QEY AFE O[XtY PEFO) T A ]

JeIYl £HE ofgAe] FARF AT AT

&

2 v F
3 9 ="

g s
I.Ag
0. o|&% w7
0 4728 % 74
Io Aﬂ%

OT @ AREe o}
D QE Aust oe dEAZE S Astsls Byt At AeHoz o
7] WEel hEolAl Fanoe sAAd e AHEI Fhn @ 5 UcEngel et al

1969). W2 med RS B3 Yol Boju 4F 9 A=F A& TANIIIZAA
o} JEH o 2= WdlW(face to face), A3}t HAJd] 213 Ui (one to one) AFHA
ol A gk QB 502 olu o}t AT 22 Ydithone to many) ZRHE0|
Jojid 5 oA ot oA ME AN A4E 7ML Qe FALS N1GAA oA
) F 2 ARl Folrt

g ol ARyt Wegsle AlgoA 2uAEE BE AHE A Poled &
Q7 BE AdE ARE 98tz Yok Bl AP 7I1A dF A F1E T
HEE 100% UL 5 7] Aol FAARYE 28z AR Y F8¢ AA 8ol

» OFUEE et BYs

*x ol ufsta AGHE A
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& % 3 Be AFAEE FRARIACN M PN 1 JBYel 2 Feoz 4

3 1 FAsl1 A Brstor 1990; Henricks 1998, Marney

1995; Silverman 1997). AR 2] F+A9 o8& Fotsta B 7jAL #dE 23 & F38d
50}

A ASAHY 7 AR 8F S AE A5 FAlE glrk 2H)Ake E—M A A
2o daME AR AN Q7] dE olEo] BAE & vide YT Fw TF
£ 2/ Ak 7ol dEe vAlE APHY %€ 4 6} & @A, 1 % 4gQ
At FAAFUATAE 7199 B 7Hed AFY 222 F83 o TrH(Assael 1988;

Bayus 1985; Richins 1984).

E A7 E A 5 dHY sl AEl 2P B A FHAFUANRE HFHoR
g43t7] g3, AR 2 A (sender) BAANA FA AFUANLAE s}t o]d fjgt
AZ RS A2 74 vA" Y EF-2 7|E 24 S E837] 93 9 890l ol &

o FHAFE AL A Dohut o] B 97 22 BHolnk £ WY &
B0 @ DAVEL TN FART, ¥ FHEFHE A AABLS oW 54 7
Az glEAo] el gob Rolc,

1. 024 b7

1. FHFFUAHOIM

1.1 FAAFYAR9 A

Whyte(1954)= ooty e SHidel] didt dFE F3to dodadyurt 4% 23
A4S Holy HAAHE d4L ol FAAFYANR At A S 2dY o] 2
A ntAEAFANA T2 (word-of-mouth) £& YxFo|&d §oj7t AHEH7] AZ
S 22 (offline) Aox el 74L& “Word of mouth’E, &2t (online) AolAe] +HE
“Word of mouse”2 T-E371% gt FAAFHA M g Ho= 01—?1}5“}‘:} ok7t
A GEAT oA doz AsfNEe AR sFolzte de Azt 2oH&E 2-1 2.
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» ﬂ“?* . ;o I8
Borglda & lebett(lgﬁ) NAEY B 7128 T—H“‘ face to face) 7111"491]‘31*4
Richins(983) | 244 7AE U2 AbgolA) ButEa AZolh auaol s ojopr] sh= 2
Bayus(1985) Ao}4 FAFUUA o) H(verbal communication)e] AR Aol ojat <
vus X3 2EY 7Y & 979 QA 98 (personal influence)
AvjA) 429 A2 3ol BY F& FHENH FAL AT 3L
5(1999) Ao s 7
"z . s =3 Fal] Bekd 2UAE 7] AR JH Ao s} 2AY L
BB | pyna ugel Aug EAHOR HBHE HLE B9 £t 3

=t

2 TR 88 AT T

A

A4

5}

rlo
(T

e l=°{' 2o

PaAsh A%, 7 diabel $22 W 2Ase ARUAL Sdol o&
e <3y 2-1>3 2t} o] £ 7|FoR APATFES FART, BAA &
3, A4 293 FALN, 4% 29% AR, BAA-507 BA 72
so Aeje) ware,

]_

td
ol

LLOE—U
l‘-ltzr>J

ot 2

<2zl 2-1> Word of Mouth Communication iModel

[ |
AT R0 LUTF RO

m

121 FHE#

FAAFUA LY &3 B AFE o} 1.&9} TRAERY 9L 1A
£ 8]dd #% 472 Yo Atk 71E9 A7 E Qﬁ% 74 ;Q:Jr«l 4 AER HE
g AFH7Y, FoeE, Ful, FHAE, 2, FAY Zé Mg 5& AHgst] gt o)
ot Tk, vof 59 ERAFEE FHERY "F%_‘li a ::@4-3— ARE + 9len 7
dejmet Argoldts AR e TGy BT F ok webA P E9x
ER THEEH} YEHFELE FEH d7Hoo} 1, Ausge ARt eAYE T

ot
B
il
_1]}1'
O
rl

-39 -



4 20044 YRSTUAY $AALYY

AEF A=E

gl AEL FHATFEH TAEES TAXNEE 1, A9 Fo] 9L vlAE 3
B 8RS He]7] A8 g HHeE AFE etk FAARUANAY e ®I}
THEFO] X FAFE] BAE AT 2FH o PR FHUURA] FAA ZHAA| o] 0}
g} @A 2-2, 2-3 F=Z)

Anderson(1998)ell @™, 2z AN FAELE A 71X SHe] ok A
TAol a2 of(enthusiasm)elth. B)E T4 W =(frequency: /i1l dvh 25 7
£ 3=7h9 HAZ o449 $2Kthe number of contacts)® TFAETH T WA 28 L T
TAA (detail) & 2-FAA 7 Dehvt o] Fshert?- by BE Fo Fust AgHe
3t Zlolti(Bone 1992). A ¥A W& FA ARYAINY 394 (praise or favor-
ableness) dF-olth. & ‘AGHE BRIt AFol; Mulxd da FAHUN? T & £AF
ANEE Aol

)

22> FHETC| YYRQ U ZBHL0! - LANSH

aé?xm?m) Q Tl eEs [ L ha g e T T
Engel et al(1969) TH AL(FAA) AR A4, (7| ERY)
Holmes & Lett Jr.(1977) | g 9 B, Fojos, AEAHEE
. bRt THEA9) (attribution of bl
Richins(983) | 343 74 ¢4 T el A mbation of blae)
. AEAL ZA(Activity the =
Brown & Rmngeen(l98’7) flow of referral) TFEH7J'E, 5284
Feik & Price(1987) T4 HE market maven %
Higie et al.(1987) FANE At 2k market maven 5%
Richins(1587) TARR ADe Ag ¢ A}3) 8-S (social activity) A=

A ARRETS), A4 EH4

Brown & Beltramini(19%9) | #+43 4 TA . .
{perceived inconvenience)

A733(1989) TA A mEo] IohA AMRAY AA
Swan & Oliver(1980) | 49) 394 k2 F2| ZHequity perceptions)
. 71l BHgS W AwuRyt Age s
Smgh(l%) ‘?’Zé&‘ :er\i HEL}\g 6‘”7'239] )‘6‘:‘01 7);;7/‘5‘
File, Judd, & Prince 23 on AH) 2 28 S 17 BT
(199) FH 4% 9] 2 3 ]

aBlzte]l 2% e hE uS(EHHZ

Tax et al.(1992) T o= REm 2AA 77)

2% - AF51990), “FAARUAI #F FEAT, FAAF, 5, p. 3 <E 10> +7% -
B¢ NOTE : (X) BAIE sMZAZAM fodix] A 23 ol
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COATRHHZAIZY) AP L ERRIE SR B0 e o gsigel
i Azte  B7Hperceived justice)7t FAA
Blodgett et al.(1993) | FAAR AL A & 259 @% an °
File, Cermak, & Prince 27 9% Au 2 AZA 23
(1994)
Abratt et ak(19%5) FA e market maven &
Spreng et al.(19%) T4 9= AA e £9 Felo] i ¢
dg o] HiekA Fy(2HA) AR < 7
Hearh(1996) ‘_TL;ﬁ 945 7551-/] [+ o‘:o, o(-v o K3
AR)
Zeithmal et al(1996) | 74 9= Mel& F3
Blodgett et al.(1997) B4 33 9 interactive justice |
Mooradian & Oliver(1997) | 74 9% 372 54 (personality), T
Anderson(1598) TA4 g ok
MAH . AGE19R) | TH Y= Mul2 AFA £2
Wakeheld & Blodgett | 9 o $9/79 Aulz 53 29
(1999)
£ & 3H2000) T4 9z Aul2 £, T E
L. Jean(2001) TALE, T 394 EAEAHY B3], AH £, M~ 4
ARV oy g A B N(X), 29K
(2001)
ordA . ZYF0D) | TA WA, A AEYE
AR AENE A SAHEURR),
B3
ke R Alpa 23 Fr4, YESE 210

<iT

L SFRHATAIZY ] g
Dichter(1966) TS Z:H|#} A7}
Arndt(1967) Aol A7 A B8E, FEUE A49d, 44
Amdt(1968) TREE (Er1A g/ A i A)
John, Scott & Bettman | _, , .. o o5
2k A7, AR
(1986) JH Pz, A7
Brown & Reingen(1987)| AE+§ S 7=(Tie strength)
Wilson & Peterson | A1 EH7} ARz
(1989) TFux AHe] HA
Herr, Kardes & Az g ARe] g AR g, Azl A A4,
Kim(1991) YT BAFEX)




6 2004\ ¥RGEHY FAYEUY

Murray(1990) AR o E%(Influence of | MEl& £4 A=
y source on seeker) (Level of service content)
: 5ol F3 o 5 . =
Bristor(1991) ARG SoiA, TR AR, ARYH, FHFE
_ ALY ARA, Fo A
TAl . 712X B2z 2~ Q. O )
0]§l)‘\‘l 711%}‘0(1%4) ’I‘Zox_l ?‘%’_‘9‘ T%Ao '}F‘}“_]X]'—q] 76]?—%] ?‘:li]/‘(‘)]
Bone(199%6) AFHE A A4, A

Gilly, Wolfinbarger & AnoEE Azl WA, AR edyd Fd4d, 34
Yale (1999) - (Homophily)
AR AEAY AR ARY fUAE AR
JH o]l » » ,
Bansal & Voyer(2000) | AHET 204 24 2e(WOM actively sought)
A FANE
HAFFEHe] e 13X

P& - ZEF00) | =3

122 244 83938 7+HE7

<E 2-2>01A BAAte] TAFE AT vHE P 2AS A HAY A4
A cesUdddy, ‘AR BT FEH 549 HEes &

o AFA 29U e FAAFUA RS T3l BT FFH o
thAmdt 1967b; King & Summers 1970). 23U A2t 9} w7l o] E(market maven)Z
A3 Ad e d(King & Summers 1970), Feick & Price(1987)2 “market maven”& A&l
e 2 A5 Fo) A dig ARJE FRHA 26 AEAA AEE AT Aol
239tk market maven A47t £&FE A MEr ¥oE A& 08 d7AER 3
A3 QoHAbratt et al. 1995; Higie et al. 1987).

3 9E(Anderson 1998; Blodgett et al. 1997; Engel et al. 1967, Fomnell et al. 199%;
Mooradian & Oliver 1997; Richins 1983, 1987; Singh 1990; Spreng et al. 1995; Swan &
Oliver 1989; A48 1989), A1d¥ Au]~ EZ(Bitner 1990; Wakefield & Blodgett 1999;
Zeithaml 1996)°)1} F-ull/28] 7 8 (Westbrook 1980)8 74 =5 ¥oli, 344 74&
WA 7|3, FAY R45E ZUlEH e § Bl Anlal FHYF IAHHY d¥ES
o og AF AFE s Uehgth MFH - AYF(1998)2 Al A A F A

TAES] AL AwAQ AANE FF Au|x AFAL] FHo] 4T 9
1t & Z o] BgoE FAYRY FI FELE FF
2 7Av] B35 BUEF $FA FHYEN 71XE G| ¢ AT Tk F, 71€9
AFo el o] BAH 7Y £YA Hohtsy U A4S HFA e Aotk B
& AT/Mu A AR BA 2 SPolg 2vA N 4e BASE o] AH|A

K
=
=)

B
4
N
S
e,
oXl
i
2t

O
o



QR 4B Ol8TIY IHYFY TY A7 7

B4R F13 #A7 stk 97 285 okBlodgett et al. 1993; Rlchins 1983; Singh
1990). '
Formell(1996)% AARZ2]| 47} Al ] vl

94 o-r°ﬂ“ gk 7
Helo wet AnAES
% 7149 A& 5‘}’%‘5101 Al
Ao 27) THHE S ZFaNE  glon 74 #EE ugd BAAEHRY $33Q B
AE FASE = ZRFolga st

<E 2-3>AA BHE, F4Ae FHAR F834 FEFE vAe Lz 8L AR AF
o] HEAA T ‘23U o4e] itk

Bansal & Voyer(200008] &7olA = Ak Auls Folo] 98 vlXs 21E8
92 29l(Interpersonal Forc: SUIZE, 4478 7AAYE e o))z vl &
(Non-Interpersonal Force: 41218 AEA, AZH9d, #alae AEA) F 7112 £F/
Rt A7AH, FAze] AR dojol wrAlz Z* Aol AR FujAA Y fre
& FEAM TAE FYE VA AR Ve Gilly et al.(1998)9 QTN E AL
AEA, TAAY evudeng, ARG AR FAY, FARY AR, F4lAHe]
ARAE Qs o] A2 FHAE TR dFE 71Avhn B3 HF ?“i-”r‘% 3 A3,
AR A& 7R A5 9o RE ao] AR5 84T A #AE Revn v

—
o

re

JE

_O'L

N L U

123 42 293 F+HEH

<E 2-3>oA BE, £z A F8o] GFE e A7 298 FARY A
A7, HEA, A A, ‘FARY AE AA
3 Feol gl

TA FRE AR 2N qigtE T AR A E2EE RS HEEA dF7) 9
ol (Murray 1991), &¥]22 A48 o] F45 4L £0)7) 48 =7
BEE Zone =¥ S &¥d] IdrHAmdt 1967b) Z, T Ao &
BHo| 8§ XJCE ok A €. 3}11101 ol ARk dEACl g TR F
&40l =vhe Holth. B dFE2 E“"X} ol§ ZH¥ol BEF4E 1 AlE Hu g
A FES ‘5% + 23E RS9 Bloch, Sherrell, & Ridgway 1986; Brucks 1985; Friestad
& Wright 1994; Gilly et al. 1998, Kiel & Layton 1981).

Wilson & Peterson(1989)2 FHAE7} olo] 7k gl 741} A8 gt dXshx

0

O}
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FolAEl e Aol WU AT TA ANE SRS olv] Brhse
2UAE A FHARE $A

13 g7 TR vla S

gon
A, 71d, 24 A% QA Aol wols x|
U, MEsn 1 Fe4l 2adA 8 %, A

=

a2 AP Blerh FojdEe] de 7R S vAda s¢ich Herr, Kardes, &
Kim(19D) % 71€0] 48 AF g 4ol 2E+E FdAR I3 9Fe & i
oz 3ot ol - AFAHA9K)E o8 FEel dig Ado] ' AR FAA) B

4 FAZ FHo] Ao AME A YA sHH FAHEA
E AT 298 B9

) g3l oigh Avat UL T ERIGA A9 o] E FA Hols] 93T
AFoly AEE Fojstn A&l 7oy, 2 AREY 7o 2 AFL Fujsl
B3t 3 Tl Ao g2 AIREREEH ARE A1 BAE PYE 2F e o
293 7)d o) i Bearden, Netemeyer, & Teel 1989). McGuire(1968)= th1g &= 2 7))
o o et o gotata, shte] o]l tis] ojW R YA FRe
olsroll M= = o2 R YA 28 7hsAol =1, A7|&F70] 2L /Y

Ate dES o A o Bl ¥ A& BT

124 4% 83 P48

TA e A FEFAE AFFH A F AR e $ Q. 3L AF vhA"
Bope AHla FopdA oS F233 9% & L3 Murray and Schlacter 1990;
Zeithaml 1981). Z@ARA] FRMT & F fle A2 TG0z 54 B Ly
Ae AF 7T ARG Aulz T Ad 488 o 2A 274 H7] dEeltHMurray
and Schlacter 1990). &8zl F4 ARE Fa) Muj2d g 7IdiE FHL 5+ o
(Zeithaml and Bitner 1996). whekA] F+3lo] Mujxo] FHA EAof gt siAH o] & 5 gl
+ A o|th(Bristor 1990).

125 BAR-FAA gASt FHAEH

Engel, Kegerreis & Blackwell(1969)2 7-4-2 7}E743 Y, T, o2, $43] €A 9 A}
53 o] o7 Frjol BAA BRI AT Clark(1986)E M4 Ashe A}
, Adol e A, BA AN 57 22 4% ful#AE 2@ A(exchange
relationship) 2 A8 7IET4 Y, I7, viea 53 2 2T FuaAE JEFA
(communal relationship)2 &t th A4 Ag-oie Ao 2N 7= A o[do 2 MZd
el 5E¢ AUAE 7D A Fe BAL, FAY Ffode MR el digt 9

2o} AYRE AT YE BA%D 2 5 Ao

1
e

ru\o
O
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UHT 4TS o8It FHYF #et AR

Re

28 U RAE AAY FEoAM HREA Fo) 2F S JIFL w0 *d Ui
T AN FEdM g 25029 AR Fi AFS 1A Hed), FojdRd o 2
& 2E FlE, A A o7t AESFE FAARYAAY JPH e
o AZH(Brown & Reingen 1987). Granovetter(1973) ket frij#AE M2 ABE &

q OS2 Aeste qEe Fo2A 449 23 fUEASE 21 JE 2§
T2 d4MN7e e 9E8E &7 dEe wl$ Fasda 9t Frenzen & Nakamoto
(1993 AR 55 oA AtelH dets) AAN 45 2go) EHEH wAl& 7H Y

A& AHE 543 AP AE nste FRE ADY N9 R E AFIG B}
A, AL FRBET BESE AR YFe 2 ¥ F 5 %l%% A A8k

AFGE AE FAA GFAAME FAHBAG T GEY] AW 4L vF AUt
AL A7 24 DQ002)9] ATl oEE AEH o A3 fjuA 1§08 £FdY
7VE, LR, ol e 7 Gt g Jaro 4538 A U A9 Ze FoB
AdA 2ot g2 74 €98 Rdde A& FAT & i

3, el £ B FAY Aol P A AP ALY 22 A

2 Aol Y £F B e DAVF o] AAFAE NAE ol Ve A0, 3
Aol ARE FARFL RE Ao| YRROINT. BN 2 ATlNE B 432
=z

) g ue
Al 2v\Ae] FABF] A WA Foln A F. 719 Fo oA
Zoz FAAFYA R #4591 9k 83, A lE FRE AL QAW 33 4
TEE o 24S AN Y AW £9BL 1 AdAoz T4 ARE ASH
5T 5 92 oo

PR FARB FRS AXE 8U5S e v 2A A AHE BREE £ 9
o AA, AFolt Hulx Al A2, BE AEolt). AFol Hulxe] FA 4
M2 ABAY F, $PeAEO E WS Fo| aulA WEDY AnFel g % % glek.
SA, AT} NuI2E AFsHE A thabol
21 BAAS T 499 AN B

12
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Aufolet, 19903 tlol]l EAMEM HBA A Roff T Aujx FHd #%
geaAEA, Au2Ed 240 del AHSET e nHA" FoklA A A
3 A7 PZB(1988)7F L3 SERVQUAL 23 ET7 AuA 29 AulaEd s 2
stz H3Ad tg A77H A71FAh Pit et al(1995)& SERVQUAL $AET7} %
nA2RY AUz EAS EAsed AYRSL TP 0¥, Dyke et a9
SERVQUAL 3477} g Heln 4359 a2 An dokn dgsas 248 2
GE AfaHe B AL B3 rin AR5, e SR AN A ELD
Q1 ATt B3I UEE M= SERVQUALYA AL&H fi} 43 AP &
PEo) A dYst AMEste B4 lFEo|th Jarvenpaa & Todd(1997)E dEgto|=
A(WWW) Au] 2ol it &ujzte) vhe-S AWt gled], PZBY 57FA] Mula&d 24

__Q_
=

E

29 #¥A AA, whgA, BN, T 298 AN B HFSHA oA Aot
AHE 2-1 #F%)2
<E 2-4> PZBe| ZAQ2¢9I vs. Jarvenpaa&Todd A& L9l
SR e e
ZEXENFY e - A o
) mpaa&?oé‘%ass?) S
84 284 A4, ), 9, «V\}iﬁ T I‘M* AFA7E 7PN Xﬂvh‘ Ay
(Tangibility) | % 2 gdske Ax
2214 ok AMulAE AR ZFsHA QFLQ MUlAE 9E 5 9l HESHA T3
(Reliahility) | 3% + 3l& 58 & £ 9le Y
Hkg-Ad AAGA A&stn FZ4HQ Mu|AE | oA TR} 2u|ARe] YR6 &0 F4]
(Responsiveness) | Al &3tele 47‘1 $gskE A%
A D A £ e TAYY AT | Mula AT AERe] EREEE Za
(Assurance) | F8, <), 744 st 2nzlol Al GAS e BE
344 A A AFshe g, AAAQA Mula A FA7E )R] S48 A &
(Empathy) &4 TZ oj3fj3l Aesles AR
ATk AE Y ABEL 7129 EH Mula ARnE g8 1A FALY BAY of
Yzt RUHE 53 a9 ZHXE 58 AV} $AHD, viARE £ 2 S| Aol
W A AP ez Hujs FFgcle]l mAe AFH AY, JEHY AESHEA A4 T

2) Parasuraman, A., V. A. Zeithaml, and I. L. Berry(1988), "SERVQUAL: A multiple-item scale for
measuring customer perceptions of service quality,” Journal of Retailing, 64(1), 12~40.
Jarvenpaa, S. and P. A. Todd(1997), "Consumer Reactions to Electronic Shopping on the World
Wide Web,” International Journal of Electronic Commerce, 1(2), 59~83.
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$7 @70 gebiE gk 4+ ks BAH dok mebd ol e ge e dnE /|E
o) sl 4ol P Asl 29 slol A YR AT 233 29 G
nAge] Fas AZsE AUz 29 2 $UadSE 38 eyl AVEHW

Dabholkar & Rents(1996) PZB7t AAlstL SlE 57F4] 2R QAo g2 RE AH4 Al
2o dEHo R AYshed FAF vt AAsn 53 A Aujze] Hgg Auja
¥4 AA sl esitde RS FANAY. 289 dFdME PZB7L 1FHEn e
A fZ2Z0E wd E AT Mz digh AEAE, 249 B i A FE)
& Mu2EFE SAsEY 98 448002 AAFR Uk o] ¥%5(2000)S M2
A 2R8NS FHEAN ] GolA, dietirte] o)y, AF FH9 v Ay, AHA, /\}
T Mujae] gojdo g FASNTh

McQuitt et al.(2000)2 JE W &BEAAM 9 14 Erte] digk AF RS EUZE AHA
&3 E A FZAAM 1A 50 nst= 7MY LY 242 W2 (convenience) Z E°}
A (security), 224 (entertainment)S 2|3t Qo AAF - 2HA4(2001)e JEdl &

29 Muja $4& A5 2902 SERVQUAL 58984, A=A, wheA, a4,
FA) ol LolA, Bal sjAA, B 20& FUHste] anA W #AS 4¥E
A3, F34, g, A A, B wte] AujRt Bl o8 IS viAE RoR
UEstth SERVQUAL 5891 F Al8lA, 844, 3734 8L 7173 o) d3g
o] EgAE &BE ALS 73%‘01 BA 93 Eg Ago] i ] dEH gAE o] 43}
7] QRolgtn AHsta girh AE8H(2002) = SERVQUAL 589 9o Q1Y A% B9 E
3 A BAANA nA A vPM‘]E] 209 HA, B, 23S ¥R F7tEo
o]0l ABU 4£BE Mul: FHAJE AWE F e M2 Ahez FHE £ )l"
Ag AHEG AT A3 A2 F71E M|

SHAA Yoz R o2H )
SERVQUAL B0 2t 22ax] Zaths 20|
Bj2 A PRl 1A FAR BB I

Breitenbach & Doren(1998)& 2212l AU AEL AF 9 AUl FFApl Al Halgta #)
T E A2 &0 2 Qg AlzbE e AR AFolux], gl Ad 7%

% 2& FrpH, adn ¢de] ARE e7dua vk Jennifer(2000) A¥AbEo]
& ENA &3 Aviet P BAS FuA g AU 2FBHHNA £FE
3 A b2 AFGE HE 5 3l

>N N
p
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12 20049 ¢=259Y %20

22 98 £PE o] gAY uWF
A2 20 9EU4BE o] &8ss ARt Ode FolgAAA R A5} FujnEse] o

e oiAe dert FALAE Foldlle 4FE] AEHD YrHALE - B E 1999;
Y Y 1999 Jarvenpaa & Todd 1997). Swanminathan et al.(1999)& AB|x}7} AE Y4
& o&dted 9L A 29Jog #ulR SA(vendor characteristics), X
(security transactions), ZzlolWAle]l w3 H(concerns for privacy), AU|AEA
(customer characteristics)9] ¥ 7}x& &k

Jarvenpaa & Todd(1997)= 71€9 B3 HEo|A Anjzte] AEAME ] J3e njxE
8058 AFEAZHproduct perceptions; 7H4, F2, thkA), £ 7 ¥ (shopping experience:
=8, ¥4, EA%), 28X 2(customer service: B, FEA, @A, AA, T
), 28] &v)Ake) A Z-E A% 9 (perceived customer risk: BAH, AHE A, 7153, )
A, ZpolyA] AF) T 4HA HFE £Fs J8d A% 84 U g 2 Frojode
o ojd 9% U]?‘]~7‘]€ dF5H 02 AT 2B AP A g (effort)ol & An|x7}
£3< A8 Sole =8E drhy 2388 5 JerhE Iuista, $HA (compatibility)
L P o= E‘r"lE—’:E}?——_Ur &BF8) JeALF I F 3 5 levly oFE Qi)
, E71% & (playfulness) AFE 49 F3 24 o Anart AdstA de Ad
2E Yuidt o] Aol mMEY AuAEL Uk, ¥ molA, F34A, $9A, THA,
AHe A 98, ZepolviAl AR disiA T FAHAU Hl"é‘a ‘45}‘41%’1‘4

HFL(199)2 JEY 2P ES 5
=8 ZAeTh 3 Al BEE AA A B, A E’lf, e 7—‘1 "P-"“Ql A Adez
TESL U GFE v 2doz AAY AU, AFEY 2, 58d4), 493
SA(HA, FA4, AEHY), A 2A(TFA, T84, 84x8), 94F 299 4 7}
A g AMEEA Y AFEsae AT gEE AMsgEd, 97 A% A T}

4 = EFE AT gxd #F dFE viAE Ao2 e 28y 1
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