H|32z| st=EEX2(stE] FAstanE =28 H163 23 (2009, 11)

A Aol nABYE A eCRM A7

VAR ZAE 71]}]%** 3’47;]]%1—***’ }1\1%%****

e-mail : expersin@hansei.ac.kr
A Research on eCRM for Customer Management in Internet Environment

Sung-Jin Kim*, Jae-Jung Kim**, Kae-Dal Kwack*** and Seung-Jung Shin****

*Division of Electronics and Computer Engineering, Hanyang University
**Reliability Analysis Research Center, Hanyang University
*** Dept. of Electronics and Computer Engineering, Hanyang University
*#**Dept. of Information Technology, Hansei University

=] of

B ATE AUl e(RM 75 2 AF3AEE A B8 dA e(RM o =97 FES o
= 7oy A de dAEAA HTA eRM 75 R vHAE AEE AlAskEE 2 52
ol drt. oY HAS Ggety] flete]l  eCRM o g o]&4 S At £AMste 4F
eCRM 7= H vHAIY defes AlA g

L NE O L RIS T e R E P )
aageel i Awe wete] AesA =AY =

< il 3 I = © )

L ey e S NEE AHAAUAAS ABAY cBusiess Aee 432

AMEe = Wt e s, A7 8 ) SE=d - X o o o o

n Sl U ASAS UowA aA e ot o1 HE eCRM ) &

= B R eCRM & 7|2& 0% e-Marketing, e-Sales, e-Service =
Aasty  AFEAFES A= AHE

Ares 5 < oy Marketing & & o]FE stoly, 1A
SHow st v F, Odd e AEsS A j;ojfq:]];]lMarketrlﬂTf]au}eszM aallﬁi%ﬁ]% 1q%§£
BeAgd ¢ ol AdRA dAsa mHE. Ad= Gegqy eSales = ?_1E1’le<>ﬂ/\1 FEolt AMul=E
S AR, vAE At e e B AER gagc an cme gz qasty] S@ 2% -
dAHdES FASAA mAo] AAl ofHl AdE FIAME olo] ALEE= E ot} ml HA e, stolLzlel Fa
TAd A MNEE ATEE T OES s A g qz3 po s)s o] woryn e-Service = °JE1L11,
THAOR FTh eCRM & edZUz Aol ALF g0 S guse quaZ goes S0 mm
A oA 71ge] AAHE FHE] g AZH =2 wg v &2Mol}, wMe] HA AL 4 gl
/1% AA4HT gom, M ¢ THT B8 B wwgus so gepun
Nge) wmesE gwsl oeiAm Qo) el Ag T o
g fEd, BAdAE FHeR we ddd A o e
eCRM & Fd3tx gt 18y A3 e 751 Hxvicst — 01;L11g 25 pAduE = "770“DB
Fo 8004 439 eCRM BB g A e | Meene | TEREEE A A0 A0
dojr}, T3 9= eCRM WS FIud] adlE ;;o:—ﬂing Z]—o].],H_'ﬂ_M; rﬂo]EﬂiH;
Qg5 A oCRM A28S Auz §Eshs @ 2ol R
g oA BEE oo wAw viels, AWy g me
A EaE Wit GAE melshd @m goss B M T T v yent e
eCRM A3 1 AT E 34 592 2 5 94 9g e-Sales ;(_;j:j;: 740611 AE s ;7:],1 j]’i A

_ Servi SIE YIS =3 aAgA | F Ng ol
2. eCRM OIAHHZ 1} e zﬂ;g{, Hu]j% g}a}ﬁl}ﬂ] Service "

AR AAS FAY WHR DAL G & FE At o iz £rd

Aulzag AWsl Ha, 87sh A =@ Bgsidn eCRM < ofdleh @ol Wl AR 54& nokt &
el ek old Aseld 7 slgdel A4S vk A, CRM & Leholde] AxH nARYE ARE

-951 -



H|32z| st=EEX2(stE] FAstanE =28 H163 23 (2009, 11)

g3}

7}A 3
M ain=
o] ARA
t dlolE

FU[O mﬁg

gl A1 <]
AR YA o] A o]
Hgd g 3o
ar ] AR2E 53 oCRM 2 2 32gel
ko] ol wg FA] A A,

2 =206,
FAMen AP & A,

= T 9)\

-
T

i
X
X

CRM 9l
oHMIE o T&
gxd 374 F

oxg 497 o

SARE wEel W9t S PoRA oo W Aze

AFE Al Wy gy, Adxe HaEy
ALl Jagel=s T IABAE  FHATIEE
5ol  Hasith. YA, AU aAAdE A
IFUAAZE AL Utk AdEHY aA A A=
ESZ 4 FAHdA  dEvAE S Aoz
AABt] ALYE EPHoz AT 4 g, 1A
& Q9o FTHFH aAAHE  deolgE &8st
MERoR AAstAl ddel & F 3l CRM ¥}
eCRM & uZyol #AZ FaArsta, uAL Fx3tx
AAE FA AIAA FAPdE FuFATI=E HFAHS
sdstth. dfukstd e=Eel CRM 9 uA¥ 2]l
aAe] A EAo]7] wliEolt}
3. eCRM 75 % oY ™=t
1) eCRM T&Hg
eCRM TEFAHFoZE= A, CRM  ZEAA 9
z7|=delth.  dely  FHF "# =3 7 F35.
o]

SO HEAA LY 75 2 AT AL THUY
BAY B A2Y FEA 4 wAE FAGCE B
F Qe A2" FEHe] gt

A, B8 w7 L olgx BAY dely %4 g
BAZNE FEoITh o, Aulz, Ade] AEA
DB wlAE w3 go] 4§ wAle] AE wolE FH
FA7E Eol glrh AA, o] 8% #AHY Closed
Loop 3 Agolth. AnFE>EA AN 144 %
O ARE A2Ee dSwslel A&Hom Aol
ool Ao ol gAFA W7t SYHI, I vHAY

oo
L

S SHT AAR] we] A FEv YA, 4C o AAolt

Content, Community, Communication, Commerce 2] 3 A7}

A gEojok gtk wixmtow  tijl AAY wAY &&
AEEE A FFolty. ArAlElA XA i, viHAE
ks AAste] E3E Al Lsteof Tk
<eCRM 75 d &>
1A (EelE %4 2 2370 29A(dlelE A V) | AR 2e
A2
Gk AAH ] A= Data #A1& 913 Data | -91FY A
A SR FHAY Rl A% &9
Rk
% | -CcRM -DW LDM, PDM CRM 4824 24 | _personalization
g A -ETT 53 Target
A= OLAP - Campaign -Marketing
-ob7] e A A A 228 Management Relevant
A7) - E-Commerce
&R Abel £ # ekt CRM §]-8:24] A A Q)
A o] §Ahd A A A= o)Az
- Outbound E-Mail - Inbound
Marketin Marketing

- Outbound

Marketing
o | -crRM A8 | Dw Awaie g | waase Axgs RECERES
Ag | dz s, | edasw wg A5g Y A8
2 27 deldel | 9@ ol Ay
g DB 3} w7

2) eCRM T-Z

ABGPLHE  ter  AgAE Folg A
DB #ejo] A dolelitA +3 B A Adte] g
wAY oAl Bd FAS Ve stelFe VleEs
xcia=g

<eCRM TFHH 2>
pw dolel | wela | mauA | pwag | pwa | B | Azw
oLAP w4 A 40 g | 2= &9
k! %7
A A ERE =g Rk Z2ay 7 9 giE RNES
IF ) < Kl T

CRM Eg) ekl TE H2=E ol

(Web)

R aAa | mAA | FaAm | omam | ase

ool 23} @4 ERET % 4w

HaE #*8
CED GEL) a7 s | s | e
Ave] e koA R 8/ e
244 Ag | wmug | 7E
3
3)eCRM =& 7}
Ask | -8R wEE, 2dY
A Aow ny AY Mg A7
x4 wAE BT REE S Sustainable
-o] 827 FAIE wAY 23] A|E | Competitive
Fassie] 7t Advantage
#AAAAZAY | el vEst
ol S

= eCRM Aol o7k wiA" e s fls)
eCRM d=fa} el wpA|ge] sl Lolrgivy. @A
AEUE 8] RE DA glore ¢ d Fad
AgFol HANR ZIgelA = AHUE o] &3 wiA" ]
Ui Akl seR ddel Holrh ol AN
AEUE o] mAe BAE 2 Fadol THAE
o8 A 1 wHeE B oA

Atk F 25 o
eCRM dfo] o3t miAlg o] Jus s A, 1A
QA stete] WA AddHoloF s, A= A

obd, 1Fe 9ol we medts ASm AAs
€CRM A8l o] olFojAok W oldd W
Aom N eCRM AxHE THEATH  AFA

Y F8E F dS Aotk ¥A|, eCRM Al=H 9

% Folt 7198 A%5AQ Feedback & F3 2714
43S olZojulopyt & Zlolth eCRM Alxglel A
Aepabe] A%HQ me} AMAYS Fo AM o
HEAH A2PE FHok & Alolnt

- 952 -





