HEEY ook

4) ZAUNZL BACHE

WFT|HAG 2R ER HS) shie LFE gt usRS HE shie olE
A sk dE BRI Rolct. weiy 2t ZARAQ 435 AV} HIZ B UHE 7d0] ok
Holx] rHAEE Mol Q3 Wt Boh F, HAE nAEES0] 7Hstl] AdiAis uiAg
9 o] ojwaiol dhH, oiE HSTA Fehrt i olgHI el et AT ol FAAE
SAMAEZHo |tk

5 ™ ol BANAHE

WF7ITO Joix LAE 71BE ol8dhz CI8ARE dridht. 2Ed HREEY tatuls7)
B2 DA FATYTE UCR slal YA &tk BYULISAES AR oSy #T ol
ARG AR, 1213 AAFUNA AFEA tHEE olE5HL Urt. Wtk olEAREd
T AAT Ted] JIEATRE gl Bolu MUnSUECE ug7|8d ol8 AV 4@
A 714t folx] FEL ojalg ThEo] IR0l ol&AFe0] HFE & AU BFE EFSIUX
&8sk FATHABES ot

2. WMol pAOY HMat

kol HgolA HMubHQl Mek /ME@e 71RE olFL e AL LA 7Kg HeEdhe
2 THEY AYR ™ol ik 7igolch 109 JIRdGe 712 & o] MEE AlalE
ek Yot Y@sherl ZF didzlojol it Trotter (1981) & AEHE & olaish=tl B
2 AI2WEHE MBI Atk I2iu ol HRERES AY FARE dAE B ot olzsh
FAIACEE (Christopher, Payne and Ballantyne 1991) & &HBEH, QAFEHoL X9 HENE],
QTAAIES] ZAF Y I ZYol tigh Aol ZakE [Ekd ZE, QLARAIAN W=
Agol BER3E F Agdo] =i ZWAET ool St GAEEN 7R3 HAEeE,
@AMYIA B EEITAILHY Qg e AR Al 59 BEE aieth
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1) P8 EX

AF71Hl AojA] Y T BAREN 7ixsld 4 IR FeHE AlLdlA &
wiich FeEl7189 JIPERE o]lgF T E4Holrt. wl PHE SR I 4E8CE Al
AHRE, ME, FAUAE S TARY $X7F MAECh I g71d JoA oHE =
= gele rHig S18 &X Reith wlgid 27130l oAl vHE S3E #ARE
ool w2} Holg & AU FAFCE (™ 6T Zo] 0l8X} TEFY, ol8AL TEY
=3}, oY 839 g5 S22 UERd & Utk

2) Al

Y ZHE 282 AKRE A J1F £9% Q48 2oiH 24 A (mission) € &Y
Sh= Aol EQ3BIct MEE Musi= 3 HAl BES 24 1Yol AIEE Esl HES| ol
= doich. 7149 A8 g HIE we BHSA 2E 9 AgE, 71K, 2R U HERE g8l
of gt Iyt B JIgal AlHe =ET W8S LS 7RIV 7189 AHE BFAI7IV]
Bl IA £2 9E EETAY guiEel w2 FHEY At & 4 UTH(Deane,
Robinson and Roth 1987).

3) MEE HEL REEY

FAHEES WREMHES AIHE /s TS0l olRoixm FAHEE wslke Q0 WAl
olch. ZPAREA W wIA|uly, A& TR0 idt HE S8 ZEsld B2 53¢ 2ot
ol 231 FHLAS nHIEZAT Jojordict, Tivt BAFE™IA B W) A1FT Fho &
3t 24o] EQsith X HE HES UREEAE ¥l il Be /F8% dIwd
I EES ABE £ Utk A W BARA, 7IXIAKE (value chain), AIZHEA, AEAAES &
o] Z1ARAoIt}(Day 1990).

<@ 6> mS7| e BACIHYH

S e : LR ' ]
| “BATE S
* o] 8AIE HY - | olgxile BATE
* o] BAIRIES Zujs - BAR FFQ B3
*oAgane 45 - AlgTE

- O|8A} X|&HE AJLS} WE
- A7) WOIIR| By

! f | L BRI~ 28
S og9ime . ' - nAIAIE Skt
_HS7189) AvHIE e Ideng oy
@ ul EH3718 BAnAHY CERTE ET RS
@ o JIREA71E BAAE Y ISER W AplA9 R
® ol ZE71B BATHE ‘mEgas 9X 28
@ EAW7Z BADIAY B9 & 24
© i O1ERI} BARHY !
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2g7ge opAW ATk W K 1F 17

4) HEey

A AES WESE 24yt Ud O te dAe WEsddAolth. deede
Aol Mg 7Fssh MEE oigke] AES AV 200 dlZdior & Z1eAQl F K dE
g EZEBhL vk ojwF ME-AZEoIA ZAsloior sl Tela JET ME-A1E
AHAlA] oSl ke ARiE AP

Ay TAANFY ZAF R LAAET B™ol WS o] &R AHH FES o7
AET WEAIZ BEE E Ao TEE ZAUH Faol B JAREE 71x%
ol 319 A $YolE (1™ 6)3} Zo] o18Alele] BATE A=, AR iFEQ 43 &
o, AFTE [EY, ol8X AFH Al #E Heh, wgrjdomiAl gy A, SAAMHIA
743 J2h, ANARE gt WY, ol8x usAs M, FETE TEN 7O U 8
o] gk

5) BATHIRY 4

THRS Ala W EIVAAHY XU W AN Y 59 FHOE olojAlE|
LS71 Tl ol WSED W AulA BUOET WEQLE B4 oK MY, B8 Ik
8 24 Y, £9Y 238 0| SuBnh

V. Z2E3 EY

2 =22 3878l YoiA PHIE MEriyo) Halel thled LsEIch 1950dtiRE] B
AY 7igol TeEo] i@l Rolold B80! Arh. BIGE)ZI B LYol JAAME vIge]
DR AHATHE S9 YEE oY ol2S0| @8slol Yok 1o nigeinHEs A
Hl2BbEol QoiA BB ETY BAMEo] Hoigd RS IPE 0183 tHIBZ A of
1PE 0188 TPIREAL shUY HEMR) THIE B3O 880 fout B Q)
A 20, B R4 f88 4= QU ZE AZT ZE SHY thE Aol Mt}
SHeTl ThalME 9419) GiXiZt AT 1990ATHRE ST BARKARY Ade 71E v
2ol Bkl ot MRS =09l AnkelE AZTHL USH, YOE THEATY MR
2 WBDYOE A B ROF dAECh WEN LYol UKE MEE Jeitidd B
AT Eelo] SHEETY sidlo] 8 Aotk vigeizdel Qoix BArkEEde &zl
Z1@el BACIAY QA1 nhHE AT SYsh), A8EE 318019 ido] dolsior Bt}
I Hot WS/ WAPHE B8l ot FAES o BE71T BATKIE, ©l BEIY B
ARVE, ol 20712 BARHE, TR BARHIE, o o84 TATHIEOR LieRlrh
2817 BATHIE Fel QOIME olEd Gl wek BZalor B ROE 2k

2 @79 JEnEE 187180 Uoid BARIE B @77t BEE APo|ZE B
A, L8718 BATHE Dol TS oINS ST & USH A, @8TIBol Ao
BATHIEY THIS BAE YL AEH Q7o 2UEe AIE Holok

B TR 22 2dTo SAEE Utk AA, B a7} olgd WEosw THEN
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o goln Exl, XA rHBEEN BAAYS £ ti/iHSEo) 45 379 2y
Z OIRNAA AUrh= Aolrk. g% FAlldel oA miEtill Wl HQ AFT7|H
ol A8#oksh= olfF, I21A JIENS B QFUHAA, FAR dTFdy 1878
HATHIE AFEE, Uolrt 45H Bl g 977t ALHOZ A Hojok g Roloh.
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