2Eo] H#E(Store Brand) 49 gk

2E0] B =(Store Brand) 43 A

Juhee Moon*, Yong-Gu Suh**

2 o

A 109 d B S Av) FEAAL F43] 7193, W3, FAsEn
ot

+ @7< A, 2vidge 43 " a2 T2 22 AAR YE 2E
ol HA=(Store Brand)9| Mdst FFo] izt FAHez stz Yok &
A, 224 2ur]de Ad 10847 Fa Jdud & ¢l AFFo s s
o 22Y AALNA S 2yl A4S #Adstn Ytk AA, 2E Bi=
o 74X B7 s} 2Eo] BAES ouA] FA3 Beld Y F8 o7& A
3 EF AT HAE =& ok

Keywords : Store Brand, Retail Industry, Brand Power

* Master of Art in International Business, University of Florida, jhmoon@ufl.edu
*% Associate Professor, Sookmyung Women's University, ygs9964@sookmyung.ac.kr

_21_



20059 ¥=7353 EATGEUS

1. A8

1993 d @AM A #3tHgo] A& FE “E-Mart"dte 39 QA& $-2rviele)
A A st 1996 FEAY M olF fEle Ad A9dzt epdz #ud
o] Zuy A &dA Aolgrt A= Fdo] ofd Aol 1996 28] E-3}stdd
WA 2005 AA 2 #7} oF 3009700 Subated 1009 dE9t 108 o)A &
R (FE3 A, 2005). FAEE dEste dyeAdAdy F5¢ AL
S-#vet Al BA A %%%‘7414 AAAA TS FGA7In AM8E B4E A
FAE F A} olg Bl TV F437 JdEHY &P &S] FA4F =& A3, 3
AXY F2 EA=9 olf7t H 1 gl

£3] ol % AMHES Uy, 743, 22E @ 4 54S 7iAxn g
(233, 234, 2004). 222 EF A3 48 B 54 2R AF AdM A2
g AABE e EFS BHAFa Qrh o & AL LviAAL Al A
Mujzel sjHdol Ao A HESE JHAGFL Yot G FF o)E NAH F
EA4A 7] A4 FFe $UE 2uAEY 2B Bdzd] did Fr1AHA AS
9} Hale do] 7Rl olulA], & “AEo] BH= A4t (store brand equity)’e] 7
o] B} & JFS S AoTdx oA & & QUth 2Eo BA=E Aurge
AGgM FAF& Has G4 Aaoln, AR AE AFS FujEzt oflz
=233 AYgd 4L 714 o F= F4 BA=(Place Brand)Z2E ¢4 H7| o Eo)
t}, A Anr]|ge 2Eo HA=E ol {5749 7Id HAE HrEle F8
@ stdvt 2 4 vk AFe

.ilm

B2 =E2 849 = 01 =9 F24% g AAYez nFstx, I
AFAAPS)o] A 4d 1‘§ BA= 7MY 477 E2E {FE4Y
BR= 39 d9sst X 1(Fortune)7} ud AFste “F29 5007197 <A YeE
¢ aig Mg &9 BAE T3 2Eo] BAES JHA FF ol EHIAE olf
A BElel g AAFA =9E Fdtd 2Eo BR=E 75 FF U FEL F
AAFIE AZ7 B F A& Re2 Jiddn

rO( [l’l‘.
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£Eo] W@ E=(Store Brand) 119 #HEF

2. 2E0] BAE Y3 T4
2-1. 2E0] BA=9 7Y

2uidele 2ANA AFse AF R AuEe] FHA we FEI}V)E g3
A9 AvjYA(Retail Mix) 4Ad) wet FEIIE 3y |, J2odle AALAY ¢
o w& dHUY 2uid T HFez 28U (on-line) Feit 2Z 2} (off-line)
dHzZ TESE A= Ao HLA, ¥, HF Y, 2003). olF U &M E™
=g dEste 2HAFFAY §FHA ANAEGA @l F5UAA dHe
FEveedMe B3 1293, 283 AAFAME 50d FE JAE 71X d9iF &
A Eoloh

1963d 7 3 nF3 P2 Wal-Mart$} Carrefour”} vl olglix F9]
WMEW, 22 e wod 2t A 4L AU 225E 30d +
¢l 1993 E-Martghe 2Eo] HAUZE 717 A5 2o dgiydaddde] A3 .
v)7b7e] el 19959 199 FHlASe] 1% S8 E dojAA HA 459 Ay
3 oS FgEdn 26 F 7?9} HiEo A2 deEd FE34d vt 7hsiA
7] A1k AHldE ¥Hste A2 stodg 49 AT P 5 5
AE FEEY, 53 F5LA H%BC ME AF2A dx ok (4AE, 4], &
Az, 1999). 22 <3 1996 28719 Bt diygeAAL 200432 7€ 275702
1087+ ¢ b8k (33 3] ol &, 2005).

i)
2

gutF oz EA Avjrigde] BEA= (Retail Brand)e 7199 2A= £98 " o
g ZA AZMAEZ Uy B £ Jdoh &6dE 93 AF AR 7Y Bld=E
(Company Brand), 2 4t wj&e] o]&<¢ 2Eo] BHEZ (Store Brand), 4w oA
HuigdE §E5YA Ed4= = PB (Private Brand)2 o] A 4 Utk & 2E]
BASE A9 g BAC 399 PB Ateld] s drtn £ 4 gk a8y
AHAozE 2ugE &95 3 e 7Id BRE AAVE Avidde] 2Eo BRI}
HE Z99, PBE AAA ¥ VIFEE ¥ol &Aldta de AL Aot A
A9 Avl §% BA= VY 7M1 42 @AAA 3ol 933‘3‘4 HP¥=ol3
E-Mart7} 2E90] Bd=oln, E-Plusit AdF27t PBY A48 € & AT E,
Wal-Marts} #Zo] oy Bdcs=sel 2E0 BA=r ZFowA tgd E}“’lﬂ PBZ
A FAR99 &v) Bdsg $gd=HE 45 B
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PBY &

ex. E-plus, A 59
XXBIE

ex. E-Mart

YYS| AL

ex. FLI8IAL M MA

Figure 1. 52 8=9] MEYA =

Sue dEEAAE E-Martsh Zo] AAe BA= ygo] E3d JHE &9
He 7A$7 tgoltk GSHEE GSEHYS A9e HuY Hd=g ek,
immix%5-< 3¢9 PBE 2Eo BAEE LY Yt} 1WA vlE EF A=
WS Ay BA=E G-Saved PBE 2Eo] BIU=EE ¢4 Yt A28Y
T @wErE HuY BUER EJHIL Ue £Eo HA= vk A @x
Qe A= dFLUHe TAH 20FEE BAZ § Vo] BY] Wi 2Eo H
A= Aoy BA=rt e 2o 4olE 3elote] 2Eo HIU=E YUrlE IH
ylde Aoy BA=e 73 72Fe] 2Eo BAsE @S 71239 Ay 2
=gl ok AT o]E F T BI=E §19l9 PBE 47 XYz 9o

Bdsd g FAEY 2S5F EF X dF AuArt vEHoz FoE
3t Aol 2t Jacoby$t Chestnut (1978)8] FHFA Y Au| A7} MEFHoZE =&
Hol FujgES dAse Ay Bd= FAAEE & F A9 AWy 2d=, PB
Box 12 9ol At 2E0 BA=g I 3¢ HA=Q PBY #AE 4¥EY
$AHen 8¢ BA= PBE AFHY AzAA BAR= uls) nhAst st
i nAATE7 WolXI PB FYE 9A HIEE gqi¥¥AAL v 4L &3
gt} ol E AZRGA BA=(NB)E WUl st 2Eo Bd=e 3ol
o Ada & 5 gtk 283 2Eo BIEEE A9 2= HAgY Bd=ge H
BEozn g 7Y AR ouAE JIA Yt o E So] @AAA WP =
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22E0] B =(Store Brand) 19 A

HAAN nFzelE AuEs Age] vtAYIH E-Marte] 249130l FAHA &<
Aol oulAle FHE & e AddHE F AHFE a7

FqH 2E0 B WAL I BAEE 2fdn e B3I F A9y
o AAA, viALH FeELE VMR 2Eo] BA=9 A4l %—7}3}741
I HAEE AR e A9 29 AL B HoluA Hi, P5Ye] F
Aalete FAZQ ovAE dojd 4 Yvl wfEolrh

N 1z
o g

A% 280 nAse 9As FPUL Thedt Lol AW + AUtk AA, 280
BASE PBY 49 BAS2A 2uZoe] A4 44 DASow PBAMIE &
HAIe FUH AN AT BA, 250 nA=E FAY A= a9 Ay
ozA WFe e nAEe AAH FAYS Folw, FAH, nARHe 34
A oMAE Z + YUtk AR, 2Eo BATY HFe 4, A9 PPFgos
Ao FAAQ 9L WAL BAS yPo, e T BAS Mgdurt &y
Ao S48 HFEHE AU Ak

22 2Eo] BAx=9} J|47HA

FEAL et A4o] mobAEA U &9 AFe did 77 SEsA A
=3 k. Belld}t Lattin (1998)2 2Eo] BA=E & n4FE9 v 8%
U 7d A3z wel ZAQcta B3 Every Day Low Price (EDLP)$} High-Low
Promotional Pricing (HILO)®| &vjzjge] 7tAAEs n Fof FF g ATE
#PFt Aoy 2 stEE Ba &8 & e 2uASL EDLPE Hssta #e
U E B3 £%g St AuAEL HILOE H3de 2oz Yeuth & sHH
T 48 uF L& A g Fo AFE T4t 20 ) P& BRAFE
Aoz BEAT /tANEES worEd F e 2HA /88 vEhdg. e wTde
g e 23 43 W SR A e g9 AES FAHtE 2uAe T
YT BoFEe o2 EA A A uisA H#E £ gle LA F
e dehdoh AdFAF oz anats T ouAdA wF AZEE fEsldne
Zolt},

agy A2 ol A9 FEH Aoz e L9 H5EU st
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2005 @=Eete EA%=U S

HEJAHEY sty o] st A 2E YutEe] W& ulgHgo] o}
, BFo]Z et g A|¢Hste AFEF, 10 foot attitude, May I help youst 22 &
3 MU 28 8|23 bottom up, open door policy$t &2 AHAYAE A o]
g ¥ oA Rzo] §Folt} (Alwptd 827, 2004). 23 o] L FAHZQ
2Eo] olulx AAAA &A AALAE ALIA FEEe Fa3} 9L o}
(Grewal, Krishnan, Baker, Borin, 1998). U& d=Z& o= &y 29 A
Targete] =4 A FHQA AF @9, E-Mart9] 5 2H] 88 o1& o3 &g F
g w3 k. o9 viARNS 7 gig¥dPe]l NFse /XN E BA= Ude
T REHEES 3t 2Eo BHAEE FF 74X ZFzd ok o)2H xHAEE
Wal-MartZh= 2Eo] E=dMe pdstd aA4Mul&7t, Targetolghs 2Eo B
dooMe A AFHd AFFAC), 182 E-Martshs 2Eo BHEAEs
I dE qydades AdsuA A9 23 2ulE ‘2R BA'E 53 A4
A4 B39 v Wi AAEARE A "ok

T 10872 B4 viFel dF& AF E7A94 fHdtely e &8 (dry g%
B BUse AES JEE RAJAZH A2ulZgo] A ojHA] F¥YE A
2Eo] BA= Y<Jg HAAEH FE&¢ B2 o &t (Ailawadi and Keller,
2004). 2 QTR IA 2R AEo BAR= NE PBY P 44
g FAMEEZE vk o] PBe A& #9d o wjg Bt wgFoeR
ZASE & 1 =& A4 E w0 v} (Richardson, Jain, and Dick, 1996). AE
o] BIASE Folstzm AF A HW 2 HA=r Jase AEQ PBE UL
YA ke wolr},

A

off 2L L 2

‘PB(Private Brand)d&'ol# 5 Q4R A=A AFa A4z AL 24
BA= FEFor At B FF ulE 10-30% ol #el Atk PBE 713}
£ olfE AauzidddA AT v &0l E3 (Hoch and Banerji, 1993) A4 Al
A 248 £ g Ao 44380 (Narasimhan and Wilcox, 1998) An)&te] 2E
o] Bt FALEE wojvd % 7] wWEoltt (Steenkamp and Dekimpe, 1997).
t olrtA PBRES T #52AV 9 A5dAE S o A £ Q2 A=z
AA YAAME dY FELA AolFE 1, AdAHA A& 28 5 A F
ol glch. PBE U4k A2 Al EA=(National Brand)® €& vlAg 3} §E5u]&o]
A5 A Hol AHASA ¥e Moz AES AT & 4 Uk PBE 1 B2Y=
E Az dIAH gAY A= BH=2 EHF PBY Fule 5T SBY
Tz oojhctn & £ gk T3 PBY vl E AzYA BA=e vldnd &4
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2E0] HWE(Store Brand) UY AT

A% F Ao AFAAA GBI B Zgoz 2uAE FI5HA o&E Fol
2Eo] HAE M E Foj ‘EALE 4L & + Ao

b

AEo] By Private Brand
olulE ol Eg 2, AAF, ojH|o]F], nfo]FZ, o]

sz FEYHE | FEYS

ZHulE =4, stol=d

Anje Great Value, equate, SIMPLY BASIC, gorge, athletic works, kids
connection

72 72F, FRY, BEF A7)0

Table 1. Private Brand &5

ol@A &N FAREEL & Jt PBY AFAL 2HAR FdF 5FH 2E
o] HA=E HgsA & olfrt E & Atk FEFEA] FAY WUE 2 AHALH
9] ZaE AnA FElHoly 7ix] AFZQ T PFE FTHAIL AT (HAE,
A7S, 2003). FAHQ 2uPFT oz AF PBAE i@ nAEY AA=} HA
EolAEA PBAEY ZAAo) viFon nAEE fFEIE wAR AFe] HuJe
AARolt}, E MY Z NEE & 2Eo] BUA=] PBAIELS 2Eo Bis9 mzil
IEE ulgo g PBAFE E§ AIEE dorprlx @k ol A3AY IFHY
A2, Dhar?t Hoch (1996)E <Eo] BA=¢ PBe BA= 4o & A% BY
FAH oz 2Eo BA=9 PBY FHo| Foltia F4grt.

23 23249 A7} 2Eo] HA:=

#2490l AAE AZFAS AFL Wustel A& FYolTh AW GE I
AYA7 LA Rae A7) AL FEE B g YFe 2vrlde Fr1Holxn
73 Qe AAB827t @ 4 AT (Ailawadi and Keller, 2004). F38 A3 HEH
Q BHAS 2AAE o]§F HAS AYE ANFoZA FE5IAE Btk AV Heln
ABAY A9L9E ¥E & WA Bk " 26} J1AEL e JgERY 2
= #g Aded oRAe 719 o A%l F vehd 3wk (Ailawadi, Borin, and
Farris, 1995).
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20059 @=f55ts] AU

FortuneX| 7} A& & Global 5009 ®l& 191& 34 ol nFdE 7Ide #AA 15
oY Az, AF AL Axdo] obd U AvX AEEEFS Wv)dt= Wal-Mart
ojt} 20023 Fortune Global 5000 u}& 19 7|dez AAHAL © volrbAl 2003
Woll = 1009d QAL General Electronics AA I ‘A ANA 714 &7 e AV
2 AAGHAY.

Wal-Mart9] o] &2 A3, A2 J4& Al b5 Ay A9 4353 A
ok 7]Qlste AL oz At A FAZd rAwctn Hrig & Qo
Fortune Index® 7199 W AFARE 715§, vluwste AA % 714804 €4
# 7] A Eo|th Fortune Global 500 ranked within IndustryolA #FEA4lde o
vt frojulAlolt HelAoe g FREE Food and Drug Stores, A &24F ZstE v
3l General Merchandisers, 13832 AAUNAF Zo] EAH EF & FHFs=

Specialty Retailers 59 Al7FA AF- Adoez FEH 94,

Fortune Global 500 Retail Industry
o] Z A ($ mil.)

GO0,000 5. AL
500,000 [——————————=B-5§8563 [y Fo0p AND
B, «/""ﬁ/o'?zﬁg.sm DRUG
400,000 |- /-/ ) STORES
- 341957 - _ - | —m— GENERAL
300,000 4 géz 16,714 MERCHANDI
0 235216 w3984 SERS
200,00 “187565 SPECIALTY
100,000 : RETAILERS
67,283 '
O H i H
¥ O &b N>
P S O O
N P P
ax

Fortune Global 500 A ¥ & ¢ 504 7j9] A4FE E7/sln & vigAd3& vlast
o £9& wxsz vk Ad 1087 A6d &9 AAES AvEw 19949
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»Eo0] BPE(Store Brand) WY AT

Wal-Mart7} €319 General Merchandiser (GM) 4322 3918 A& Qv
Home Depot©o] 2738+ Specialist Retailers (SR)E 159914 4912 ul4ed 4%
< BYrh 283 Kroger B34S 148t Food and Drug Stores (F/D)7F 104 @4l
HEx e AS AU & AU

Table 2. Fortune 500 retail industry ranking of Food and Drug Stores

19943 FOOD AND DRUG STORES #7 ($ million)
. Fortune 500

&9 34 4 | Mg | o9 g _HLH

1 {KROGER UsS.| 22959 242 25

2 |AMERICAN STORES US| 18355 345 39

3 |SAFEWAY us.| 15627 240 54

4 [ALBERTSON'S U.S.} 11,895 400 88

5 |WINN-DIXIE STORES U.sS.| 11,082 216 98

6 |[GREAT ATL. & PACIFIC TEA U.s. 10334 4 105

7 |WALGREEN US| 923% 282 120

8 |PUBLIX SUPER MARKETS US| 8742 239 132
% 108279 1968

20033 FOOD AND DRUG STORES #7{$ million)
Fortune 500

&4 51443 24 | Wz | o9 e o %“q

1 (KROGER U.S.! 53,791 315 19

2 SAFEWAY U.S.| 35553 -170 37

3 |ALBERTSON’'S U.S.} 35436 556 38

4 WALGREEN U.S.| 32505 1,176 45

5 |CVS US.| 26,588 847 63

6 |PUBLIX U.S.| 16,848 661 117

7 RITE AID U.S.} 15801 -112 128

8 |WINN-DIXIE STORES U.S.} 12,168 239 162
% 228,690 3512




2005 @sfredts] £Astes

*xTable 3. Fortune 500 retail industry ranking of General Merchandisers

19943 GENRAL MERCHANDISERS #% ($ million)

&9 EP w4 | we | a9 | T ;;O”’
1 WAL-MARTSTORES U.S.| 83,412 2,681 4
2 SEARS ROEBUCK U.S.] 54,559 1,454 9
3 KMART US.} 34,313 296 15
4 DAYTON HUDSON UsS.| 21,311 434 30
5 J.C. PENNY U.S.| 21,082 1,057 32
6 MAY DEPARTMENT STORES | US.| 12,223 782 82
7 FEDERATED DEPT. STORES US.| 8316 188 141

=Y 235,216 6,392

20033 GENERAL MERCHANISER %7 ($ million)

&9 21419 s el ag | OO ;;om
1 WAL-MARTSTORES U.S.| 258,681 9,054 1
2 TARGET U.s. 48,163| 1,841 23
3 SEARS ROEBUCK US.| 41,124 3,397 32
4 J.C. PENNEY U.Ss. 32,923 -928 43
5 KMART HOLDING U.s. 26,032| -1,991 67
6 FEDERATED DEPT. STORES | U.S. 15,264 693 134
7 MAY DEPT. STORES UsS. 13,343 434 147
8 KOHL'S u.s. 10,282 591 189
9 DILLARD’S u.s. 7864 9 258
10 DOLLAR GENERAL u.s. 6,665 306 281

=% 460,341 13,406
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2Eo] H¥=(Store Brand) 9% A

Table 4. Fortune 500 retail industry ranking of Specialist Retailers

1994'd SPECIALIST RETAILERS #7} ($ million)
iy . Fortune 5004
< 3] Ay 3H| WE ol 9 a2
1 PRICE/COSTCO U.s. 16,481 -112 47
2 HOME DEPOT Us. 12,477 605 71
3 MELVILLE us. 11,286 307 93
4 TOYS "R” US u.s. 8746 532 131
5 WOOLWORTH Us. 8,293 47 143
% 57,283| 1379
2003 d SPECIALITY RETAILERS @7 ($ million)
N _ Fortune 5004
<49 A 3| W& | o9 E 29
1 | HOME DEPOT U.S.| 64816] 4,304 13
2 | COSTCO WHOLESALE US.| 42546 721 29
3 |LOWE'S US| 31,263] 1877 50
4 | BEST BUY US.| 22673 95 73
5 | GAP US| 15854 1,030 124
6 |TIX U.S.| 13328 658 148
7 | STAPLES U.S,| 13181 450 152
8 | OFFICE DEPOT US.,| 12359 276 157
9 | TOYS "R” US US| 11,566 88 171
10 | CIRCUIT CITY STORES US| 9954 106 195
11 | LIMITED BRANDS US| 8934 717 228
=% 246,474 10,366
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20054 @55 8s #A%E s

Fortune Global 500 Retail Industry
dx
; 1994 1999 2003 2004
1 A TR
* o oo oo 4 [—e—FOOD AND
3 [t Sy =3 DRUG
5 5 STORES
—8—- GENRAL
7 MERCHANDI
o SERS
=9 9 ? s~ SPECIALIST
11 ot T RETAILERS
13 :
15 15
17

Figure 3. Fortune Global 500 ranked within Industry$]
A 1087 AT vEus

1994946 20043 1047 AA 54 W Fol8 AvRW, F/De d3 ¥l
He 54 olARE XN&Hol AR vt ujdiviet LA BAE sAn
Ak 10879 wi&e o 20 AER AFPn oS8 E & ¥F glo) "&£ 85d
o BAES0) 1097 2e FA%L Yok

GM< 90t Futie] AA H449 d4F 7Idez 53¢ Wal-Marts} 95 &
Eavgde]l AFAQ SearsE oz A wWEFE 71EFT A 1994dRT
2003 &L o 2w F7 gk Wal-Marty 20029 ©]F Fortune#| 7} A& e Al
A 500 719 198 4stn o, nld o] B2 AE st Az #okr
t 52 nEe BoFm vl £ F54YL Fortune 507 AHTF Ao FHL
Bed Adez s 71253 glv) Fortune Global 5009 <] wWl& & Hole

5 1994d 7AClA 20033 10702 Frbskch 1097E AEE 2ol
o) AYe AL ol 7o ¥l GM EYWEEo] &g AAde &Hd ¢
Els

SPE Ad 1043 /8449 F /M WEdsl a3 wmEA 438 oz 4

.-.32_



2X0] BP=(Store Brand) U3 A

Qd B a3 £9) 1994 159014 20043 49 E 71 E8 3 wjE YL 57,283 $ mil.el
A 246,474 $ milo2 of 764 AFES B} 19943 Fortune Global 5009 ¢He)
&S Roly 7|9 47t 5/KE Aol 20003d 1142 Eojxttl. Home Depot,
Best Buy, Office Depots 543 FETE FHLE 3l 4 g diygdeldol
ML) o] Al Fuj At RigE Ao B

19949 %€ 20043742 Fortune Global 500 ranked within IndustrylA 2oz
FrEAde] A% Folg HHRUA fFEAdY 22 FAdolA e X9} F3e
& O3 o] 89 F vk A, -84 MY gL vEE EEE Mde 5
dAeltt B, @A 71T B2 nEUATFE & AU FE5Holh AA, A2
1097 #84e H A9 oE 1098 ¢85 fA8S 5 vEn 4L
gy 2T Aelst eyl FuiEEe gt 2257 9% A
Bl A7) ML 4 =g vEE o2 2B BP=9 Aol E A3
Pk Hrh & 4 Ak

i

&

3. 2E0| BAEY 7HAFd AF

3.1 2E0] v{lx= 7A&FH (IPS)

HHAE A4Hbrand equity)ol@d BA=E RAGoz Q3 FrHHoz A o
°]& T3l Aoz (Keller 2003) 1434 Al = 2= 71X E B3 & J=
2 7147 kel HAA AT Hi gl of fjEe JIdH AE omAE A&
3e BdEe A4HQ AAS-AE Gustele AdEY A8ATY & HELR &
23] Ate FAelt (M8, 2002).

APYAALTFAANAL A 200093 4] e BAAH 37 §2 AshEel wa
= HAgke A3 BAE HAX4E ERAUT ATk BAS HAD ‘@ AF
i Mzt 54 BASE AT YA FRTW FASH FRe 2uAEA
7 BASE AR YeoE HA 1 AF AH2E FUKES FE BA= A
A sH ez A% 4 A AW BAS Held Ade nAse AP 7
of 2We Fxd Aoz, 2EY nd= A F2e ARz FY 4 Yok
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20059 @343 EAg e

Table 5. ¥UA 49 EH= 7HxH 7}

o = 7}
1 E-mart 1,149
2 e 2z FEs 182
3 Ft7la T 121
4 ZeulE 107
* A8 A A A DT 9(2004) (G9:9 9)

AAdTde] BRE JHNHte AFHQA AFESAEE T AAAFE 2Eda,

GAZ ARAQ HAERAE B3 2A=E H1E FYRSFE £E&8d 1 &
9| & X438 A7 AAE AR AFHA BA=E FARAE B3 AdAFE
&3 WS A gAzZ, VI9EY AFARE ol &3 3/ A EEE WEYE
233 SeAR A49E 3T dY901dES vgste APATE 228 AR
A AR 723 AAAFE FEALY AU E A&t W QAo =
tta B 4 dd A4 B FYXFE EEI7] YA BA=E Hrtd dig
2R AEZAE AASY, AR 7Y 23, AF F4, a8a 7Y A g
A28 AH|Ae o2 Frisle LS B2 Atk AFH HIYPPReE ERE A
A7MAE Hrpskd A AT 2uAe] 54 wrgo] of¥a Hi AMdHE BFE Ho|
oz BA=e A HRE MM 7] Astd AR ASUE S s B
ae A4S HEo] Udth

200449 % BA= 7tXgst ¢4 343, $ve 22 APEE AP
E-Mart7} 11299102 $alve 94 Bd=E F /M4 ¥ ALE gyt o H
2 AN "Haz:st 18299, FF72F71 12199, FHvESL 1079922 Fugy,
1919 291 Hol7l @A AL 2003d% wWES Fulold, ddeldL 3u] o F o
b w7] Rz AuAst 2Eo] BA=Ze HFENE 359 AojE FAEH. of
25 2uAELE ANE] AF HFE, GEGAHE JIdel diFg A=} ¥vn
2 4 gt 2% g2 280 BA=Q oluAst A 7ide o AF WESHA
doz 9oz M9 5 JAh
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2E0] BA=(Store Brand) Y A

32 2Eo] nd= oju[x9 A i

e A5 onAE wiFe EHQA A, Mulx FE AF FAH 22
mj @ N 93FE Fr} (Baker, Grewal, and Parasuraman, 1994; Zimmer and
Golden, 1988). 28] TAHAYU HZ=E 71 2Eo BA=E vj&d Fg&& vA
th. 2HAE 2Eo] ylY, BA=E v, 714 ¥ Hxze e NS E T B F
2714 BEAE o)uAE FA$rt (Dawar and Parker, 1994; Dodds, Monroe, and
Grewal, 1991). W&t 99 AIZES F oldste aviridite] 2 nd £ o
4 F AAALHRE N 4+ k. Nevin® Houston2 2Eo] o|u]x|7}l 17
AR Ao T3 JFS Ay B 28] Y|P, 2K on| R JiFL
Fe A5 NFdezZX, AnAdA 43T ¥ FEE AFIH (Grewal, Krishnan,
Baker, Borin, 1998). d& E°] “Azigol Y3 nF28L WP ¥4} 5& F
9 Aulx aga FAe AEEL AF}E 2Eo9 ouxE EIgor) o
A BAE dQle AFe FAE U4 agdA AAAY AZE i FAE
oJgtt} (Dawar and Parker, 1994; Dodds, Monroe, and Grewal, 1991). &, f%714
o] 2Eo HgdY 4FYL AHAY VY AR A3z FAHH &L vz
71902 W Ave dHT dFo] dvn AL

2Eo] HA= A4S AAHozZ FFHEr] dHAH HAxe F AMHE
Henderson® Mihas(2000)= &3 & WE AAstz ol AA, FX 2u)z}
% (target customer group)g WA A 259 &9 JUAE FHJr
=4, @4 43 J3 Je oA"Y H2ol debd BEX An6A 2§99 &79 7|
T&3eA] AL ZALRG AR, A oA AFEe o) F oW Aol A
BAZAA AAL BA=9] A E PESEXE ARG niAGo s AujgdH A
gt Fav vpAIR o] LA AFE 5L A& & 8ok olyd} s o)A
9 FEF UEHE FET = A Pk oYY AF AREL FFHE md, FYF
£Eo] HAE ojuA9 FHe AYHog uFd JIFL FE Aoz BT
Discounter, Department Store, General Merchandisers, Big-Box Retailers® &3]
o} "FE dHE3E &1l 7IYEQ BA= ZE (brand strength)s} =3 @4 WA
3 & H(sales per square foot)S WA E H3}, 2Eo] BA= onjxs} FYPT4
E m&Eo] & Aog ety

e oL
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Figure 4. 2" el 2Eo] BA= ¥AA

Strong Brand Drive Performance
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Brand strength

*2+ & FCG Marekting branding survey, 1998

1AL AF FHH 1§ 12 2Eo BA= FAEY 1A ¥ FAHAEE
SAY AYa glth (Bell et al, 1998). & Aul7ide #HAGoeld ¥ 34 714
A 2Eo BUER FYT 1A %"‘6‘5% o]Fol ¥ & gQirte Wolrl BHA=
AL AnA7E BAE oH|AE AXsta Igsile i FFoA dojA =T
Lindquist(1974), Mazursky®} Jacoby(1986)= Aulqd olu|Ad] 4L F= ZFALA
2 g3 o] gt 22 @99 A AA, wAGelH, Aujx, wid E94717t
2E0] ojuxle] JFE F& ALZ UENT 2Eo] BEIADELS 5] vinjds
39 AF BA=E go] ANESY A= AT ovAE X} FEY F
ojok et gutkstd M| AEo] 2Eo] HAro QI A4S FIA ride &
AE Atz EF APE oJAIE ZAA3Er] ul&oltl. (Henderson and Mihas,
2000) General Merchandiser2 7% Sears®} J.C. Pennyt 44 $ HA= Fx9
ol z BT B2 wj&dY zolg HIr i tE EE 7 &vidH
EE BUE ZEt S8 ujFo] AASGE B BT F £2E9 onx A
Hol & € 7|49 sE LAFEE 4Eo] ojEfUia HHEE vHoE &S 4
FANGT B § vk 2R er 2E0 HAEY o|nx A A dd
A ol ZAAo] HAZEi BE £Eo] BAHET A =EE W AFYAE
13 7] A8 b aFErh

l~>'r
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2Eo] BA:=(Store Brand) 3 A

4. 42 9 AAA

ZeHoz 2urlde ‘2 ouAE 2uA Fu) A AHHolz FHHY
A0 Yok nAe Toj EE 2Eo BAS WAL B¢ AT dAstn
2E0} oHAE B¢ A= A4 H4L 5o YL wEn Luude 349
s 4% Aduel vz 4% BEN AR A2 £2e 40 J195E o
42 Aze 2aw uo gr1He FW WA ‘2Eo] HAS' FHL WS
St

2] BHE= (Retail Brand)®] §8 FoA ‘2Eo BA='= AH[A] 49 g4
ZF 7MF 998 Jde 842 Hiy Bdc=s PBY HMIEAA FA$E £ AE 4
7149 F8¢ Aido|th uEtA 2Eo HA=y uld I JHAE §F%a AAFa
2 gElgtejop gt 280 HA= JIAE FAHI}I] Sty A4 AFFFATY
(IPS)sl A &Ad BA= ¢ A7t &4, $xH2 ok 228y o] 22 FFHY
A2 die] Bd=gs dEAQA viAY FIANY JHAE B F &3] Hretr)
A E BHE ojn|et A i@ 77 WalEojok gt BAE JEAE 4F
e 4HAY] BAE Hd3k AgE, F4E 5& BA= oHA' ‘i AA
(Store Personality) 238 J3kg wo] w7l ook

5 Avl FELALE g 2ugEH g AAH2 A9 2y HT 5E3T
FEHHT M wE 4FE Bolx e dHE di¥ AH, ", TV F&7,
el £FEF 7|98 2udolth of dHEL EJE=+T (transumer: &3 ol&
trans$t &M 2 consumerd] #AAZ AIFLS] Ak A F3 2H]PFE e A
A 2¥] EJA=E A 5247 4 23, i JAAFTLZ I FA] 7153 H
I Ae dAelh

oMY Xdd AR FFoz ¥ I AuidddA FUNAD FYSAE AS
7] fAME ‘2B BIAZ' At FFo] ujg A Zi ol AT
2Eo BA= Ao dig Bk AAZQA dF7F Basi 53 TV F4% 4 QAH
Y 2YELS FHE (Non-Store Retailing) 2.2 7]&9] 2 xelQl Arjole & EA
< 7HA3 vk T EE o] & EA Aolg g ‘28l 2Ee] BIAE'Y o
TE Algétrta 2o
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