A7l HE = FEE iRE Iz sy
E oA AVE AAF gu 4L FEY
BliEel 3t KEHEE ol Fdted de A
olch.  EREI9 gkl o8t KBHE 9 KB
HES fERERATHE ootz o 2424
Ql gujeln EH-el#tzm sHAlch ol A& wAH
o REAES FEhRlelstm 3t Az mAE
BARE o] F& 29 Ftel Aol

U #HERMEe) FA

2Eg ofFl B2 BlEEmC] o)v] &S
(Pure-Competition) o] o} 2} 2% (Oligopoly)
= WE2E B (monopoly) o] THHHRET A
AR FES T doe AL A Hxz o
ohooZ R e EAH BiEEE =5 BS
B BlEEEs TEEE =< NEEES BO
o FLAPEE =5 BE LE T F2 28
24 HOELY BEMEEC HhATH
e Aolth. &8 RELE, kY HEE o
FBLS el AV Y =F o] AL &4 TiiEY
HIMe,7 A AR Bk shietz g
Ak, Converse iz % wdtupel 7o) THlE%E
He &S Hilgel oA FHFREE o
H —EHY WEFEEE Hd BEdc 3%
7F ey 2 By 23 BWEEER Y
= Bt 2o 2 A& XA s =
T Bk & WEE IS oA e B4l o
A oA ot HES BES BRA S
Ak oz sl @ o] 28 RE
I, BfNEe SIET #HEESE AsldAz =

BB K B KRR
4 iR i}

T NEEE AEdAE 2 @AE ¥ 5 3
A piEES HEEIE (exclusive wholesale
agencies)o] 2 BF= %EE PNEARINE (retail
agencies)o] 2L 3o}, o] o} o] 25 A
Mgyl AdEEE = SEEEE ATEES
BE At A54e A4 HRE AAE
EAd 2AL TFAAdoz #HEAZI A5t

YRoEE WEEKS WL HA FIUE
el che @Hom: RSMIE 2 PR
#ol Ao AFAcz BEHRAA FE Al

==

ol HEY ES it HEE Hiz
]Oﬂ w}a} HEEE = NEHE
L BmEY e WE
5 EEE A E%:\r‘e‘}?q Fx 038 ZA%
A w BEEE e E miAE A
BIBE Tl A = B PR —JRo=A
A9 wfrst WEE ZESA &€& 5
HiE Foleh o539 nAH oA BHiE
¥E, HEEER R DEEEN} AV 2 B
Qlol A o9} 2 HiEe RIMLE EHEIH =
g 2A4] d2A g& 5 d' Aojdh AL
A ol AEe TmEATIS FALC 2 #
=

CHIM p3cEmitel ERl

o] HAIE @i =g AolulaE AEEEF
B HEE =T FHEANAAA FBAZ s
e & oY RS BELE %Y RER
ol she HEAA zAdE sted wAsE
Aolth. zud o] B2 HRKEYN =v itg
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PR L] R3] @R = Adu
7t AEZBRYE HBRE =% HHEANAARA K
52‘13}@? =EgdE Rz $AgdE A

= 3A HES Ao, wHAEL o9ztA 4
Fol EWMES F2 z2A4%E Aol &9 "R
o) et Bl o] ol THEL Bk
o H%e) maAQl Aelvh ®4r] 1 MEET i
I3 BRET d9 4E¥EE HEEE K
BEE B NEFEE 5 RS FEMEY %
<l Ao, zHEB=E wAHo| g KEEES

O £EEE WEEERS Pt oA"Y K

.

@ HEEEY fr5ts =AY G

@ NEEES 173 oMY EE.
TR TEE F AT 2599 v o
o} Zol o3 KEEFHozA AYdE X
< Howard 29 #E 71g-d =% 7193k
ARz gvh. F BERA odsd &9 =4
B %7 (marketing management) = th&3} o]
#RfbEl =z gl

AR EHE %Y B HEY MES
Ae BiLEAE F'Ké% ol A3 o)
o & SHAYHRS BEBOK, KE Hib
BEME, BEEE, BaiE ¥ NESK 5
o MY YrEel #Hele 3 HHEE AE
Aoleh j#a etz oy AL TF oM

% EEEEEL e AARERS
A% WER Z2HE Ao a2z d¢

i (chobAl € o) BAHE)

AL BEIEAA B HADER AR
(the essence of marketing management) % o}
#of 7o) EfEstz vk o) B oA S
e AARS £%E 24 4 el Bk,
FER) BIRE B8 dor o & Ao
A EEE T FlolH ‘
zlz HARY A dHed EAFA e T
E& dutAQd Aol QM E wAREEeT
HHE & e Aolvh old w3t A K
e A% T BRE Forsta Jloer o &
ol FrsElel lE HAR 2 %L Y4 &
Aol Agerl g5t f¥e] ERE I E F
B& FoRstz & Aoleh o SMile] A
o] Frste AP L el At JFE VA
E Aol wEA mAGEES] FEEe HOD
o L MY FHE BEE o s
HE + 9% d=87x9 A% FEs A4
A FIASEe oF st Aotk zEv o 33
< B el wstsojte Aolnz frFe] 2
Al @wEH JtEE 4 ALESS Gk
& #Fd wEbd BEId Yrte Hel &7
Bk oj&zke] =HAREHES MEES z BHE
HREel EEREEEL AR B F
A + A& E?QP HHE ¢ 9 EE=

TFE8e] 233 AL Howard #i#s) 2 5340
Z g = Ao .La‘égl AL Fog o
?@E MBS £ Jikol sl AAUG &

3 LAl 9l Oi/ﬂv] RERATS] et
(merchandising), P&k (marketing Chan-
nels), BE, &4, B AEE (Personal Selling)
2 73 (location) &) NEFRE A #HEe]
M ¢ d= BEHFEzA AL EEY Ad4H
o]l Y L&e o)FEE Roldw Ak

b A &S e 5383 2 R

221} oo stef A E FHZ mpAIg o] A3 4
o) msERio 2 A4 watE 7 9 vk Ao o3
2 Aeoloh olAL =AY 5 Ta¥EIEM
BRI ol 2ts SFAAY & o] Aol = RE 7
Ao mAlE L B oA s
& (bussiness managemene) X RBEEE
(business Policies) 53 1= olA wAg%E
M (marketing management) =X b EEK

R
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(marketing Polices) 59 #MEz A #&is:
Aol k.

oW BREFEMS FHA

of s} zko] wiAEo] fuFEe] KERENY —B
oz2A Egso szE 2 A Y ERe] &
Fol glolA e BE REIER) FolA olud
fE AAY AAstel At =3 KatE o ok
SRk 2elv o)e] AstelAE ofe] B w}
AR A o ke o] o] A& REslx
dE Aot o539 AELEA JAAE B
EBrh EREES A o i8] BariERs A
EEEV SUEEEY] MEREAANE £FEE A
S BESE A oz HED AL AEsd
of gtthE A& ofn] W3t upolth. o] 9} o] m
g PHER A AEREAdARE BAY AL
WEEE Aol bz HEE A& A of
gobe AR 23 vsoh g Aoldh. oA
ol o} 2o WEE MifRE e 4E 2 A
49 vtobdrhe] A (FREM) L Helch, Az
WES HiflobZ 2 =l A QR kst e f¥
ol Add fEarel Zeoleh. o2 shd nlA H MR
AolAe % ZE KEEH oA B,
53 2 el Ax REEES BoR o &
BEE EEE oo} & o] HEEHE Aclth
ol A& "HREA S FA el e .

LTSN FEy HiERAEe KA

ol ol Al wiAlR ol kEAER mHY K
BNE 2 KEREED) e As ¢ 5 U
28 B2 AL YA Y E4EE (Unknown
Customers)ofl ® & Wil = MHHELE X
BREEGk Y 23 RRBERE} AVE F
WE V22 sto] F3le Hak@Eeldt e
el A PEAAE ddE Aot dAH
o] REAEL wmRY KEEE 2 ABRNBE
fErste Aolets A& olw AHF wio]AY
9 ejALE FE AdALR REBHEEET AY
T TES AWE 39 Pl HU4ES
obvm AEEBE Y RE= otk zAL
o) 7 A EAREX (Unknown Customers) o
e ¥k E (Marketing Production) o] = T4H
¥EQ T KERE Mass Selling)e]th. 234
o]} L AL HHEEL AUE FEE FE

e mAEY AlEAQ HiEe Redd. F
WEEAR] 7 MNE =L #oRE HERS
2 A B3 o ME =E ke A
2 BEWEE st oF 3t& do Fdd FiEel
fE Aolth zv 28599 udgL EA
olH g Ead odE BUlstE o) ohe
BEAF] AR BB =E MRS owE fHEE
HJjidkell fR3te] stebstz aFol ojdte] o
A A FT2E o] AE € HEE 3=
2 \HBEAR] A T #Eastez BhH3
Aolth, H$7l wA-A A ofn] A
g ogs Holx i oA shx BENER
BEHAS Hfgel =489 Z=HEMES FH
St 2 FIMEE EFFIEA A 540z E
St v qhol o MRV o) ulA]
= Rolth o7le] = FAA el e A iH
BEEAF] A T ME (determining) 2
B REHES] P2 (motivation research) Z-o]
Bte] o] Fol XA Hglod &9 uAYHEE
(marketing research)¥ =Z# 8 u} ¥ iEE)9
BN BmY Aoz dAsd Aol

Converse %7t "etA B RIES Wt R
AE&3te A Inss Aojth,gk & Ao
v Nystrom Z457F "ebAl G 5ol i ste] e
By HEe AEshed dodMe FA43 Rl
B2 G AL o Aojv oJAE A3 e
We Zolztz stalch. 53 Nystrom #ige
—#& Wity TelAlERE S DFEOE S92
mHA A&Fse A& WAl ste Aelth
5 23 & &3 g o HEE HE
A7)H oA Jate] RS REBBE 2 K
BITE AT Biez ERAE Reld =
3 AR TR A A BRI BERA )
= Aol ixFo] BRAT deiriA FHikel e
Ao £
el
pd

lo OSL r]r

of

fii

al

)
o

FEES] ste 2 BEM 254
BREMY A g BRIA 3t Aold. Bz 3
b olploletdtr oz A AAYFE

el B BEE Y3t sHAYHES AY

= oo Hare MM Aelztz stk o

2t s H2zAE 25939 A" 4

W Fag el s A HAAV Y 49 =

AEEES B 28 ol wHAlY S
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A - TR —Fa5E FA}E Aelge A
L BEE F 9t Aol 232 o] FHl
2 QI3 wiA"e]l wEA FEME #HA
geom m3 KEFmHY kel FHEIA 2
Aelth miAI” Ol A =ARHEEL AVE
EAAQ 7% MbdA 5|E% Nystrom #
#£29] Filirhel A = BREE vhet Zo] AE n}
ARS AT FEEEHS B ALY &
RBE BEPs gEEste Ad AHolth g
kel AAAM AL =3 uhAIHe] AU E
FES StuEA FERE 5 dor o7 TR
By wisaael FRLelztz  fR@Edte Aol

+

4. DHELl R

o4& wARY FHEME 43 2t o
AR o gt AR S JestE B

9) A" BE

A 9AA Y WRE M A w2
HE D WRE et i R R
£ g s

1) HECHo|

Merchandising & WGfEGE, Einbiiss, 5%
sPEl, maAtE FoE N, FYH Y
A ¢tk #EEel A = Merchandising, Product
Policy, Product Planning 502 T35 2 ¢}
o o] F MEEMCE EdA9 2RE Q&=
Aol Stanford k22 Holden Zdge Hlgol
W 23 HElEEe 3Eses FERG
3 e AR 8WHEE (Product Planning)
oz A4 oust Fhel Jbd BT BE e

FA =S A S Biee, EAE
#E el BHES (Product development) 241 $459]
A, W, BRatehe RERY Bigkel e AAlE B
fhs (Product authorization) 2 24 A A E4)
9] BfEE AR el BRMoE HES RES
© Bpgol ot whEbA F 1Bl BAREEE
A g RE sEd % RAkHEE O FEE

5% 4 dE BHAELE FoldstE A4S &

o zA, #3 FEgd doiA HiRel ML
A B B Ras 2% + 4
Relch 2B B BB B 1RRE
AR wepA ol A& RBMEAZ HAEM
WSl o Foll e HaRitel, JA oA E
gt AN Ritell A BREez $347]
E Aol HIBMEA o 3pME Tudd
Product Planning & 24 5= Aol ),
Washington and Lee E22] L. K Johnson 4%
= RS e AL WEE KE Ok
714 A& ARstEE fliel WEMS Fo3t
53 #me 59& HBMAANE Ao i
2 3tgern, H. L. Hansen#ig+ "HESEBOE
(Product Policy) EA Ao & HEEFEA o
o] gEgeiol Y REMENES MAikdle Ao
o}, (&3 3t9g 3, Michigan kKE2] George Elgas
HigE TEEGBC e AL HAGe) A H
Fetax 7bFste = ety o o3 HEE
o] el Fine A FAIE FtElel =2 3
gk =3 Bud Wilson & Twtchol & A
3 A Ee A A2, AGd ¢ A G5
Hikoz, A3 N, H33d BHEE F9
ste] g3yl 18 mHARY Big (Marketing
Strategy) ol ST & WAL B
#h (merchandise)-& &3 o1& 2SS o=t
Aol ohdzt AN FERE wrh ALz
g wddez Ao e Euse ovle
e 743 Aoletxz stk = EEEoAH
Here 194849 Aol sk o ehol o)
Fe AL AR W FS A=t 44T
Faold, ARE @Ko E REIAL FHE
el chygkz Rk ol 49 FilelA &
¥ ute} 2ol Product Planning )v+ Preduct
Policy off #3tod A& vlndq &3¢ A&

(=}

1o oo s @ e ox
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g ¢ gy mpEnel gy A HFepeA «] FHEEE B 2 ARk 22E KT &
4 MEE AT Aol dAE deo 44 ol =etolal gab ozt WS aE WE, T
o] A9 BEIEL WHEBKRA A2 & AQ, g4, WE ol @k, EEcle
el MBS RESte A=A E£E2 PEHEHE 825 AR FAd =¥ FEEEd B,
of &3te] 17 M“ Aolet. THES KIe 7 HiREt e Ao YA e BRFEEY

HetE = RREAS ﬁé%%r of g HAg EEe wited A maEEclEHe

AA e Hax ol =R AHES A@ESIF  FHEI e BAE BRY BR T K
geh,z C W Barker #ig= 6; upe} ol & BE st @t FEEEF ke ¥
A IR EES FEI AT e st Folm WA EE, BAS BN, AR

A EEL EEEEEEY f#Hads oA Zo] AEHE EA 1Y BAKE, THAT
Eihol dste] oW Fime dubE oA PR ol ste] EEHH (Stock Control) 2
BAY AQbY BES T 5 Y Aoz o PAE Fd3 F93 BEs J= Aok,
ZRREe] WAt A oz 9 Aoje ® oA HEE “?%‘4"]7394 MRS AAA & B
o] A ¥k ko= AL FAoyz 2 BEEATr 138 F glon = w el
A7 Aeolvh. 2 EE o d BESLKL 9F EBEY HEARDYE FEE 9T dF
BEAE wAavhel A BIAEE MEEEY 4 | x5 Bex 7Aoch O]Q} w}i&ﬂz]fa i

Wweog F3be Jdo® SUEEsEE Product BHEE
Planning (845580 BEZEFY>E merchandise LA
Selection (FfEE)Y FA=24 = AEe = — <
g3 ¥ 4 g 2R giEY #matEel 5 A AT BEA vk #E F dE Hlelrh
= A& s BIEE, ERe IR, RS

1

T P DR R AT DO O R O DA R R O AR

DR 2IMO0X] S0

Advertising research (3} zA})

#x AR 7€ kA £AE 24 7skE AolH, AAdste aHAq 3
nE éM%M A3 Pk
2 FFEAE A2 g% AV gk
O Fxf dae—eld Faie] AFqste] A3 daE
@ A 2A—A D Gz AAE Rohyr] A7 24
@ Fnad slmg—FznEel 2 F3E F @) e AdEelA A%A L IF
& THested A% 244
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