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ABSTRACT
Ecological Approach and Environment Approach for Marketing
Chang, Kwang-soo

This study focuses on the ecological and environmental approach for
marketing in the attempt to harmonize the objectives and resources of the
organizations with the changing environment, This study presents the
deductive and nomative method for analyzing recurrent marketing problem
and contains seven chapters,

The marketing environment is the place the company must start in
searching for oportunities and in monitoring threats, It consists of all the
actors and forces that affect the company's ability to transact can be divided
into two componets-The marketing environment comperies a microenvir-
onment consists of the actors in the company’s immediate environment that
affect its ability to-serve its customers, namely, the company, market
‘channal firms, customers, competitors and publics, the macroenvironment
consists of the larger societal forces that affect all the actors in the
macroenvironment, nanly, the demographic, economic, natural,
technological and cultural forces,

Most marketing executives took the phyisical environment for granted,
Few consistered it one of the most dynamic elements in the totoal
environment of business, However, two development have brought the
physical environment to the forefront of business decision, The first has
been labeled the ecological crisis—the polution and deterioration of air,
water and land, the second is the accelerated depletion of the earth’s natural
resources,

Currently, most product are designed to obtain an optimum combination

of customer acceptances and production and distribution efficiencies, If
we look to the future, products increasingly will be planned to obtain an
optimum combinatior »f market acceptance increasingly, efficiency and
environmental protection, The entire ecological cycle of product will have

to be considered,
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RE &4, AR 2 MMe A7) 93t J|Eidl oEsa Aok I B’
o2 HE oy pEke FREA gssia Ak 28y I BEY RiRsh]
A8 TAA7} A $Rfslol ok WSO TE AM, A, MRS ot
o}A R #Ho] ek wiolAIR] QoI 2 Aiko) AEESH Fpe] AL
FlAR2e] #RolEE I AEEMEAY BRI BRERS W 22 FUA
Aolt}, ojgt ol wiolAH JojA TS FAY & gk ol wolAH
8 AL ol Y BREMEI ZE KEMEY A4sA AVET
Ak 19604FAX AR B 1980448 7R R BN E S BT

AR, BESGE 0Y B0 B3, EEEHEE 2 @RS 2X39 KK
B R ARSERS 9 @B0dT K EHEEY A AFHA o
Ee Hain o

A, /M e FAY FEHRY B i BT duARAE AAE
2 @AAtelt 8 Yt 2L BRERRC BEF UgdMde 2 dde] A
sttt oA QT WAz D] HREC] AT YUk ol L oy
Ade) 9719 Mo 2o Y] BEol BAlo] B AL FE D MFIRER
igo] B3 JIREAE A7stT ik

A, W&E e auRte] F7L TS QW A w2
x}izuhﬂ EE 7189 28 FoAM AuARIEF FAN FAYe] FFe
B2 2 713 § AR Gge mA

A, s mBIEE] 52 %eﬁzﬁ@ﬁ«l MAE 873 Ut
2 sholl B HERC Bl e Fxe AL 1E TR EL HRAY
e A% AT hERd ds) 2o B2 #AL RolX @S & A U
BEMEE YoM 2 AXY g §ARIF AN} AV FPo] ohyF,
ulo}A B o] HHEo & Hea Bt Be fEe $rsiux I wolAHL &7
of A=A ¥ 2t HlE BEAQ Aot @739 st 2dS WASL, 7t
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T AL st BE Eghol vlolA Bl AolM Fa3dlth Hr)d AF,
AAAEE R AR RE B Feja-mlo])2 BojM g nlolA g AEF
8 A7, & EREZH(ecological) wholAR Y] FaAo]l ZxHE o)f7t Utk
ol BEES ol83tE RE A& 1elstA gow dHE MM KiEo) 53] %
253, 4F R MEEE dFer FFde did £FEY KT F7dke d ¥
daor dohe RES] MEZ REFHT vk 2HRE ojdd ARAY 2
A HwEEe AN LEI} Ao

2. BRAEL &E

MEFECZA URE AR BE HRAEC J1, T3 HFve 2
RLMLAY RHFE AT iHRRAY R OREN R Atk & HRdME ke 2
BEiny AEHES AFSStATh iiee mmTe) HERR 2 BiEs mR T
T BREES EUE THASEN #EES RESAT. 28X K HRe 7
o) #= MmSol ATk FIET Fik, PoEiolA BB BiFES) EXY &
RS JREASHY, HagiolA EREEH AT RRBEE LTk F5EA
MRILE TEALDS Bk, $68iclM vlolANEEY] BREXS HED
o E7EIOA B 2 RS

I, RSN forike] S%st BRI

B BaE T ulolAHHRY Mg ®mEMNOE g o)At H4me
o] SFE A FIEEE HHEAY HEEHE: (ecological approach) o]t} '

o FZ & X (ecblogy) BE HFET 28239 okos9 logosdlA SdE RHe=m
okosw= My, TAb= 4,8 £33, logost MRS E3c) gy R
S A48 (organism) ) REETe) EATAIGS UY FRE T AES
B9 WS MRE S = . HESRolY Bipdd EHEEYeY I F AR
BEO =2 HIde xfby BPo2 WA [THEMEAE L2513 Uk

utolA| BEFE S oM MSERT HiEER o volAYEHe A



ulo} A B o] A:BERAy HHEE IR Bk 51

S 2 #EA3lux) st W HMme AR 2 (John R, Commons) & &% (Kurt Lewin)
5ol AFMoln], 2T (Wroe Alderson)ol] 93jA wlolA B Ao
HRRE BEEES AR Y oY BRE ArPn] MEL V2= @
BRE 583 ReE B £ Qo

AEHow AW AHESHRT PGB ¥ (succession) 9 (b
(evolution) % #: 7 (survival) T &3 (extinction) &) Rl T2 AU 2H=
2 #eata e mig B Al £HT & de Aotk

JHEE AN T 0% Bl #Mbol] distd AT
AL Wwolgd 222 R H33e Mk I BERE £EF LBV UH.
o} o] ulolA R UoiA 719 migol Ut AReday Hshikol B8
stk &, wlolAIRl tid masmAl, HIEEEY-Hifeay Bsrgely ¥E1A HIWE
R o 2 NY EEY HaddA HEREY LB Atk oA 23
W oAEY FHY EEEEY MLROE vlolA e LUl o]FolFoE N
Hoz ulolAlRo] AET RS MLE ST 55 Utk wEtx upopAI e
FAHZL #39) W A dxE=Urt 2adt F o AHIH
HITEE ogA 4-3t=rl S8ty B + Yok

S # 2 (Hans Thorell) & wlolAl Bilige] Aelshd nag FA #ffo] HHE
892 HEMERS Bl 75 AeR AANIE £ES ENER (ecosystem) T F
23 A ? T3y 1L AR B R IEE Mt B Zloln, M#
mEEThe) AAEAS Ws) A9y A wmES 44 BARE oy dA
Aoz AL AAHog A TgsojRornz YA BAE UEE
RAE T3 AL RAFH

12he F}AT 1

1) Hans Thorelli, “Marketing Organization: An Empirical View”, E. J. Kelley and W, Lazer
(eds), Managerial Marketing: Perspectives and Viewpoints, 3rd ed,, Richard D, Irwin,
Inc., 1967, pp. 353—354

2) Hans Thorelli, op, cit, p. 355,
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B¥ : Hans Threlli op, cit, p, 355,

M 9Fe PAVIE 1 F2 Mo A dFe Wk e ERH
BE fFac]l 9248 BmS BRST don HE s HEKFN 1
BhAlAELe EDI 2ok

(#1) G R

i W | MEEAEEY B | @ 5 Bime} B
) i 5 & # i P
£ 1t IR iR HUE B 53 B R E

5 S 38 B @ $ W oE
Wi R EE | E 1 A9 o wOE &
A8z 8 o} 4 BERR
REEMBRE | £ E &

E#} . Hams Thorelli op, cit,, p. 356,

Il

BHEC O ANOHES O BEmm O /MMEN 2 e Bl B
B 5o BRE TYST Y 2oz FARY 7 B57tel AMEMEMS) B
A 879 7t 38 HERE PESs Wes FRAE o] Fas 99D
BALel ke Re AT tEsE WMo Holx el FolNE
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AL HE st EEQ Aotk oY e xHd) gsiA LAY JFE
e ERES T30 dvFoz FojAd AxE o= ERo| BE AR
FE APECRZ SANEAM FUHL Jou HflTaed AL WMRE HA L
At BES RRHBL B$E HERY £42 MM BEY —xEo &
ge BERANA DT Aoz B £ o
238 1M B 23 Qe e £0<& (Wore Alderson) o] il T8hA1 &
Hojgty I g hLoE BLRK AEEEZ T8 26 F3dAY &
#iH 9 A2 MAKTEIRE Bl Aok 4R EE (ecosystem
model) 8] T2 FUBLHAHA ojA BEEH FEE ] AR
WalM Heistd HIye AHEse 49 B o)Fe] side AL LIFL Q)
o ol AeAlY 2Yo &S Ao R, 53 APH HAFAx
A & don, g e gdY FHL AN 5 At Y
(1) %ithy BiZo) A 54, 28 1L &FF (niche), = Tt i3, (market within
a market) ol FEE J\EE QAT 2,
@) ulol A BREREIEro] HME 7)1 (entire arsenal) & QAT A,
@) T gwEHEFAN FAE A0 FAE Mm (=M, 25890 A4S
A, WHTIZ -Ato]E ] g #A )2 AT A
@) HmRT BFET O MEERY EECEA ikl ohus dAdez 2
Mol 48 kitoldls BEES 94T A
6) B, MEfARE 223 Emand 228 236 JH4 23
gee)7t He A AR MRy e e Fa3 988 <
A A
oj9} o} MeENshA HrirEke HEERAMY 2o) wolA R YolME &
A WERFHEOl B 4 Aok 197044 LIk KRR, KE-KE, e B
EME REMETL BESIS ol it BLLET FolAwA AHEA A
77t AR AFe R ARASH Y welA mlelA He] i A 24 s
AENEHA Adol digt vlol A By IRAS Y LEM] ol o dUL (Karl

o 1x

RS
=

3) Hans Thorelli, op. cit, pp. 358—359,
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E. Henion, 1) & 7)Yo](Thomas C.Kinnear)ol] ¢J3}H Aejstd wlojAGL &
£ Ui &R B L A RIFE Higol T slolAIBER S HEH
T HEs MEY HEY Aotk Y add AEEE HIEE AHEH A=
do] BAF0] 371 kit BEMEE dEt & A, KRR KEEE
gy 59 4F, BA, JduA WRHE&C o gk 4dd HHaRTE
2 2E 2AsE ouyA A9 i#HE Ad, F53 UL fEEoIH

Il GRER Benke] Bfe ER%

nlo} A EEHZeo] Ul% RNy 455 (enviromental approach) & 19604 FREF
B Zuk7tx] €2 ¢ o] (Robert J. Holloway) &+ = (Robert S, Hancock) 8 A3
E (Richad A, scott) &} w}o}3 = (Norton E. Marks) 8o 98| A E A (John R. Kerr)
9} JEB=2Y, 19 (Robert F, Gwinner)P o] 234 BFA|7) #ErEolth

o] EuEike f¥9 ulolAREE W JirtA mES HlREMd B9
SRS FRAEAG 0B 7 #Eike X nlolARER Y #EWHSE HY
8 oirsty] f1ste] clolA WERES YA Raste Rol t FodHe
RAoltt, Z, vlo}A RiEHHS K (vaccum) FEA A FEHE Ao oz} mlo}
ADBEL o] N BES 7HAk e e T3 weiARe 1 84
of 93lM o8 7lx) Fge wxm, aF A M FARAE HIFT AN
E@3A gow dgd

nfol A BERA A HFe BmEL wolAREHT B e FRES X

4) KarlE, Henion and Thomas C, Kinnear (eds. ), EcologicalMarketing, American Marketing
Association, 1976, pp, 1—3,

5) Robert J. Holloway, and Robert S; Hancock, The Environment of Marketing Behaveor,
John & Sons, Inc., 1964,

6) Richard A, Scott and Norton E, Marks, Marketing and Its Environment, Wadsworth
Publishing Co., 1968,

7) John R, Kerr and James E, Littlefield, Marketing: An Environmental Approach, Prentice
—Hall, Inc,, 1974,

8) Robert F, Gwinner stepben W, Brown, Alfred ]J. Hagan, Lonnie L, Ostron, et al,
Marketing: An Environmental Perspective, West Publishing Co,, 1977,
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T wie ZHE guEA AlSE F, ulolA R 4FE A WA ulo}
ARl o8] JFe L= Hike T ERm ERS T} e &880 ]
B A HEAREHY g

oebA RN HehiES vholA”W e EEAY IKIC (managerial demension) 3}
AAE KT (societal demension) #4331 Uk P HT volAHLE RE
F2 Mad HEOE #Rsle A oY A 4& B3 Jdoh F, v
olAI R L k&M #LEZ A (agent of change) A HEE S o] -LE U0l
Y £EY K (quality of life) o] #4& 7tAo} 3l Zlolth I8BZ I &%
iEe F23 ol wlolA| o] AlEE] Ak R HES BRI
Ky ERO FAel plle 9% arsty] A 7138 AEsie o B
T Atk B I ke il uholAlR BRkEL 4F¥E v R
vl SELEEETF T2 BMELE NI AY HmeE A & & d=urt
TAZF B wEbM EEeQ) #bol didte] EEY 5 Js Z2IRS FA
RE=U7t EA7F 2 4+ Ak 844 wlolA R ] EEL #MLE (RiEsT
Yot M o gL HESY) A S gk HYE d 10

V. &R8n e BRER

ERER] T2 BRERTS A migoln, A9 K42 EIRI SHM%
ol FAEDTE D 77 (existence) & AHtiast B|igvtel shte) & (synthesis) &
Taiey, AAHo2 WEE BRITE RE Faaed Aotk A 187
Fo) 71EZHQ MAEHEL HHEZ (ecological system) 22X FLitE= HHAKFR
e BRIT Aok ' 714 AHgest I Mo ¥ £EERE FHeIA AL
453 e F2 AGS A Y

9) Robert F, Gwinner, et al, op, cit, p.21.

10) Ibid, p. 35.

11) Martin L, Bell, Marketing: Concepts and Strategy, 2nd ed,, Houghton Mifflin Co,,
1972, p. 46,

12) Robert F, Gwinner et al,, op, cit,, p, 36,

13) Martin L, Bell, op. cit,, pp. 46—49,



56 EEPHRE (H3IH

1) AHrgee

ARt A8 e 2o B9 tt B L AR & AR F
L3 BRER ot A#E O gs Y £mEn Aadon, mEEd
BEAA AFHT Aok

ERANE iEh A Augd BAd xyo) Ik Kk 178, %
B R e I gk HOA2YS AL Jden B 9 & jitgAade
BRER7E 9o i8n AT HNEE (ower structure) 9 BEHES 1A
I A EF olRAL WL on|olA A4 A 4B ES LB
REE BREH Ay B 5 Aok

(0) Hre) e

& ARIE TN MBS MY KIEE MRET. S ko) WEE
e WMnE, F4, 2T 59 alo] THUT ARIEY Ky KiEe) MEne
& 3§74 FABATE) LB BEHERY AEE D Ro2 TE B
% &7 Y dW, VE So] frA9 FAEE vEhE 29Tl

CEARIEE 99 2L RN 2 & Aok oAU TEUAY FEs}e)
Agxdel U718 B o Be Folsl Yo A= FAAY Yt 5T
217810, FAE BT AuHoln LA £RE UEIT e AT o%
Fine) AR D LEBE o] 2ostoe Ay BAS FaA oA
oF & Zolt} |

(3) B BHiZ

Afgies B8-S ZHAT otk i@Egeld THBME AKEHS M AF
s =HITh ARMLEAEES M ExkES o= du g AMe H
o AEEA HORE TEH gCREBN AK7HA _Emey BREE Eeln gioh a8
U EEAY HIRERIEO) S Aot adEE AMe EAXE oy a3 i
MRS A9eHA S8t gith

4) =\
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BEL Ain BEXS EEMN EXEA BRE o B REERC A

e TES BET A 53 89 Ao JAXA ¥ A= FAAHe=
2% o] B APU Eaukse 22 AL FAE 283 4 BE#MS
Zwsly] 4ok 28 3¢ AR EE S¥Hie 2450 & S3E A o
ol9} Zo] M), E, E T BEER Ht

71X BER e BENCE 23 §48Q BRE €AY & oy
—iFay 0 2 BRIMERES 44hy B (animate elements) 9} A 4 T (inanimate
elements) & YT AWH) BEXT A &4 Hpol XTI, EEYH
ERT WHEY #iEtol TEET o3 4N &7 £WEseE AR
TEE FHE Ao ATEL oXAREY BES WERE BEXE 183
Ak AMLE 5o ey BERY KB AKRKR 59 &AM BRI ok

(5) Aol |t MAE BN

AT oW RRTAIA g BEERA e BRERT JSHs1
Aok Aol ARy U Mgy HEI BHEEES BERY 5 A9T o9
W &7 RES UEhE e FRE & ok o9A ARies 1 J\iicl & A
M =vkoll wEb ABEMGR DR fefkol M2 & Aok oA T MiLtEL
£% HHAS BE eH BEE THREE el 222 & 5 it

BAS HiZZ} #KE & v RE 271 #3433 BfRE 7ML A=
Q%o wiel wEAT B ko) TR AS LB M WES 42
£ A gEgol ABAA L £ BiEvt B AF FRAE Kol 23A A
pigel ASH 248 71 2 KRBT F Yo RS AR TR
W=V RRERMT FEESHT AN FEEREER Y HEHe R 29
ATk R TS AN NE BAPETEI AR I HES &
B2 HERFE BT & Utk AR Tt 4¥clse ARlEe BEERY 7

3 :Ltﬂi}g F A= BEACA 1783t Aotk A e #Ex

Ae A + E ARiEc B F3sA ¥ow dnh
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V. MR TEALE

1. HERE TERIAILEIS] 4

ol RS 29k EAMTEIS vlolA R Y WEBETHS RAUT 3
¢ F2 3 HEol AT nlolA A QojH EHEE FA) F23 EF o] H

ol A£REBHy S HEHEe FAES Q4ste Aoz A BEAHs
o I BETe] MERRE oshs A o149 Rol B £ Y Aotk £ 1
e RETHEE 281 ITHoR oM FHASHY 7R K2 £
o g & Qo
a9 wlolAREGY] S HXE ARS8 HEEe BAY £XE U
& (wore Alderson) o]t} & jit@hy /EE (smaller social group) o] 4L 2
HA wholA R ele) HRERE K5 EAHES JeEhiE THEE T8 sY
(organized behavior system) 2] #%4:S 12R3IY ek 19

Y TEASYS Mo s BREY O £ ¥l BES Hodtd £
Ee BFEE F&ele shtel BAI=AM FHPc £E BiEs 1 L@ o
A A Tt 28U FEERECEN oHe MAY MATMFE BR
371 8 K@ Frishe Roldh wWEbA M FEHALY & O BRESE
M o) E A MAINHFE mEtete § BRM 8oz ALE 4 U
o] ALY MM FHEM B RAojng /ETAHYY #WEMY BEAE 7
I de AHY 5 Aok K@Y BES —mEhA 2 ojop & ot
2 MEE TR S AR QoY § Ao

AR, %D THAZEL EAY £A4LES Aoln, MESKIIAM I B
AolM fFfEste AT 2 ko shue AHASA THE F+ e HAH
f&o] slojof vk eyt A2de) BRERS HE ik L o] ook &
o a2y Axde BRERS aRe s MmFed d=stA g Jiko)

fMr e

=

s
kI

14) Martin L, Bell, op.cit., pp. 49—15
15) Reavis Cox and Wore Alderson (eds, ), Theory in Marketing, Richard D. Irwin, Inc,
1950, pp. 65—87.
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Qe & ot e AR FAY WHMES GaRgol FaEsor ok H
Jolut RS o] BHEH o2 ARMES BRELEEAA AN &
Btk oL Ribold B o) fERe) thuidblrE ERmo s EE(] Rl
AR oo AR thlpire EBMCE EELEE Re ol A vl
9 who BINE TAA Be 4% BN P AN WK, KEIA
MHE, o2 MEAA ulolAges HBEgso o

ook o) RS Fui9) TSt olo] UlY The MKERS HAMGRE M
9 A2 AET 5 Y= fH EE EHS BTAste Bolt ok EiE
S BEST, EES BT, BERES ¥ & Uvke RE I O T
R MY FHA2ES 2R MY FHALEL 10 EE den
2 #E N2 sl ot

ER), ME TEA2E Kimay f5 (mental capacity) & 7HAI e R0
ohuel e FHALH AolM U BIme fEne 1 A2Re FEA
2 pEe ABYAoIAG ddllA sgrd ARUA gl ol MR A
2wy atm, ABE V1S s, AMFE 5 QA @k olst 2ol ARUA
OlRL fHRE M ey LLEY duy} itk ole 2%, BE R Jou
e ZMAT Yo THDE MHRE TBA2EL EHEES ARUAA Y
Edo] 98lM #£4E HMEARE Emodn 2 £ Ik

AR, dlolAEe A2Hoz AFY MME AHASDL URES EHEY
WAT EHS TEST AT VM BAL i, #8, 'E L AN T
tEN BEOT MRS, EHe £EY @RI A¥iE TG He 97
AN AL AfEm BERE BATY WRESY HHolH AT BAHL wobAY
Fo sty Q8 LES Aot EHe oA AFE @iE A Al
EE RES TIY FS vl MEE FBMALNL KES EAS B
o qulze) gES BHE 8 2 wESS e @k 8 Martin L, Bel) o
HREg vlolA BRI QokstH (%29} 2tk

2. #EME TRAAHS £FN ik
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(& 2) HHESRRY vlol Al ) HRTY
ulo} 7 &) A H4 e oo A ¥ B’ # FHE B% ik
RO
NG 1, R B L Hhe | 2E
(1) B hyHEE Y — EEE S HEE 173 WE
2) bt 45t il — B BE %%
2, MEam—#is £ 2. FEmhty |EE
118 A =d 2. BN B M HR EE
() HEntEE YR — PR ety |
QYAFUANR | EAmpa—BHT i (FEF%89)
EY 3, sl B BT
Q) #HAT EH AEHE ! 3, WiE
(BUERE & | £ —JEERE
B, NER, | Han—d8
BEEH 5) | REH ERI

EYR— i ERE, wEE, HE%
WSy — MR ik

DBOREM

EM—TRER, LHEEE R HF
WSa— iR, R, 28N

. HRE RE

EHe—EA, Bt
Ty

. YRy R

R
FEH— YRS fisx

&%} : Martin L, Bell, op, cit,, p, 73,




vholA B o) ARk HuAk T BWMAY FAE 61

AR A RS SEEEY FEIAYY AFHeE mES BINY
SEEES FRT 5+ AT, ol VUM A% ARET srlude sh
o fFBAADelRT ¥ & U & ffol Mk EE BEE AL Yo
2Ae sue) Mee FHASEe] Un 1 Axde J19e TR YT
M) MEMAMES SN BEE TEHT #AGT B 9 90 =R
I Asge @ MDA A0 T 5 9 B0 ne Foise
ABE olsle] pe) Bl oEshe YA MAMMS e s YW
o,

o old MAEe MME ABASRUN fFRSE HEE &
AW, FRME ME AE AE M Sold. A2 AARASIA &%

I‘H.

L Fo BEE EXRST, AFSD, RES] YMT £ES BEE 34
stel 4B WHE AASHA WoB AWk WHEFS FEE AAtE Ao

IS
. olE f¥o] 222 ZMEAFL AYSHA At FAAL ARA 4A X
FolM EET WIS FEoe AL DI BAF APRNAM e FiE K
B, AN 50 534 2T A% BA7NYA AEAAE Heo] FAd 2T
U #iBe Hong Ze%e Wi oj=dM 222 £FF RES H3)
7] A5t BEY BEesS T ok

R A0S MY TEALHE AFY & v AL £ ASH
FoM A£HLS 9T BFIE A7) Gl 1O MRS ol T M7} ALK&
) EET EE R3] B Jd8d, & 2R ¥ElE AXEFE IR dE
BAS Hol & 4 Uk old HWhols) wigErt B & Atk 23y ©]
AL RS el oA @ o TigEY) olveE £F 2R Be Ao
o 17)

£U& (wore Alderson) 2 ##% TEHA2HT | Hige] L=
BETIN 4717 TEES 9% EH (survival theorem) J & RS 1P o] &

kv

18

16) Martin L, Bell, op. cit,, p. 51,

17) Wore Alderson, Marketing Behavior and Executive Action: A Functionalist Approach
to Marketing Theory, Richard D, Irwin, Inc,, 1957, p, 270.

18) Wore Alderson, op. cit,, pp. 55—60
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Be fo¥o] BEH EEHS M migHFAAM dobdy, EY HINE RES
oA 2229 HfirE dX, KA, wfum b & F Je HES ke R
ojtt,

DEASY spfiifee] 2 £

MEE TEA LSS I KRS 2229 e dedeErl RETH
€71 =83l @ A8 BEhoM £FY & Aok BA EE TRAIZHO
A 2E e 7150l HE AL 236 7|22A 9Ee 37] WEojth 1R
EERRY B 3 A2doez BE 42 a9 Fiffold M 159 i
st FHRABRGRE Zedh oebM wfIeE Emdte RETHS A2Re
g FA%7] 9% F2F BERE AFHE otk

Q) EEFH) BEgol] AT £H

% TEAEo] MEMSR HRESN ET Tt BEE 73Y F s
Beh€ 7HE A JFEAA Holde & Uk wEFHA FEF WS AL MK
Y TEAEEL O A8 @AY RES sefid oA B H=
A 4L 13 gAY I APL I F= o

(3) Fdktte] o 4%

e TEALY BHY b BEMeE FEREY F Axe fhe #1A
3 mBMLE FE TARE 71%d FNE BET 5 ok tﬂr?ﬂr A ATEA S
He Wi #gEe) WAE ASOE AP ARe HHE ALY 57} Aok
EE "ML THALEL 715 dala $23 mES sof 3la, E3
M2 BEES BEIEZL A9 J)ee Y] AT M2 S AY
E7} ke #9144 (pasticity) o] LF Eojok e Zolth

gt

].

@) el o A7
S TEASEE oA REREES S A5 £ Qg & RAA, @
M) AENeRE) BEEIA WA FEe HEAAA Jolrtes Zi°]‘11, =5,
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o AN SHILAE ol AT A BHAN SHD w7} ik
o) BN o) R TS ANE AT T Y BS L EAY RENRL
z $RAT ) SRS A9sE Rol vy sk

VI wlolAIRENS] BRER

2% E3) solARiEgd J3S v £y BEERS R oot
EEERT Bk vl BEERY IAE B4R ArET &XAN

o] Qlojx wholA Bl o] HiRAy WiZ JTL vlNs YWY EREERIN, #HE

= LENERA slolAI R e Bty @f2e] 9%e iXE B ERH o

T oA Higty vlolAR o) BEERL Xd dslM RA, £ mIpe il

WEE FIR0EY 1% % (constraint role) & 3tX, EA I KIS (BET + Y= #
& B3t ety % (opportunistic role) £ &}, 19

A

1. MRS DIOHAH|RIRIRS| MBRER

o) RIS Tt RBEMS T8 BAERE tobAR, WRME BE 8
ST, A AE R M SO Atk olad e 94 MmN Mk 7t
AT The HEESel dBL FNE REESERCD Ahu, HepEe
LR BRERKRAN EBY + 9o clolAREEmA BT dE BE
BiEolY Z2ad% HAl ARNCE MAsC) 2188 AT FUME Fo)
| 90 %, wlolAPe p¥Ad shiel e EEO) FESIT, MM
B3} EAARG DN PEEE U1 RPEEE 9
G¥o) e TEBHE THRE) BANT HHe BRI A= WRE
o) gk} BiFol Heake © QlomA Amo= FMERY JDT B & 3
o, aeEe oldd EAEME BNl BARMES Iv) A8 HEHN L MR
Mol BolA 93, EEio] oM MEY #E fE Aol oA guld
A At Aol Be mHET o F28TL DY + gE ot A&

[E—

19) WEEF, =74 v v “SHK OHKkEE, B, pp. 48—53.
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ARl Uojxe] & k#EE (ignition system) 7} §IL2E (carbretor) Bt} © £ 83}
0o e A% 2o shte) Aol SaA AFEY] AL MHEKEN
ol B QE £ s} st FasA AEHojok A o)gh o] L
o RS AHRERE SR8 288 /%L £P4T Yo SHR
THRRO) ABERAEBIRC] B JLS Q4T Byl Aoy HE Rolg ol
S [29¥ 2]9} 2ol fIES Bo MEF 57 AT = % AMS
3&3e ol =22l (pipe line) ol W51 e Lol Mustm vk

(19 2) Pl atol L 2}loll M o) peryER

EH—
Blan
ik A=F ek
EAlEE
PXBFE

6719 RaE BX7} 2R %%% pea
7} = A4S Al

&H . Thomas A, staudt, op, cit, p. 5

AR ADel giEe] HAM AL, R, M 'E B 5)E mAANE
AREL WM REHD, FxE, @il Hof fmdvhs A& Yeh
R 2 o] BEAEL & gtk 6719 Aae FAJ g8 dvs
Ieol FHHDL LS YeRlT lom, ole FiRol Eﬁifﬂ
=5 AT A&S TE Fo 94 o ot EX SUIE #eo]

20) Thomas A, Staudt, “Business Management as a lotal System of Action and the role
of Managing”, Eugene J. Kelly and William Lazer(eds.), Managerial Marketing:
Perspectives and Viewpoints, Richard D, Irwin, Inc , 1958, pp. 5—6.
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) &8l EHol AAHo FliMe] FEHA Yo== BE
Zolor Btk ol @ 670 A1 BXe ¥l FT &
% uie} o) HEME, BE AFTEE £E R ooHART
S Tate Zolty ol F FHY ol shuElE Eakageln] REEEHA oA
glolME ¢tEle Zolw BEr} fo¥sfud FED BFR7E JE Aotk %2
BIERIRS) HHER ARAo) olUE #Hi—hy BAS /XI U= AWRES ¥
MRFECE BHRE AN dgmong ol2d MMS Bty e BR
ZoA ol R fhfgo] Y= A oS £HEAM BRNOE EHY &
UL, E=I Ltsy BEE EFXRE + Utk

WIeRARr el EEMC) di&l B BMLe AT Jou RERSE 105K

BRE e 85 R Ee BE £EE & S eSS AEE FE H
B3 Aolth RMEay HFTEIE 2 T4 JFEd= EEX 5 BTIEMHRERY

EES HHart AAES R g7x Sa3L e @AY BEEiEe)
BELES AT & QUvh f¥o) Y e nydtnA dutd ITAT
o Be #%AE A ¥oW e RAe £

BEAMES MREYT MRAREEY U2 ARt
BMEE 52 f9 323 988 31 AMd= & 4FS A

ABEE 58 SEMHEEES LMK 204 059 SeuTdN B

MED do AMRIES EHfes f¥d JoM A FoT FiFEH, 4
%o gite T2 HEAY HY 289 HRHMR EHA AT EEMR
AoiA EHGo] RiFER BKE doht Jlxen, = ¥ AFEMEAE o
g 9 nivde FEE e FYst A

MRS S840 dsiME 2odn 2o ﬁzﬁiﬁ MEHH 52 R
BS DA sed 28 242 Aotk 4Fe BL MERKS FEY L
Z7h A7) W e HHEEY RUIMEHECl M T8t Ud BE
BEES DA REEREE FA3A 28

EERRY olM A I2E TE MEY HEKKCR BRS eI
BEE 5 e fghol LEs
aB2 EEA&RS HERY A R LEI} BEY SHEE REde FLY

uls

E¥ 53 M
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BR7F 2 Add H%RIZAA BBREELESR TS ZREC 93 XS
HEE BUESHA] Yo I2EHN HERAXS FEY & & Aotk

Ay ol BRE FIM 53 hED vlolA P LYY MAMGE 7}
AL B, A KEEE S wOBIRE old Fgdte UFEe 239
83T WEE FIM B4Y £ 9. 232 Y2E £ET ool "o
538 RERE L BE AN 497 Ao

Aot Zo] HFAT AL £ FHS LMo nueisojo} dty] Wi 3
Wit #gews Fojllo] A4E # gle Aol 4d KFHoAE FE
HEEY 0k T2 BIFE #AEd= M), REMRTES B T84
REM A Emdhe gl ok 2y ole fEiEE o) £#869 TEIA 2 (total
system of action) 22| Holol Hote Ag TEdHe Ro] okdd, 84y &
ol WHANAM FAESL, HBRES HCKE 23, ol g3 AFL A=
3tal, AuAA BAIE FEES BAibdle Ro) EAmMer aHHE & o
A M T2 WRES Yol LELEEY HHOBAN FEMolHE AME
TEL & A

PEREA AAX BB E8E RRI=u T Ty Hige
Bl o HFEDE ol8F Az B o #ige Holk ¥ £Axd
(entire system) o] tialx] #EEHEC] AT & 4 Yok 2D FEEIE, A,
mEEE, EEEHE §2 ATHOE Wi KEd @A) ook . F
MR 4E BE BF 59 KEIMC Jox ZEksrol UEUR HMEH
A HiKo] At dHEE ol HFHog HFol WEMHANA HB EF
—HEH=U ol —HEHA vkl w} gy oAl e WEEI) B
e o= Bl o= Ax FES=vko] wEld AYe] FIPFLS FED
2 7 Utk HEEV EEHS VIR Q' digolA %S Wipsed IS
Al Muls Bt FIES D7) 8l M) R ¥ KEER T3 SBHK
Ko BT Bilie =% WL T HEREPLOE EmEA B oy
g Bkl ¥ IREMRI $& ¥ FEES flwdtn 2 4+ Atk

21) Robert F, Gwinner‘;t:l‘f, op. cit,, pp. 48—53
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2. EiR#) DIOHA[EIRRS| BRESR

o] REMEESY BRERT OXREE 9 REMQ HETTEES (controllabl-
e)ulolA el MEERQ WA £ vlolARESY SERE 5 ERAY
oo} A & (Macro-Marketing) & HRERE —MIICE ELEL S HHIFTHE
& (uncontrollable) Zolth, ol&3 EHL EiRAY mlolAIRESEC] wlolABEE
HEd e 9L s 8] A% Rolth [T iRy vlotA T
N2de] RS AAF Aol AAHoZ HiLy violAREEY £¥o] &
B9 RS AT £ B2 838 A% =43 FxH G 9F
2 mjAc o) o] EMMERERE CREEE FEY Hille #EE 2
g3t Uk

(29 3) iRAy wholAY A2
= 4 T ERMENER
) s ] Ry B
B = SRkl ey E
: Eridty - e
1 /\ B DX in-q:0R &l A
. — BRI
s | | mistipel | o | TEE 0| | grsa i
R Bz RIS || i | | HIEEAY BRI
M) B s
: N / B B :
: ERMESER :
W I
| BE & '
| NS
: B TS !
: T !

() George D. Downing Basic Marketing: A Strategic System Approach, Charles
Publishing Co,, 19718 Fusdte] "R &4,
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ZAfol meh ol MisMikol EMny B BEME daA ox=Ax
FHE A 4= Aok dPU ERAHE/F HEERY BES A8 Tk
Y EWES B BiFST £5¢ € & o 284 o33 ®hHe dHsd
T AYE 3, 43¥T uigs a3e kYl desith IU Bl
By B XA AT VIdEFd Y KEK] ERRE 4% vl
T Hiflieed ERos #REd ERf vlolAREHEY BRERS FE R
B RE, B BB BUGRY- ) B esy-sUERy BE RIES) R/
TSERE BATS ERTH SS & & AT H4], )3T BREL v
BiEE) (AT ER) S sl SA6 vlotAIRe] mIhe RiEsts BEs
AT IHnE GEEE ol ERE FTEI REBIY wholA BRA
AHEE THII WEMES RESA Yo tdEY V1AM EiavIRNS] #
REF s 2572 drt

(g £ vlolA Y

ERaYIRE

PRidey BRI
BBy BHFCR R

&% iR
mlo} A &

Al 2 €l

&%} . Robert F, Gwinner et al,, op, cit,, pdl.



oho}#| W o] A NeRE) BBk MIRAY HoRE 69

(1) &RFEHYIREE (econamic environment)

ololA Ho] LEAAE ] shtel HAHSY LUE melA R L Rl
el o3 FIXE dge Vo LEHEE BT SEESK SOl wetAR
ol B AT UlAY K YoIME HIEY HAMGRE ALHoz As)
TR, olEE #MLr} EKFS MESEE, SEHRE BHWE MR FITE
EEME T dF%e

(2) #:A4ffey IR (technological environment)

e B o] HRakd JdiAM BHd & v s FHIV A
3 Zas e Exold, vl He HEMEY THY BAE FAAM i
of dFe "I, TF NEL HKRFLE AT wHR RS T LS
gt ololAREES RS HE NS 71ed AdelA %S HXA
O & FHEME 7129 HME RE BE A9 8o A0 B B L
B2 EED REs - Ere £330 AERRE FEH ¥ Aod Mt
F, EBER ZO2d ARWE BE 9 9% doME T2 Kol A&
B & Stk olshzto] HKighy B f¥d UF KIS JMEte FAd A2
ulol A B EE Al ot

(3) Erighy -0y I3 (political and legal environment)

KiFe AAZQ WA wlolAIgd] Qe vXes FAlY Bush EFY
FANE 9Fe e Aotk =g HiBHEY BFIE e HEL FAS
1, AN A% 4F EaREE AL A =Y ket 0F BR
ERHE 5ol B HEe HH) EcEn Qe ARt 222 wlolABiEE)
& Erikhy-EEey miel dsiM JEe wAHEAY dRE FE3 Tt
TGk E ol WA= ook gt

(4) ft&ay-30ibhy I/BE (social and culture environment)
e 2 fiin EREL EigyriolARESEY BRETE °F U=
shtel fEA ol HEsy-STibly B AMREY AiEkiE 2 EFRETEES B
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mIhe ZE EiEY HIE (R 8% #E 32 & & Ak k&8ss
ko) wlolAIRERN S HE K@) A3A FFS vX7] QiR o] K
e & gt vl F23

&Ry 3Cbhy TS EREBRETHED olvel HEKM HaRE ite
HigEe] Aol AR 478y T disiA BsHA Dot RSl s RiE EE
WE, 5% 2 TEEY 5o Mo ZAER, T3 ol MEc AENeE
B LEL S (market segmentation stategy) oA EERE T Yo} i€y -3C
189 B WY Kdet tEo #MLstn Jond HEEEEE ol B
ftoll AR3HA A3t vlolA RG] BE T SE] LS 7HAk o

(5) ESRIRHE (nature environment)

BARIRBES] BB W 154o] ARQ) AEdvolut el BRES YXIL URES
FTU 2 YT e AMdolth ol @ Ml dislA ulolAR Y FHAME o
Aol ERESES Fad RBP BE R® it WEIAY SR 5
o ¥t Ex 29 Mg Fox KEtsojol )

(6) S8y ERB% (competitive environment)

BF2 @R HRiZ WA FEAro ZRN ARIES RS A8
BREE ATsle T2 EXyl 2o P 8L ERES, HREt 4
¥ 9 MEe] ZRL 5ol ITED, dvAoe f¥o] AW HRE UL 371
A EAFREZ A

O RIZEERM S #5 (ntraindustry competition)

TLE AFAA HBujste 2R AAloltt AU bk ELEEERM
Aol ET, Ee AREIEC] AT AN fukkiEDS AP A F
o] & o7} "tk o me o9} 2 AL I7tE Tmele HEEN BFE
of M HES FE TR Y, e W2 FEoE EREEL 3 B
EWMERY T 3t B Ak 2322 @FERY B9uds B4E A

22) Donald L, Perry, Socia iMarketing Strategies: Conservation Issues and Analysis,
Goodyear Pablishing Co,, 1976, p.3
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st W A7 He Aol ol3le] 8] Uil Me MbRH R DEEXR
of #§ Hfgodh

@ RMEOEM #S (intertype competition)

Az de 439 ) MEEeS AT 98 tds Agste de)
A oA Aol A N8 FALAL AAYARL, VISR GBI
521 (BT AR MEATe e mExMe AAsPoldn B £ Ao
Qudel e Mgk YAGHE olgt ge FAo] nad

® FTEERY 5 (vertical marketing system competition)

MEZ HE FEo] BRA 0 LR} HMEAXE MEEES NEX
E, BBEEEL JREE Zo] dE £F9 Aol 18 @ Ve #E
g vlolA R A= fpiel aRTe AP ok

AN A AR YD B9 A2 #5 (total system competition) <
AQNA, ¥ 28T GBS AZA2Y HEMY TAITT I o]F
BE Ao} =it (sears) & KR, BiEkHm 22 AAHNS fusghes 2
g8 2 A2y 2 5g A2gRgL g 2 EY 29 AYD 2
A oldel f¥Me AL ZIAT AAFoz ofF 19 2 HFHES
T;1_‘24)

(7) #IEERY IREE (institutional environment)

HIER BES EEEY BRIERENY el HREY M Moy
Aulxe) yrgRsigel AV Y MELE , NEXE L MYHEE S T
Bk HIEERY BN M= HIEEAY $E 2 JURREH o] #47 AL (channel conflict
and control) ol tHEtHh

vlolA R o] HIEER HiEs vlolAl Y ) Eihy B2 did AEE, Mk MR
BIE, @it 5ol TP KEET Fure HIE g B, Jd2d A=

o

23) David J, Kollat, RogerD, Blackwelland JamesF, Robeson, Strategic Marketing, Holt, Rinehart
and Winston, Inc, 1972, p. 25,

24) &R RIS, FotolbA B, £FTH, Uit 1988, p. 84



72 BERHRE (B3

WA NEE BREH, ANEE REMBE FRAISE T BEs o o
FoBRES ¥l MA3E ELKRE 99 v 293 bEle d
@3 B &, A¥AA AF weste EE UL, SEEEDS FiE 7B
T= oH, FMAEEDS Foe ALE Jdvh 2H7} 3E ABUEFFES
FI7IE S HE*ES HAAS TAAM AEEEG HRENA Az ¥
o,

REERS UBERAY BP Frd BAE g I HF FRd &
Broll olM FEERMRE F KFRY R FR oA BaE A0 MEE
FEok BRSO iRl EEH) HRolH, F—rEERdAAMY 27 o1 K
BItR el 1Rk KEFR HZES) o sigEh FlgKY il £EE &2
MEAS FT717 &l BREES vlolA R Hhe =8 A dod
QtEth

(8) THBERE (market environment)

EfRA vlolARIEE S FAStE 342X HiES BRI (domestic market)
¢t BIR#Ti# (international market) © 2 Ut} o]2)3 BoK#EL FEMA A
OFetey #EE, Ut % BE3E Sold

BN d9rdos REMARETSY FREMMHEOENY HREE
WG, AT SEe S RKE®HTECE BEAEY oldd dige 99
7HA REC SsiA EhEge)l HnZ Kige] ko] mE KR wlolA =
Begol e mifol KHFEYD 2Dz BEATEEES no A gERREd
FHE UG (2] e FREEESRE BRERE EREMEE HEs,
BEN, oY R 258 WRMOE EHSE ulolAE gugo] mj$
HES . ‘

BlFRTS RMER & QFe, Buar, ey Sty ERe EgvielA s
Bl S Uk HBRWHEEY £ BERe A9To EEMEE EHE
Frfg, BEBGR 58 Y LBV Q3 £ Bussy- R mile) BEd s
el Blio] BEEEo] ®o)
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(235 D

[o
|l

FREEE (RKEY 3)

HEEE

BLEEE S mMIEE

C HEXE

NEE
AYZ %%
o R RS (I
R 1R WEE ELEAE HHE)

&#¥} . Hary A, Lipton and John R, Darling, Introduction to Marketing, John Wiley
& Sons, Inc, 1971, p. 686,

A0 BRG], R 22 mAFAER HI# Sl A HEI ol
ololA BEtEle] B AslAM Fostelh 8 ity BERe e 28F A
ol

VI, & @

X ERT uie}t Zo) ALY R RS T ulelAE Alx
HolMe A A HA gkot @Ae) nlde] JoiMe HRRE) RiES
EA 2% FHAQ Aol a8z fo¥o] ulolH " I ATHOE A AR
i) ¥#1 (ecological balance) € HI A= AP olgt T2 FAE A 7Ix=
Feael 42T 4 9
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AA, Ao g JWE (impact), EA, RHEEHH 2 AUAGH Hm,
A A, K4S BEHE (technology assessment) 9k2] #Aeo]th,

AA, wlotARo] it PlXe JUE(IP = W¢ & Aotk ggA 2
R &, it AR, EZ(moral) ¥ BHI}E Yztg & Ut YWET} 2
= e 9 mojuax JUEE ZAA7| =t BAQ] Rolth o]AL u}
E HREREERT A3 Aot

A, RFAE B oA A47171 AAH2 dFSHa e A4 A
g Zo] RiFEE FIT Aoz Y47 sGEHElY Ae TEHoE HiE
¥ojo} gt

AR, BEFES wolA "ol QojA 53] Hidmbisto] HHIHES W
2 BAsHA =Y ot "l o] HEUKRE U Jge ¢A Eu
IRAL A HREREEHRSS FA7] it FA o] HEHE (assessment)
E FUeHA Atd FE GO AFEHAS AP BN oYl FEL HWE
EANA £& 7HAKY A7) 252 WREREEDHS TN e Fo9
Lol HY THEZR wpolA e 2T FolA AAI HuFHFEY #A

A F308kA o PEh
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